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ALL YOUNG STOCK 


It doesn’t take successful dealers long to recognize a 
profit builder. That’s why the coast-to-coast popularity 
of Blatchford’s Pellets has become a tradition with deal- 
ers ... and feeders too. Blatchford’s Pellets are the 
foundation of long lasting customer satisfaction and 
steady repeat sales for you. Feeders everywhere know 
that all young stock thrive on the rich nutrients pro- 
vided in these taste-inviting, easily digestible pellets. 
For results that count on the feed lot and in your cash 
register, sell Blatchford’s Pellets. 


BLATCHFORD’S NUTRI-TABS ... start calves on the 
road to profit... help keep them free of nutritional 
scours. Keep your profit coming in steadily .. . surely. 
Sell Blatchford’s Nutri-Tabs for all young calves. 
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Dry Feed Mixer 


Here is the greatest value your money 
can buy in a dry feed mixer. Planetary 
gear drive saves power costs and an 
exclusive spiral flight supplements the 
work of ribbon agitators, to give the best 
mixing job you could ever want. 


Write for complete details on this per- 
fect mixer. 


EQUIPMENT...SATISFIES 


Unit 
Molasses Feed Mixer 


This Strong-Scott Molasses Feed Mixer 
has a patented molasses injection control 
not to be found in any other mixer. The 
molasses feed is correspondingly better 
and so are the prices you get for it. 


Write for details on this roller bearing 
equipped and all-steel frame unit. 


Come to us for 
SPOUTING- 


all kinds, standard or special 


ELEVATOR HEADS & BOOTS 
Wood, Iron or Steel 


BELTING- 
all kinds 


Everything for Every Mill, Elevator 
and Feed Plant 6 
‘The Strong-Scott Mfg Co. 


Branch Office: Great Falls, Minneapo 
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Pneumatic 
Attrition Mill 


Feed is elevated by means 
of grinding motors without 
reduction in grinding capac- 
ity. Feed is cool, when 
sacked. Helps to avoid fires 


and explosions. Can be installed in a location 
more convenient to the operator. 


Write for complete details on this unit that lowers 


costs and saves on insurance. 


Representatives 


Box 126, Telephone 698 


4ll E. Howard St., Telephone 2549 


FRED H. CHASE, OSHKOSH, WIS. 


J. H. HARDERS, WINONA, MINN. 
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ACCIDENT 


Now that livestock and poultry producers are “shopping around,” feed dealers again 
can count on the Russell-Miller Milling Co. to assist them in maintaining good 
sales volume. Effective farm paper advertising, attention-getting display pieces, 
direct mail, and direct sales help make up a complete OCCIDENT merchandising 
program that will do a selling job for dealers. 


And feed dealers can still count on Russell-Miller for quality OCCIDENT feeds that 
produce top results at a price in keeping with this quality. Yes, a good feed business 
is no accident—it’s OCCIDENT. 


“= 


90D FEEDING “ACCIDENT - IT's 


FEEDS For LIVESTOCK and POULTRY 


-RUSSELL-MILLER MILLING CO. MINNEAPOLIS MINN. and EAST ST. LOUIS, ILL. 
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Y ‘ARM GROWN GRAINS 
MMILLDUST FILLER 
WEED SEEDS-SCREENINGS 


POULTRY. 


nll 


mike aDOUBLE GUARANTEE 


WHEN FORMULAS and ingredients are 
tested and proved by the Hubbard Milling 
Company—an organization with sixty-eight 
years of manufacturing experience... 

WHEN YOUR OWN BRAND of feeds is a 
blend of locally raised grains and Hubbard’s 
Sunshine Concentrate... 

THEN YOU HAVE a combination that “goes 
together” to make a double guarantee—a way 
of feeding that produces profitable results 
for dealer and feeder. 


The HUBBARD SUNSHINE Way: Using 
local grains and Hubbard’s Sunshine Concen- 
trate, manufacturer-dealers make their own 
complete feeds for poultry and livestock. 
The feeder is provided with feeds that con- 
tain balanced proportions of proteins, vita- 
mins and minerals—at a substantial saving in 
grain-handling and hauling costs. 


EASTERN BRANCH 


Milling Co. 


MANKATO, MINN. 


410 ELEVENTH STREET, AMBRIDGE, PA 
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7 Step Up Your Feed Sales. i 
Buy Leading Vitamin Products 
From One 


$ 


E. R. Squibb & Sons 
VITAMIN A & D FEEDING OIL 
400 D—1000 A units 


D-SEC 
Vitamin D in dry powder form 
900,000 D units per Ib. 


DICOCE 
for Cecal Coccidiosis control 


California Packing Corp. 
BIOTOL 
FORTIFIED SARDINE OILS 
SPECIAL: 400 D, 1000 A units 
EXTRA: 400 D, 2000 A units 
SUPER: 400 D, 3000 A units 


Also Available in 
800/2000 and 800/4000 oils 


General Mills, Inc. 
ARPRO WHEAT GERM OIL 


The Barrett Division 
Allied Chemical & Dye Corp. 


NIACIN 
(Nicotinic Acid) 


CarO-Green Inc. 


FINER ALFALFA 
“High in Carotene” 


W orld Products Corp. 
PROT-A—Vitamin A in powder form 
1,362,000 A units per Ib. 
PROT-D—Vitamin D2 in powder form 
6,000,000 Dez units per Ib. 
(for four-footed animals) 
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NCREASING your feed sales, these past few years, has not been a problem. 
I The demand has been greater than the supply. Getting quality feed 
ingredients in volume, however, has been a problem, and a big one. 


Today we are moving closer to a buyer’s market. Feed manufacturers 
and mixers who have built soundly—who have bought top quality 
ingredients for their feeds—will reap the reward in feed sales. 


Atkins & Durbrow has never altered its policy of selling only tried and 
proved products of top quality, even if they couldn’t get all they needed. 
It was more important to hold your confidence than to make money. 


Feed manufacturers who are proud of their feed formulas and who want 
guaranteed quality in the ingredients they buy, turn to Atkins & Durbrow 
for their vitamin requirements. They know this is a sound basis on which 
to build their feed sales. They know that through Atkins & Durbrow 
they can secure the products of six great vitamin companies. You can 
depend on the quality of their products. 


Atkins & Durbrow’s distributing: service will also be of great help to you 
in the selling days ahead. Sales representatives operate from 11 strategically 
located cities east of the Rockies. Warehouse stocks are maintained in 
14 cities. Atkins & Durbrow service is prompt and efficient at all times. 


When the Atkins & Durbrow field man calls on you, let him tell vou 
how you can step up your feed sales by buying many of your vitamin 
requirements from one source. It will be well worth your while to hear 
his story. 


ATKINS « DURBROW, Inc. 


165 JOHN STREET, NEW YORK 7, N. Y. 


CHICAGO MINNEAPOLIS KANSAS CITY OMAHA DETROIT BOSTON 
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EQUIPMENT 


GIVE ME A 
HUDSON SPRAYER 
—THEY REALLY 
LAST 


The Diamond-H Depended on by Millions as 


THE MARK THE BEST BUY 


Through the years (40 of them) the Hudson “Diamond -H” has 
become one of America’s familiar trade-marks. It appears on every 
Hudson product to tell users. This equipment is correctly designed to 
do the best possible job with the least work. It is well made, to give 
longer service at lower cost. It means “accepted” by users as the best 
buy As a result, it assures steady demand every month of every year 
in every community — in your community. That makes the Hudson 
line the profitable line for you to sell, starting right now Ask your 
jobber—or write us today. 


a. D. HUDSON MANUFACTURING COMPANY 
589 East Illinois Street, Chicago 11, Illinois 
Branches in the Principal Cities of the U. S 


SPRAYERS JAND] DUSTERS 


HAY TIOOL AND 
BARN EQUIPMENT 


LIVESTOCK EQUIPMENT 
FARM VENTILATION 


EQUIPMENT 
POULTRY | EQUIPMENT 
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most Merry Christmas 


and 


An exceedingly healthy, happy Netw Vear 


And again we thank you for your highly treasured friendship, loyal 
support and good will, all of which has made the past year our best year ever. 


We like so much to say something that would leave with you a construc- 
tive thought. But as we only know how to make Sunbeam Vita-Vex Yeasi 
Culture—perhaps a quotation from Abraham Lincoln will do it for us. 


“The strongest bond of human sympathy should be one uniting all working 
people, of all nations and tongues and kindreds. Nor should this lead us 
to a,\war upon property, or the owners of property. Property is the fruit of 
labor) property is desirable, is a positive good in the world. 

That\some should be rich shows that others may become rich and, hence, 
is just encouragement to industry and enterprise. Let not him who is house- 
less pull down the house of another, but let him labor diligently and build 
one for himself, thus by example assuring that his own shall be safe from 
violence when built”. 


— Abraham Lincoln 
So many have found in those words a “Built Up” thought. If you too have 
found reading this message in The Feed Bag worth your while—we are happy 
and grateful. 


May the Giver of all things bestow upon you and yours a generous 
measure of true happiness and good fortune in the coming New Year. 


MID-CONTINENTAL LABORATORIES 


Manufacturers of VITA-VEX - the VITAMIN-YEAST FORTIFIER 
KANSAS CITY 6, MO. 


and our Distributors 


Kansas City, Mo. Springfield, Ill. 
FELIX MEYER & COMPANY 


Houston, Texas 


JOE SCHAFER & SONS 
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For... 


PROFITABLE OPERATION 


And 
Continuous, Full-Capacity 
PRODUCTION 


* Lower Costs 
* Better Products 
* Bigger Profits 


40 to 150 H.P. 


Engine or Motor Drive 


PROMPT DELIVERY OF SEVERAL SIZES 


A REALLY BIG CAPACITY HAMMERMILL 
CAPABLE OF 24 HOUR SERVICE—7 DAYS A WEEK 


For Flour and Feed Manufacturers, there's Profit in the Enormous Capacity, Remarkable Endur- 
ance and the Uniformly Fine Quality Grinding. For Those Engaged in Custom Feed Grinding, 
Profit also Lies in the Speed, Adaptability, and Quick "Change-Over" Features. 


Better engineering, makes the UNIVERSAL the most outstanding Hammermill 
on the market today—so carefully and accurately constructed that it will 
not get out of alignment throughout its long lifetime. 


Wire, Write or Call for Complete Information 


| JACOBSON MACHINE WORKS _ | 


1074 Tenth Avenue S. E. Minneapolis 14, Minn. 
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ANOTHER 


That extra quart of milk every day is the result of 
careful feeding with quality manufactured feeds that 
supplement “Bossie’s” natural diet and supply extra 


mineral-vitamin-protein concentrates. 


QUART A DAY 


Helping you keep that extra quality in your manu- 


factured feeds are the “extras” of Bemis Bags. 
The 33 Bemis plants and offices give you convenient 


service and a dependable source of supply. 


Baltimore Boise * Boston Brooklyn Buffalo 
Charlotte Chicago * Denver Detroit East 
Pepperell Houston Indianapolis Kansas 
City « Los Angeles © Louisville * Memphis 
Minneapolis * Mobile 
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New Orleans * New York City * Norfolk 
Oklahoma City * Omaha « Orlando « Peoria 
St. Helens, Ore. ¢ St. Louis * Salina « Salt 
Lake City ¢ San Francisco «+ Seattle 
Wichita * Wilmington, California 


\ 
((Y 
Ft 
CN 
\ 
Ay 
CY 
4 
x 
| 
[ 
~~ 
> jy NL | 
q | 
ea SS 
a 
| BEMIS BRO. BAG (0. 
Broy | 
BAG ' 
elle | 


BROKERS...JOBBERS 
FRANKE GRAIN CO. DISTRIBUTORS 


Jobbers of ... 
MIXED CARS 

Wheat Middllings 
Rye Middlings TRUCKLOADS — CARLOADS 
Spnouta 
Brewers Grains 
Linseed Meat 


Soybean Meat | FEED AND GRAIN 
Milwaukee Geed & Grain 


Company 
MILWAUKEE 


GRAIN & STOCK EXCHANGE 
MILWAUKEE 2, WIS. BROADWAY 5643 


‘golden cut 


Systems 


—3 SIZES—— 


1300 to 3000 pounds, 


finished product hourly 2, 


‘And if you are a good little chick, 
Santa Claus will fill it with Shell- 


builder—Chick Size!” 


lo-cost corn cutting 


America's best in ‘steel-cut’ — three surpassing 
grades of thoroughly silted and aspirated 
‘golden cut’ corn. These Supertype, Master- 
built Systems are simple and safe to operate —- 
and lastingly economical. They produce the 
greatest tonnage of salable product to ihe 
smallest quantity of corn consumed — large 
power saving. 


Ask for Catalog B-167 
S. HOWES CO., Inc., Silver Creek, N. Y. 


SIZES 
Chick-Pullet-Hen 


BAGS 
25-50-80-100 Ibs. 
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BUILDS MORE 
for Your Customers 


PROFITS...for 


YOU don’t have to “sell” a bag of feed when you 
line up with Arcady. Instead you sell a Program. 

As an Arcady Dealer, you have the expert assistance of specialists 
from all of Arcady’s six fully staffed service departments: poultry, 
beef cattle and hogs, turkey, dairy, small animal, and produce. 
These men stand ready to help your customer with his planning, 


Arcady Poultry Servicemen ore specialists in Management, feeding, disease and marketing problems. Natu- 


hatchery flocks, farm and commercial flocks 


sn tector eondedion. rally, your store is headquarters for poultrymen and stockmen and 


your feed sales are almost automatic. 


A COMPLETE PROGRAM TO 
HELP YOU SELL ARCADY 


DIRECT MAIL: 

Arcady FARM NEWS in every 
mailbox on your list each month 
and Arcady Service Letters sent 


raising and other topics. Free 
charts, record forms, building 
plans, to hand out to feeders. 


ADVERTISING and PUBLICITY: 


Turkey Service work involves selecting breed- 
ers, visiting growers and “trouble-shooting" 
for millions of Arcady-fed turkeys. 


Practical feed-lot and marketing programs 
make Arcady’s Cattle and Hog Department 
popular with stockmen of your community. 


Arcady Wondertat station feeds and prod- 
uce service give extra margins for poultry 
buyers, station managers and shippers. 


to livestock and turkey raisers 
keep Arcady Feeds and your 
service in their minds. 


POINT OF SALES: 


Posters, counter cards, window 
displays, store-front decorations, 
decals, identify your place of 
business as headquarters for 
Arcady Feeds and Arcady Service. 


EDUCATIONAL MATERIAL: 


Arcady’s complete authoritative 
books on poultry, turkey, hog 


A Geed and Geeding Program 


for Ev0ery Farm Need 


ARCADY FARMS 


MILLING COMPANY 
223 W. Jackson Bivd. 
Chicago 6, Ul. 


Advertisements and news stories 
in newspapers, farm and poultry 
magazines, make your prospects 
“receptive” to your Arcady pro- 
motion. It’s a brand they know. 


A FULL LINE: 

More than 30 Arcady Feeds for 
all classes of livestock. Mixed 
car shipments, truck terminals 
and warehousing points enable 
you to stock the complete line 
without heavy inventories. 
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feed dealers advised to 


Price Culting 


as consumer demand wanes 


EED dealers who cut their 
prices now may in actuality 
be cutting their own business 
throats. All inclinations point to a 
more stable national economy in 
the future, one in which the buying 
public will be hostile toward re- 
tailers who raise their prices after 
having lowered them previously. 
“But I'm not selling half the vol- 
ume of feed I did during the war,” 
some dealers wail. True as that 
may be, cutting prices will not 
serve as more than a temporary 
relief to the situation. Feed dealers 
who engage in any kind of knock- 
down, drag-out battles with theix 
fellow tradesmen are taking big 
chances — the buying public does 
not soon forget the days when 
prices are lower than usual. 
Some drop in the volume of feed 
sales is to be expected. This is es- 
pecially true in poultry feed. With 
plenty of beef and pork available 
again, the national demand for 
chickens and turkeys, except dur- 
ing the holiday seasons, naturally 
will fall off. But this does not war- 
rant cut-throat price slashing. 
Dealers who are not already do- 
ing so should sit down now and 
compute their margins on a per- 
centage basis. The end of OPA 
brought almost continual fluctuat- 
ing of feed prices and presented 
many minor headaches along with 
its greater good. Many dealers con- 
tinued to keep the same margin in 
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by BRUCE SMITH 


cents instead of recomputing in 
percentage. This meant that they 
were getting no share of the high- 
er prices. 

Dealers who operate their own 
feed mills have found that ingre- 


The Customer 


Spot him, when he wanders in— 
The customer you've tried to win. 
Never let him feel that you 
Already have too much to do. 


His welcome must not be in doubt, 
Or else he's apt to wander out. 
Hear his wants, and help him find 
The thing to which he has a mind. 


Show him what he'd like to see, 
And if, at last, he proves to be 
A man you cannot sell at all— 
Let not your anxious spirits fall! 


Your courtesy, your tact, your cheer, 
May linger with him for a year; 

And when he wanders in once more, 
Who knows but he may buy the store! 


Rheinhart Kleiner 


dients, although now available in 
quantity, are considerably higher 
in price than they were under OPA. 
Here are some examples: 
Whereas brewers’ grains cost 
the average feed dealer from $45 
to $50 per ton under OPA, the go- 
ing price now is from $60 to $65. 
Similarly, fish meal which sold at 


about $100 per ton is now priced 
around $150. Linseed oil meal 
which had a price tag of around 
$60 now can be had only at from 
$90 to $100. These are just a few 
of the commodities which have 
shown price increases. 

Using linseed oil meal at $60, for 
example, after OPA was reinstated 
the feed dealer was permitted $7 
per ton margin on retail sales of 
this product. This in itself was way 
below the customary percentage 
mark-up of the trade but if a deal- 
er continued to take only that mar- 
gin on meal costing him $100 per 
ton anyone can plainly see the re- 
sult. He would be operating on only 
seven per cent gross profit on sales 
—a level which could spell bank- 
ruptcy for any business in normal 
times. 

Machinery prices have increased. 
When new mills, grinders, mixers, 
and other new equipment are 
needed they are going to cost con- 
siderably more than in the past. 
This means dealers would do well 
to spend a little more time and, if 
necessary, a little more money on 
the proper maintenance of their 
present mill machinery. 

This slight increase in mainte- 
nance cost should be included in 
the general cost of overhead and 
service. Service charges should no} 
be too elastic but should instead 
be planned on a definite scale. A 


(Continued on page 86) 
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Old words—made familiar by the tra- 


ditional stage magician—but new and true 
words when applied ta ® Magic 


“Wash-Out” Inks. 


With their lifelong policy of “Always 
Something New,” the Percy Kent Bag 

Company has combined extra-durability, 

with new printing methods and wash-out inks— 
cleverly designed materials and styles—into 
bags that are the first choice of buying America. 
Leading millers and manufacturers know this— 
that’s why you'll find @ bags meeting you on the 
streets of every town and city—as shirts for 
Junior, blouses for Sister—and at home as 


dresses for Mom—and dress-ups all over the house! 


And we'll continue to offer you “Always Something 


New”—even if we have to resort to magic to do it! 


Ney SPECIALISTS tN COTTON BAGS SINCE 1885 


PERCY KENT BAG COMPRIY, INE. 


Cir 
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firm builds giant 


New 


OT even a devastating fire 
N could keep Gring & McCord, 

feed dealers at Farmer City, 
Ill., from offering complete, helpful 
service to the farmers in their trad- 
ing area. When their plant burned 
down last summer they salvaged 
enough equipment from the fire to 
set up an outdoor feed mill which 
operated until their new plant was 
completed recently. 

“It wasn't much fun operating 
outdoors,” Harry C. Gring, partner 
in the firm, declared. “We had to 
contend with dirt, dust, heat, and 
rain, all of which slowed up our 
work. But we felt that we owed it 
to our customers to keep our mili 
running despite the difficulties.” 

Ray McCord, Mr. Gring’s partner, 
recalled the multiple difficulties of 
running an outdoor feed mill but 
agreed that, “The customers ap- 
parently appreciated our ‘show- 
must-go-on’ policy because they 
didn't take their business else- 
where.” 

Now Gring & McCord are oper- 
ating inside again. Their new 205 
foot high elevator can accommo- 


HARRY C. GRING 
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to serve farmers 


date 125,000 bushels of grain and is 
an example of the latest develop- 
ments in modern. construction. 
Everything in the elevator and the 
feed mill is planned for speed and 
efficiency, because the firm's rapid- 
ly increasing business demands 
both. 

“We could have gotten by a little 
more cheaply had we not insisted 
on the most modern type of eleva- 
tor,” Mr. Gring said. “But we felt 
that our customers deserved the 
best in service, merchandise, and 
dependability, so we didn’t hesitate 
to spend more to get more in re- 
turn.” 

During recent years, the annual 
volume of business done by Mr. 
Gring and Mr. McCord has aver- 
aged more than $6,000,000. “This is 
a far cry from the day when I be- 
gan in business here in 1902,"" Mr. 
Gring declared. “Then I was only 
a mill hand and only could dream 
of owning part of a big mill some- 
day.” Mr. Gring joined the owner 
who preceded him in 1915 as an 
employe, later buying the former 
owner's interest. Mr. McCord, who 
managed the firm for him, became 
a full partner in 1939. 

The big elevator and mill are lo- 
cated centrally between the Illinois 
Central and Rock Island railroads 
and receive much of their incoming 
grain direct from railroad cars. 
“This cuts down on overload con- 
siderably because it practically 
eliminates trucking costs,"” Mr. Mc- 
Cord explained. F 

But the firm also buys consider- 
able grain from farmers in its trad- 
ing area and has built up an en- 
viable reputation for fair-and- 
square dealing. Equal courtesy is 
extended to the farmer who is buy- 
ing from the firm and the farmer 
who is selling his grain to the mill. 

“We do a great deal of custom 
grinding, because customers in this 
section of Illinois seem to prefer 
their own feeds,” Mr. Gring said. 


THIS modern 205 foot eleva- 
tor was recently completed 
by Gring & McCord, Farmer 


City, Ill., to replace their 
plant that burned last sum- 
mer. During the interim the 
firm operated an outdoor 
feed mill which was pictured 
in the August issue of The 
Feed Bag. 


“However, we recognize the im- 
portance of balanced formulas and 
therefore never advise any farmer 
against using nationally advertised 
formula feeds if he so desires.” 
Gring & McCord also manufacture 
their own line of livestock and 
poultry feeds under the S & G 
name. 

Equipment in the mill and ele- 
vator is given careful maintenance 
at all times. It includes a 14/2 ton 
Prater mixer and grinder, Prater 
hammer mill, 142 ton corn cutter 
and mixer, Jay Bee mixer and 
grinder, and a 2,000 bushel cleaner. 
The Prater hammer mill is model 
75, powered by a 100 h.p. motor. 
The elevator also has two 75 ton 
scales, one for incoming and the 
other for outgoing shipments. 

“We know that modern equip- 
ment is essential to the success of 
any feed company,” Mr. McCord 
declared. “That's why we are al- 
ways careful to keep our equip- 
ment properly maintained.” 

Forty-five employes are on the 
Gring & McCord payroll and all 
are trained in the thought that the 
customer's welfare always comes 
before profit. “We have tried to 


(Continued on page 110) 
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222 WEST ADAMS ST., CHICAGO 6, ILL. = ie 
BRANDEIS THEATRE BLDG., OMAHA, 2, NEBRASKA BOX 409, CARTHAGE, MO. 
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WHAT DO YOU CHARGE During its tenure of control, OPA was besieged 
FOR GRINDING? with complaints from thousands of feed dealers 

who maintained that their service charges —- 
particularly for custom grinding and mixing — were frozen at such low levels 
that they were forced to perform such services at a loss. Since the removal of 
price controls, however, reports to The Feed Bag indicate that very few 
dealers have taken advantage of the present opportunity to raise their service 
charges and that in some localities there has been increasing pressure to 
reduce charges for custom grinding and mixing. 


Much grinding, both fine and coarse, is being done for 5 cents a bag. In 
most feed stores, this barely covers the cost of power and labor for coarse 
grinding and is considerably less than the cost of power and labor for fine 
grinding. 


Figuring roughly, one HP draws one KW per hour of operation and con- 
sequently a 50 HP motor on a grinder will require 50 KW to operate for one 
hour. Your power cost is then $1.50 for one hour if your rate averages 3 cents 
per KWH. If you pay the man who operates your grinder 85 cents per hour 
and he is able to turn out 50 bags of coarse grinding per hour, your power 
and labor cost per bag is 4.7 cents. Fine grinding will cost approximately 
one-third more. 


Power and labor, however, are not your only costs. A few charges which 
must be added to the above figures are: depreciation on your motor, grinder 
and other equipment; upkeep; rent or depreciation and upkeep on your build- 
ing; general overhead and profit. 


Fewer dealers are losing money on custom mixing than on custom grinding. 
The cost of operating a mixer is muck less than the cost of operating a grinder 
and we estimate that a batch mixer with a 72 HP motor will handle 50 bags 
per hour at an approximate power and labor cost of 2 cents per bag. Depre- 
ciation and overhead charges, as explained with respect to grinding, must 
be added to the power and labor cost. 


When discussing grinding and mixing, many dealers maintain that the 
service brings customers, helps sell more feed and need not be operated as a 
special profit department. Other dealers counter that the farmers with the most 
grain for grinding are the poorest buyers of feed and consequently not en- 
titled to free or below-cost services. 


Now that controls have been removed, The Feed Bag believes that every 
feed dealer should study his grinding and mixing department and revise his 
charges to a sound basis. Figure your own costs for labor and power, for 
depreciation and overhead. Grinding and mixing cost the average farmer 
very litile but such services, if rendered below cost, result in a considerable 
loss to the feed dealer through any period of one month or one year. We 
believe grinding and mixing are valuable and necessary services to farmers 
and services for which farmers should pay an adequate and just charge. 
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Do your customers know why vitamin D is so important 


in winter time? Why it is sucha vital part of hog rations? 


States Wisconsin Experiment Station Bul. 463, (May, 1944) 
“If irradiated yeast continues to give as good results 
with the limited work done with it so far, it may be- 


come a ‘must’ in winter hog production.” 


The winter sunshine story is one of the points you can 
stress with livestockmen when talking about feeds con- 


taining Fleischmann’s Irradiated Dry Yeast. 


If you would like something dramatic to make your 
point, ask for one of our sunshine maps. It depicts the 
need for vitamin D state by state in short order. It’s 
another selling tool that helps you explain why you 


put FIDY in your feeds. 


STANDARD BRANDS INCORPORATED 
AGRICULTURAL DEPARTMENT 
595 MADISON AVENUE - NEW YORK 22, N.Y. 


e20¢e 


The scientists at Standard Brands are constantly work- 
ing to help you improve your feeds. Their wide 
experience with vitamin D and their down-to-earth 


application of findings will aid you in selling. 


For the sunshine map, for prices of FIDY, and the 
name of your nearest distributor, address STANDARD 


BRANDS INCORPORATED, Desk F-12. 


*Many factors affect the vitamin D benefits from sunshine. 
In the United States, the effectiveness of sunshine may be in 


the order of 44 as great in December as in June. 


IRRADIATED Dry YEAST 


VITAMIN 


FOR FOUR-FOOTED ANIMALS 
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ice with pride, Jamieson 
Bros. Co., Poynette, Wis., is plan- 
ning even greater achievemenis 
in the future. The busy feed firm, 
founded by Hugh Jamieson in 1871, 
recently celebrated its 75th anni- 
versary of service to farmers in 
south central Wisconsin. 

“My grandfather established an 
excellent reputation for fair deal- 
ing which it is our constant obliga- 
tion to maintain,” J. Rodney Jamie- 
son, president and general man- 
ager of the firm, declared. “Of 
course, we are proud of the com- 
pany’s record in the past but we 
are even more intent on bettering 
that record, if possible, in the 
future.” 

Jamieson Bros. Co. has never 
taken a back seat when it comes 
to modernizing and adding new 
features. Its original mill structure 
was enlarged several times as busi- 
ness increased, and in recent years 
additional buildings have been 
constructed to accommodate the 
rapidly growing feed, farm supply, 
and coal business. 

“We're almost growing too fast 
for our breeches,” Mr. Jamieson as- 
serted. “But now that the building 
material situation is showing some 
signs of improvement we may be 
able to do the remodeling we 
would like to do.” 

The original mill building, con- 
structed by Founder Hugh Jamic- 
son in 1871, is still doing yeoman 
service, although new structures 
now flank it on both sides. “The 
old mill is almost a historical land- 
mark in Poynette,’’ Mr. Jamieson 
explained. “It's one of the oldest 
buildings in the community.” 

Several years ago well-planned 
buildings were constructed to house 
the firm's offices, lumber yard, farm 
machinery, and coal departments. 
All the company’s buildings are 
kept in tip-top shape at all times 
and all bear a distinctive coat of 
the same shade of paint. 

New electric machinery was in- 
stalled in the old mill some years 
ago and more new equipment was 
put in when an addition to the mill 


LTHOUGH looking back on 
A its successful record of serv- 
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was completed. At present the 
firm's milling equipment includes 
a 1% and 2 ton Haines mixer, 
power disc-cylinder seed cleaner, 
corn cracker and grader, and 
Strong-Scott grinder. 

“We are constantly adding new 
equipment to our grinding and mix- 
ing department in order to give 
faster service, Mr. Jamieson de- 
clared. “During the war years the 
farmers were working harder than 
ever and we felt it especially neces- 
sary that they got the fastest pos- 
sible service from us.” 

Two experienced hands are on 
duty at all times in the feed mill 
and the company has a large staff 
of trained employes to serve its 
other departments. “We feel that 
experienced employes can make 
or break a feed business,” Mr. 
Jamieson explained. “That's why 
the satisfaction of the employe in 
his job should be of as much im- 
portance to the feed dealer as the 
satisfaction of the customer with 
his purchase.” 

Jamieson Bros. Co. handles Pu- 
rina feeds and manufactures its 
own brand of poultry mash under 
the Poynette name. As supplements 
to its feed department, the firm sells 
a full line of remedies and insecti- 
cides, flour, salt, and seeds. “We 
regard remedies as one of the most 
profitable sidelines any feed deal- 
er can have,” Mr. Jamieson said. 

The remedy department is lo- 
cated in the well-lighted office, 
across the street from the mill. Here 
Mr. Jamieson and William Steven- 
son, the office manager, are always 
on hand to advise farmers on their 


TOP photo shows an interior 
view of the Jamieson Bros. 
office with J. R. Jamieson, 
left; June Stebbins, book- 
keeper; William Stevenson, 
office manager; and a cus- 
tomer. The white structure in 
the next picture is the origi- 
nal mill building constructed 
in 1871 and below is an ex- 
terior view of the office. 


years is enviable 


of jamieson firm 


poultry or livestock disease prob- 
lems. Weed killers, sprays, and 
insecticides are also displayed in 
the office. 

Capable June Stebbins is the 
company’s bookkeeper, but she 
doesn't have many credit records 
to keep because practically all the 
firm's sales are made for cash. 
Limited credit is granted to regular 
customers who have proven their 
ability and intent to pay over a 
period of many years. “We do ac- 
cept a few new credit accounts,” 
Mr. Jamieson said. “But here we 


(Continued on page 70) 
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The photographs displayed here pro- 
vide dramatic evidence of the indis- 
pensable réle which riboflavin plays 
in poultry nutrition. An adequate 
intake of riboflavin is essential for 
maximum poultry and egg produc- 
tion. 

Merck riboflavin products are 
among the most favored sources of 


riboflavin. As a recognized leader in 


the synthesis, development, and Riboflavin deficiency in a turkey poult. Same poult, 6 days later. Recovered 
° : Age 40 days. Weight, 550 Gm. Note when treated with crystalline Ribo- 
large-scale production of pure vita- typical deficiency characteristics. flavin. Weight, 705 Gm. 
min substances, Merck continues in ee 
this rdle by providing the feed in- | 
dustry with riboflavin that is prac- 
tical to use, and low in cost. 
You are invited to write for fur- 


ther information and prices. 


RIBOFLAVIN 85% MERCK (Not U.S.P.)— 
Riboflavin, 85%; Fe (as Sulfate), 1.5%; 
Ca (as Sulfate), 1.5%; Starch added, 5%. 


NO. 54—RIBOFLAVIN MIXTURE MERCK— 
One ounce contains one gram of Riboflavin. 
Balance is starch and small amounts of 


Icium Sulfate and Iron Sulfate. Riboflavin deficiency in a chick. Age Same chick, 7 days later. Recovered 
oe ames 28 days. Weight, 124 Gm. Note typical when treated with crystalline Ribo- 
deficiency characteristics. flavin. Weight, 210 Gm. 


_ Photographs Courtesy of Department of Agricultural 
Chemistry, University of Missouri 


RIBOFLAVIN MERCK 


MERCK & CO., Inc. RAHWAY, N. J. 
Manufacturing Chemists 


New York, N.Y. + Philadelphia, Pa. + St. Louis, Mo. * Elkton, Va. 
Chicago, Ill. * Los Angeles, Calif. 
In Canada: Merck & Co., Ltd. * Montreal + Toronto + Valleyfield 
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Buck the 


BUCK in the hand is worth 
A two in the books.” That's 

the slogan of Charles Cara- 
vella, owner of the Acme Feed Co., 
busy feed and farm supply store 
located at Wickliffe, Ohio. 

“Cash and carry is the best sales 
policy in the long run,” Mr. Cara- 
vella declared. “The less a dealer 
has to do with credit the better off 
he is. Both the dealer and his cus- 
tomers benefit from lower overhead 
when sales are made for cash be- 
cause retail prices can be pegged 
lower without endangering the 
dealer’s fair margin of profit.” 

Mr. Caravella prides himself on 
having one of the most complete 
farm supply stores in northeastern 
Ohio. Located in a suburb of the 
Youngstown steel district, the Acme 
Feed Co. sells both to large-scale 
farmers and to those of the back- 
yard variety. Both get equal atten- 
tion and courtesy from Mr. Cara- 
vella and his four employes. 

“My aim is real one-stop farm 
service," Mr. Caravella explained. 
“Here a livestock or poultry raiser 
can supply all his needs. Farmers’ 
time is valuable and they don’t like 
to go from store to store to shop. 
That's why I want the Acme Feed 
Co. to be completely stocked to fill 
all their needs.” 

Mr. Caravella recently completed 
construction of his new store build- 
ing, which is modernly equipped 
from broad display windows in the 
front to a wide loading platform 
in the rear. Fluorescent lighting is 
employed throughout the building, 
even in the store rooms. 

“This modern lighting has speed- 
ed up my business considerably,” 
Mr. Caravella said. “My employes 
don't have to grope for sacks of 
feed or fumble around in semi- 
darkness looking for cases of reme- 
dies. The daylight-type lighting 
makes for safer working conditions 
too.” 

The brick structure is practically 
rat-proof. Walls and floors are join- 
ed in a solid line of concrete and 
tile. “Keeping rats from gnawing on 
sacks of feed and packing cases is 
important to the general appear- 
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is worth two on the books 
advises charles caravella 


ance of any feed store,” Mr. Cara- 
vella said. “So is cleanliness. 

“Our modern concrete floor is 
much easier to clean than the 
wooden floor in our old location. 
It can be swept with a minimum of 
time and effort and can be cleaned 
in a few minutes with a good hos- 
ing,’ Mr. Caravella declared. 

Outside the store Mr. Caravella 
has laid a broad strip of asphalt 
pavement for the parking con- 
veniences of his customers. This 
parking area makes it easy for 
purchases to be loaded into the 
cars and trucks of customers with 
a minimum of effort. 

Many of the ideas which Mr. 
Caravella incorporated in his mod- 
ern store were picked up during 
his 16 years of experience as a 
salesman for a large Ohio feed 
manufacturer. From his daily con- 
tacts with farmers he learned many 
of the things they thought were 
wrong with retail feed stores and 
when he opened the new Acme 
Feed Co. store he was determined 
to correct them. 

His contacts with farmers also 
won him many friends who have 
become regular customers of the 
Acme Feed Co. Mr. Caravella 
opened his first store 12 years ago 
in leased quarters which were 
something less than modern. He 
immediately set to work doing the 
best he could to modernize, but 
never fully realized his aims. When 
his long-term lease finally expired 
and some building materials were 
available, he began construction 
of his new store. : 

At present Mr. Caravella is sell- 
ing more than 250 tons of formula 
feeds a month. He handles the 
Larro, Life Guard, and Glendale 
lines and makes good use of the 
advertising posters and streamers 
furnished by the manufacturers. A 
large, brightly-painted sign fur- 
nished by Larro is displayed on 


_c pole at the front of the store. 


Many of Mr. Caravella’s custo- 


SELLING for cash is heartily 
endorsed by Charles Cara- 
vella, owner of the one-stop 
Acme Feed Co., Wickliffe, 
Ohio, shown in photo above. 
Over 90 per cent of the sales 
at Mr. Caravella's store are 
made on a cash and carry 
basis. 
mers stop in on their way home 
from the downtown shopping dis- 
trict of Youngstown. Although they 
prefer to purchase clothing, foods, 
and luxury items in the heart of 
the large city, they like the con- 
venience of the Acme Feed Co.'s 
highway store. 

“We carry a full line of farm 
supplies,” Mr. Caravella stated. 
“The Acme Feed Co. is truly be- 
coming the one-stop farm store I 
have always planned.” Merchan- 
dise handled by the firm includes 
milkers, fencing, fence posts, cream 
separators, rope, tractors, and poul- 
try raising equipment. “We never 
handle cut-rate goods,” Mr. Cara- 
vella explained. “We sell high 
grade, tested products at uniform- 
ly fair prices to all.” 

Ninety per cent of the company’s 
business is done on a straight cash 
basis. The remaining 10 per cent is 
made up of small accounts of long- 
time customers whose ability and 
intent to pay has never been ques- 
tioned. Mr. Caravella seldom suffers 
any credit losses. 

“We eliminate considerable over- 


head by selling for cash,” he ex-> 
plained. “This means we can offer ° 


lower prices and still not lower our 


quality standards or the extent’ 


of our service. Most farmers are 
(Continued on page 106) 
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by Congressman LAWRENCE H. SMITH 


Washington, D.C. 
Dec. 9, 1946 


LEWIS LICKED 


Back in Washington just in time to see Lewis take his miners out on the most 
disasterous coal strike in history. Since the day of the walk-out John L. had 
created a situation without parallel in labor history. The public was taking a 
beating and tempers rose until last Saturday when, with all the dramatics of a 
dime novel, Lewis ordered his men back to the pits. He caught everyone by surprise 
and the radio commentators had no explanation. The President said that he had no 
advance knowledge of the Lewis move. Now the parties to this dispute have more 
than three months to adjust their differences. The victory, however, belongs to 
Harry S. Truman and the people have him to thank. He refused to yield and in so 


doing accomplished SS that F.D.R. never did--he licked Lewis. Hats off to 
him. 


THE SEQUEL 

Now that we can breathe easier with the coal strike off, for the time being, 
it will be interesting to see what congress will do about the labor legislation. 
Lewis’ action showed that we have labor dictatorship in this country. In protest- 
ing against the action by the court he said the miners were being deprived of their 
constitutional rights but he made no reference to the rights of the entire public 
which is protected by that same constitution. 

The dangers existing in our present labor laws are clear to every member of 
congress. Changes will be made in the laws. It may take some time to write a bill 
that will cure present abuses for there is a great difference of opinion as to the 
nature of the remedy. So perhaps the Lewis rebellion will have served a good 
purpose; the people are aroused and insist upon action by the new congress. The 
Republican party can here demonstrate its ability to meet the public demands; it 
will be a real test of leadership. 


INTERNATIONAL COOPERATION--NOT CONTROL 

Cooperation with all other countries toward the goal of adequate nutrition 
for all people will be the keynote of Republican international food policy but any 
plan for a world-wide totalitarian system of food control will not be tolerated 
if it. is within the power of congress to prevent it. 

A proposal to establish a world food board under the food and eneioutians’ 
organization of the United Nations is now under consideration by a commission 
composed of members from 16 nations. Its objective, the world board states, is "to 
stabilize commodity prices and world distribution of food supplies.” 

To do this, it has been suggested that the proposed board establish a system 
of two prices for farm products in world commerce, and encourage industrial de- 
velopment throughout the world with the assistance of international loans. 

Of the two-price system, it has been proposed that one price be established 
for products in ordinary trade and a special price set for products distributed by 
the world board to countries with a class or group of persons who eat:less than an 
internationally agreed upon minimum. 

Specifically, the proposed world board would: 

1. Stabilize prices of agriculture commodities on world markets which would 


(Continued on Page 100) 
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recently with dinner at the Methodist 
church and open house at their home. Mr. 
Ankerson is also president of the Gillett 
State bank. 

R. E. “Alfalfa Bill’ Nye, manager of the 
St. Louis offices of the National Alfalfa 

This has probably been the longest Dehydrating & Milling Co., was a recent 
Indian summer in history. In many sec- visitor at the new offices of The Feed 
tions, the grass is better than it was last Bag in Milwaukee. Bill reports a slightly 
spring. The feed industry needs snow improved demand for alfalfa meal. 


and stabilized prices if we are to develop Proving again that changing one’s 
a@ good volume of feed business this mind is not exclusively a woman's privi- 
winter. lege, the Kansas City Board of Trade 


Ralph O. Leech, who represented the withdrew from the National Association 
Oyster Shell Products Corp. for many of Commodity Exchanges & Allied Trades, 
years, is now manager of the Waverly, Inc. and shortly thereafter reversed its 


Mo., plant of Sargent Mills, Inc. decision and voted to renew its member- 
J. M. Ankerson, veteran Gillett, Wis., ship. 
feed dealer, and Mrs. Ankerson cele- W. M. Andersen, sales manager of the 


brated their golden wedding anniversary New England By-Products Corp., Boston, 


CONDENSED 


SOLUBLES 


Supplies the vitamins, proteins and carbohydrates necessary 
for healthy growth. Poultry and livestock like the taste of these 
malty solubles. Because they taste so good they eat a lot... 
and the extra vitamins and proteins in Mafco Solubles make 
them grow faster and weigh heavier. The RESULT — TOP 
PRODUCTION at LOW COST. 


Thousands of barrels shipped monthly. Get your 


order in NOW. Ask for price delivered your 
station. Follow feeding directions on barrel. 


THE MARYLAND FEED CO. 


101 National Marine Bank Building 
GAY and WATER STS. e BALTIMORE 2, MD. 


was given q royal welcome by his many 
friends at the recent convention of the 
Western Grain & Feed association in 
Des Moines. It was Bill's first extended 
trip following recovery from a successful 
operation to relieve high blood pressure. 

Even though he has sold his feed and 
grain business at Oelwein, Iowa, Ralph 
Sprague couldn't keep away from the 
Western convention. Ralph was formerly 
president of the Independent Feed Deal- 
ers of Iowa which merged with the 
Western and will continue his home ap- 
pliance and bottled gas business at 
Oelwein. 

You might call him “In again, out 
again, Davidson” but anyway Charles 
L. Davidson, president of the Stone Moun- 
tain Grit Co., Lithonia, is back again as 
a colonel on the staff of newly elected 
Governor Talmadge of Georgia. Charlie 
also served as a colonel during Tal- 
madge’s previous term as governor of 
Georgia. 

The feed industry will shortly have an- 
other representative in the United States 
senate. He is John J. Williams who is a 
partner in a feed business at Millsboro, 
Delaware. Senator Williams is 42 years 
old, a Republican who never before ran 
for public office and owns 19 poultry 
farms. He defeated James Tunnel, the 
Democratic incumbent, who is his at- 
torney. 

Flour millers and convention goers 
have recently been worried about the 
shortage of bicarbonate of soda. We hope 
for relief before the holiday parties begin. 

Let’s all have a Merry Christmas to 

celebrate the end of the war and the 
end of controls and then let's get set for 
a year of hard work in 1947—D.K.S. 
-—— 
@ LAWRENCE H. SANTELMAN, Winona, 
Minn., has acquired the interest of A. L. 
Kitt in the Winona Flour & Feed Co. and 
now is the sole owner. 


@ ARLE MATTYSSE, Jenison, Mich., has 
purchased the East Paris Feed Mill at 
Grand Rapids from Thomas Huttema. 

@ LOUIS FREEHILL, Melvin, Ill., is the new 
owner of the Melvin Feed Mill & Hatchery 
formerly operated by H. J. Kain. 
@ CLOYES JACKSON, St. Paul, Minn., 
recently bought the Balsam Lake Feed 
Mill, Balsam Lake, Wis., from George 
Whitner of Clear Lake. 

@ WILLIAM MARTIN, Avilla, Ind., has 
purchased the Fyke Milling Co. at Kendall- 
ville from Homer Fyke. 

FROEDTERT DIVIDEND 
The board of directors of Froedtert Grain 

& Malting Company, Inc., Milwaukee, has 
declared a dividend of 12% cents per 
share on the common capital stock of the 
company and a dividend of 55 cents per 
share on the cumulative preferred stock 
of the company, both dividends payable 
Jan. 31, 1947, to stockholders of record at 
the close of business Jan. 15, 1947, accord- 
ing to an announcement by Kurtis R. 
Froedtert, president and chairman of the 
board. 
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helps your feeds 


produce meat fewer feeding days 


“Maximum gain in weight required more vitamin D 
than any one of the other factors studied,” states one 
Agricultural Experiment Station}. Yet most natural 


feeds contain little or none of this essential vitamin! 


D-SEC* incorporated in your mashes helps them pro- 
vide rapid growth for meat birds. It aids poultry to 
convert calcium and phosphorus into strong, healthy 
skeletons and tissue in fewer feeding days. 


You will find D-SEC to be one of the finest and least 
expensive sources of vitamin D for all poultry mashes. 


tName upon request 
*Trademark 


EASTERN SALES AGENTS: 


ATKINS & DURBROW, Inc., 165 John Street, New York 


Branch Offices: 
Boston Chicago Minneapolis 


PACIFIC COAST. SALES REPRESENTATIVE : 


FRED DEHOFF COMPANY 
Merchants Exchange Building. San Francisco, California 
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Kansas City Omaha 


It has a guaranteed potency of 900,000 A.O.A.C, 
chick units per pound. 


D-SEC is in powder form, is easy to mix and unlike 
oils, disperses uniformly—even in cold weather. It is 
smaller in bulk, ‘cheaper to ship than oils—requires 
less storage space. 


For further information and prices, address Dept. 
F-12, E. R. SQUIBB & SONS, /’eterinary and Animal 
Feeding Products Division, 745 Fifth Avenue, New York 
232, N. Y. 


/ 
i 
SQUIBB — Name vou can tri 
. 


New Mexico 


HE first annual convention of the 
New Mexico Grain & Feed Dealers 
association, held Nov. 18 at Albuquerque, 
was extremely successful and indicates a 
promising future for the organization, ac- 
cording to Lloyd N. Case, Fort Collins, 
Colo., executive secretary. “With this very 
vigorous beginning, we are certain that 
the association's future will be bright,” 
Mr. Case declared. 
Feed men registered for the one-day 
meeting promptly at 8:30 am. All meet- 
ings were held at the Hilton hotel, with 


feed men hold 
annual meeting 


Al Buck of the Albuquerque city commis- 
sion welcoming the dealers in a brief 
opening address. 

Mr. Buck was followed by a nutrition 
panel which discussed current livestock 
and poultry feeding problems. Taking part 
in the panel discussion were: Ivan Wai- 
son, extension animal husbandryman; W. 


Sargent dealer. 


SARGENT PLANTS, 


—with the Hog Feeder 
—with the Feed Dealer 


No. 1 choice with FEEDERS in the heart of the a 
belt. No. 1 profit maker for progressive dealers in major 
hog raising states. Sargent MultiRICH Minral Meal is 
out in front because feeders KNOW the results it pro- 
duces, come back for more and more. Just ask any 


Algona, Iowa — Monmouth, Ill. — Fremont, Nebr. — Waverly, Mo. 


Des Moines, lowa 


E. Watkins, nutrition chemist; E. E. Ander- 
son, extension dairy and poultry specialist; 


and L. W. Ludwick, 
control official. 
George Shaw was the first speaker on 
the afternoon program. Mr. Shaw, who is 
associated with Merrill Lynch, Pierce, Fen- 
ner, and Beane, explained the workings of 
the nation’s commodity exchanges. Presi- 
dent Hugh Milton II of New Mexico A & M 
college followed Mr. Shaw with a discus- 


feed and fertilizer 


LLOYD N. CASE 


sion of land grant colleges and their im- 
portance to New Mexico agriculture. 
Maurice Rust, Industrial Laboratories, 
Denver, Colo., was next on the afternoon 
program. He explained how laboratories 
can serve feed men to good advantage. 
William J. Rogers, government representa- 
tive, then told how the wages and hours 
law applied to feed dealers. According 
to Mr. Rogers, most New Mexico feed busi- 
nesses are affected by the law’s provisions. 
“Blueprint of the Feed Industry of the 
Future’ was the topic of Walter C. Ber- 
ger, Chicago, Ill., president of the Amer- 
ican Feed Manufacturers association. Mr. 
Berger was principal speaker at the even- 
ing banquet session. He outlined many 
plans for future progress for the industry. 
The following officers were elected: 
Arthur Ravel, Albuquerque, president; 
Austin Brooks, Clovis, vice president; F. H. 
Birden, Albuquerque, secretary-treasurer; 
and Lloyd N. Case, executive secretary. 
Named to the board of directors were: H. 
O. DeShurley, Roswell; Claude Ruther- 
ford, Clayton; Parley Roach, Raton; K. I. 
Langley, Tucumcari; Clarence Worley, 
Portales; M. D. Bostick, Las Cruces; E. B. 
Wall, Gallup; W. M. Mason, Santa Fe; 
R. C. Hemenway, Carlsbad; E. R. Taylor, 
Socorro; Howard K. Ball, Silver City; and 
Lloyd Taylor, Farmington. 
@ FARMERS ELEVATOR CO., Buffalo 
Center, Iowa, has installed a new 1 ton 
Brower Whirlwind feed mixer. 
o-— 
@ IGLEHART BROS., INC., Mt. Carmel, 
Ill., is constructing a new high speed cob 
burner. 
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As we once again operate in a free market, we offer 


thanks and pause to send Greetings of the Season 
to our many friends and customers throughout the United States. 
May you have a Merry Christmas and a 


Happy and Prosperous New Year...... 


W. M. BELL CO. LA BUDDE FEED & GRAIN CO. 
Grain Commission Merchants Barley Receivers — Shippers Corn, Oats 

ROY |. CAMPBELL MILWAUKEE FEED & GRAIN CO. 
Commission Merchants , Jobbers — Brokers — Distributors 

DEUTSCH & SICKERT CO. MOHR-HOLSTEIN COMMISSION CO. 


Shippers and Receivers | 


MUNKWITZ PROPERTIES’ - 
FRANKE GRAIN CO. Building Management 


Feed Merchants 


Grain — Feed — Hay 


THE PAETOW CO. 


JOHNSTONE-TEMPLETON CO. Feed — Grain — Screenings 

Grain Commission THE RIEBS CO. ’ 
P. C. KAMM CO. Maltsters — Grain Merchants ° 

Grain Merchants J. WALTER RICE — JOHN DAVIS 

Grain Merchants 

CHAS. A. KRAUSE MILLING CO. 

Famous Badger White Hominy Feeds STRATTON GRAIN CO. 

Brewers’ Cereals — Table Corn Products Grain and Feed Merchants 
MILWAUKEE GRAIN & STOCK EXCHANGE 
The Market of Personal Service Established 1858 
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Haynes Milling Company 
Marks 50th Anniversary 


Haynes Milling Co., Portland, Ind., cele- 
brated its 50th anniversary in business 
Nov. 19 with a community-wide observ- 
ance in which civic leaders, industry, and 
customers paid tribute to the firm. An en- 
tire edition of the Portland Daily Sun was 
devoted to articles and pictures of the 
company, its plant, and officers. 

Local merchants, feed retailers, and 
feeders bought advertising space in the 
newspaper to commend the company, 
which has milled flour since 1896 and has 
been in the feed manufacturing business 
since 1925. The Haynes Milling Co. manu- 


factures State Pilot brand feeds and Our 
Pride flour. 

Edward M. Haynes, founder of the com- 
pany, served as its president until his 
death in 1944. Clarence E. Peters, who 
joined the firm in 1924 as bookkeeper and 
assistant to Mr. Haynes, is president and 
general manager, having succeeded to 
the presidency on Mr. Haynes’ death. 


@ GEORGE C. GOLJENBOOM, West Allis, 
Wis., has purchased the Hilburn Mills at 
Hilburn. 


@ JACK STEVENS, Hutchinson, Kan., for- 
mer member of the Kansas City board of 
trade, has opened his own grain office. 


@ HAROLD DAYHOFF, Lyons, Ind., has 
purchased the Lyons Grain Co. 


We RECOMMEND — 


CALF MANNA 


b-K 


PHONE 7756 


UNIVERSALLY KNOWN, READILY 
ACCEPTED BRANDS WILL HELP YOU BUILD 


SALES- 


MT. AIRY GRAN-L-GRIT 

MARBLEHEAD CALCIUM CARBONATE 
NOPCO VITAMIN OILS 

PILOT BRAND OYSTER SHELLS 

SMALL’S ALFALFA MEALS 

BLATCHFORD’S VITADINE 20 MIXING BASE 
BLATCHFORD’S CALF MEAL AND PELLETS 
V-C TOBACCO STEM FERTILIZERS 
NATIONAL CALF FOOD 

CLEAR QUILL LIVESTOCK MINERAI 
ANDERSON POULTRY EQUIPMENT 


KRITTER SPRAY (LIVESTOCK FLY SPRAY) 
SERVALL-STAZDRY POULTRY LITTER 
CLEAR QUILL POULTRY CONCENTRATES 
ANDERSON CHICK BOXES 
TOXITE 
KRYOCIDE INSECTICIDES 
AND ... Many Other Leading Brands of Nationally Known, 
Universally Accepted Feeds, Ingredients and Supplies. 


WATERLOO MILLS COMPANY 


MANUFACTURERS — JOBBERS — WHOLESALERS 


Our service department offers free technical assistance to feed 
manufacturers, large and small 


POWER 


BLACK LEAF 40 
HTH 15 


WATERLOO, IOWA 


CREA Moves to Halt 
Fertilizer Exports 


In response to inquiries by the board of 
directors of the Central Retail Feed asso- 
ciation, forwarded through Wisconsin sen- 
ators and representatives, the department 
of agriculture has revealed that shipments 
to foreign countries of ammonium nitrate 
and potash will cease Jan. 1. The army 
has been purchasing two-thirds of the na- 
tion's nitrate and potash supplies for use 
in occupied areas, the USDA told Con- 
gressman Lawrence H. Smith. 

The civilian production administration 
advised Congressman William H. Steven- 
son that Gen. Douglas MacArthur had 
requested fertilizers to help get occupied 
areas back on a self-supporting basis but 
that fertilizers are “being very carefully 
allocated to insure that all areas receive 
an equitable amount.” CPA also explained 
that army ordnance had operated nitrate 
plants during the war but that these plants 
had been closed down shortly after V-J 
day and probably will not be re-opened 
until next February or March. 

CPA, referring to army use of domestic 
fertilizer supplies, said that the army was 
“borrowing” from home supplies and 
would replace them from army plants by 
spring. 

Both the USDA and CPA warned that 
the paralyzing national coal strike would 
endanger production of fertilizer, since 
coke is needed in the manufacture of am- 
monium nitrate. 

@ NORTHERN SEED & FEED CO., Devils 
Lake, N. D., has moved into its new feed 
plant which was completed recently. 


DEATH TAKES CHARLES KELLER 

Charles W. (Chick) Keller, jr., 48, pro- 
motion director of the fruit and produce 
industry for the Chase Bag Co., died in 
Chicago Nov. 22 following a sudden stroke. 
Mr. Keller joined the firm in 1941. He pre- 
viously had been on the staff of the Uni- 
versity of Missouri and had been asso- 
ciated with a prominent produce news- 
paper. 
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Blank FEED 
COM Pany 


cREDIT 
DEPARTMENT 
ON SECOND 


"| never have any worries about credit. 
This is a one-story building!" 
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Top results from winter feed 
call for the best possible nutritional BALANCE 


In winter, the combination of cold 4, dry and Ladpro provide an ample 

weather, confinement, less sunlight . gant FATS by, supply of the entire B-G Complex, 

and lack of greens puts a heavier es Nl ' plus A and D Vitamins, and the 


burden of performance on your : top bracket amino acids. These 
feeds. More than any other season, winter calls factors are supplied in nature’s own balance 
for nutritionally sound, properly balanced feeds. _ fromtwotopnatural sources, milk’s whey solubles 

Balance Factors for Top Results - and fish liver and glandular material evenly dis- 
The use of Borden’s Flaydry and Ladpro is a tributed ina dry, granular, easy-to-mix product. 
great help in balancing your feeds for top results Start now to guard the nutritional balance of 


anytime. They provide a wealth of balance factors your feeds by using Flaydry and Ladpro. Both 
—natural source vitamins and proteins balanced products are standardized by rigid laboratory 
in amino acids that nutritionally support the control and tested by biological assays for your 
other feed ingredients. A combination of Flay- protection. 


Wire or write for more information and prices. 


THE BORDEN COMPANY, Animal Food Department, 350 Madison Ave., New York 17, N.Y. 
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This is no time to | BALANCE 


Christmas 


Once again, as we give thanks for the possibility of 


operating in a free market, we wish to send Greetings of the Season 


to our many friends. We, in the great Minneapolis market, 


say sincerely to our many associates and customers in the 


feed and grain trade “Merry Christmas!” 


BUNGE CORPORATION 


Grain — Any Grade, Quantity or Time 


EXCELSIOR MILLING CO. 
Camel Wheat Mixed Feed 


WAYNE FISH & COMPANY 


Representing Manufacturers of Feed Ingredients 


J. A. FORREST COMPANY 
Wholesale Flour and Feed Merchants 


HIAWATHA GRAIN CO. 


Grain and Screenings 


R. R. HOWELL COMPANY 
The Grain Elevator and Feed Supply House 


T. E. IBBERSON CO. 


Specialists in Feed Mill & Grain Elevator Construction 


THE JERSEE COMPANY 


Jersee Balancer—A Vitamin Pre-Mix 


I. S. JOSEPH COMPANY 
Mill Feed Merchants 


MULLIN & DILLON CO. 
Feed Grains for the Feed Trade 


NORTH EAST FEED MILL CO. 
Feeds and Feed Ingredients 


RELIANCE FEED CO. 
Mill Feed Jobbers 


"A. L. STANCHFIELD, INC. 
Feeds—"Stand by Stan" 


VAN DUSEN HARRINGTON CO. 


Grain Merchants 


MINNEAPOLIS 


THE PRIMARY MARKET FOR FEED, GRAIN AND MACHINERY 
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ODERNIZATION and di- 

versification are the two 

key words at the thriving 
Fay-Usborne Co., Inc., feed firm at 
Westfield, N. Y. By keeping its plant 
modern and up-to-the-minute at all 
times and its stocks large enough 
to include all farm needs the pro- 
gressive company has built up a 
$250,000 annual business. 

“Feed plants have to keep up 
with the times,” Thomas W. Us- 
borne, manager of the Fay-Usborne 
Co., declared. “They must be con- 
stantly modernized and their stocks 
must be expanded to include all 
worthy new items.” 

The Fay-Usborne Co. really prac- 
tices what it preaches. Most recent 
addition to the plant is a new elec- 
trically-operated conveyor for lift- 
ing bags of feed from one floor to 
another and across the warehouse 
floor. “This equipment saves hours 
of back-breaking labor,’ Mr. Us- 
borne explained. 

“It certainly does,” agreed Frank 
Wester, one of the firm's veteran 
employes. ‘You just flip the switch 
and the heavy bags move right 
along up or down, whichever way 
you want.” 

Ray Naeser, who has been head 
miller for 22 years, also praised the 
conveyor. “It makes the work go 
faster,"" he said. “That pleases the 
customers, too, because it shortens 
the time they have to wait to get 
the feed loaded in their cars and 
trucks. It also means that our trucks 
can be loaded much faster for de- 
liveries.” 

Founded in 1881 by John R. Fay, 
the Fay-Usborne Co. has added 
new lines every year until now it 
is one of the most complete farm 
stores in western New York. In the 
early days the firm delivered coal 
with a horse and wagon. Then Mr. 
Fay added feed and produce to 
his stock and the company has 
been adding new merchandise ever 
since. 

“It's part of our policy of ‘grow- 
ing old gracefully’ to diversify our 
stock by including new lines,”” Mr. 
Usborne explained. “When Mrs. 
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and diversified lines spell 


success for fay-usborne co. 


MODERNIZATION and diver- 
sification are the two key 
factors that have helped the 
Fay-Usborne Co., Westfield, 
N. Y. build up a $250,000 
annual business. Shown above 
is an exterior view of the 
attractive plant. 


Clara Fay Pendergast and I incor- 
porated the company in 1929 we 
pledged ourselves to continue the 
progressive policies of John Fay 
and his associate, Robert Stoolfer.” 

Remedies were one of the earli- 
est additions. “They have sold well 
ever since we first stocked them,” 
Mr. Usborne stated. “But we don't 
attempt to outguess the veterin- 
arians. When customers report 
signs of serious diseases, we advise 
them to consult the ‘vets’. Of course, 
we are always happy to advise on 
minor livestock and poultry ail- 
ments.” 

Building materials and fuels have 
also proven themselves profitable. 
The Fay-Usborne Co. handles ce- 
ment, coal, fire clay, roofing paper, 
ladders, asbestos, insulation, and 
paints. “We also sell Armour’s fer- 
tilizers,"" Mr. Usborne said. “They 
require little attention and are an- 


other excellent sideline for feed 
dealers.’’ Seeds also sell well and 
a complete stock is maintained 
through the planting season. 

The Fay-Usborne Co.'s office is 
located on the front corner of its 
main building, overlooking the 
scale. This saves countless steps 
for the office staff and speeds up 
service for the customers. 

Several years ago a well-planned 
warehouse was erected near the 
main structure. The buildings are 
separated by a wide driveway 
which enables trucks to be loaded 
and unloaded under a protective 
roof. Additional loading docks at 
both ends of the building enable 
several customers to be accommo- 
dated at one time. 

Behind the mill and warehouse, 
the firm has a long, low, shed-like 
structure in which its building ma- 
terials are stored. The shed also 
provides garage space for the com- 
pany trucks. 

At regular intervals the exterior 
of the plant gets a thorough paint- 
ing. The neat appearance of the 
buildings is a testimonial to the 


(Continued on page 94) 
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for COCCIDIOSIS contro 


4-year test 


Costs little—g¢ 
into your 


Help your customers control cecal coccidiosist with a 
feed specialty that commands real profit. Increase the 
value of your regular starter and growing mashes by 
incorporating DICOCE.* 


There are numerous products for coccidiosis, but none 
that affords you a better chance to sell such easy, low- 
cost control right in your feeds. 


Four-year usage has proved the effectiveness of 
DICOCE. That’s why so many feed mixers include it 
in their mashes. That’s why top-flight hatcherymen 
recommend mashes containing this remarkable Squibb 
product to growers. 


t Caused by Eimeria tenella * Trademark 


EASTERN SALES AGENTS: 


ATKINS & DURBROW, Inc., 165 John Street, New York 


Branch Oftices: 


Boston Chicago Minneapolis 
PACIFIC COAST SALES REPRESENTATIVE: 
FRED DEHOFF COMPANY 


Merchants Exchange Building, San Francisco, California 
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es right 
Ac sh es 


Kansas City Omaha 


It takes only a little DICOCE to get your feeds ready 
for hot, humid days—coccidiosis weather. 1% is the 
protective level, 2% is required if infection is present. 
Mashes containing DICOCE may be fed any time after 
chicks are a week old, are particularly recommended 
for birds four to six weeks old. 


DICOCE, a light, specially prepared amorphous pow- 
der mixes readily—comes in handy 20-pound bags. For 
full information and prices, address Dept. F-12, 
E. R. SQUIBB & SONS, Veterinary and Animal 
Feeding Products Division, 745 Fifth Avenue, New 
York 22, N.Y. 


THE FEED BAG — December, 1946 


; 
i 
| 
SQUIBB A NAME*YOU'CAN TRUST 


ROBLEMS of a free economy 

occupied the attention of 

about 700 members of the 
Western Grain & Feed association 
Nov. 25-26, as they gathered at the 
Hotel Fort Des Moines, Des Moines, 
Iowa, for the 47th annual conven- 
tion of that strong organization. 

This was the first large feed in- 
dustry gathering since the removal 
of most government price and use 
controls, and the first convention 
in several years in which these 
various federal controls were not 
the principal topics of discussion. 

President Stanley Eales, Sioux 
City, greeted the members at the 
opening session. He said that the 
association had reached the strong- 
est point in its history. He reviewed 
briefly the year’s accomplishments 
of the group and commended Ex- 
ecutive Secretary Mark Thornburg 
for his fine efforts in helping to 
develop a closer relationship with 
the agricultural colleges. 

“I believe our association was 
the first in the country to go on 
record for the removal of price and 
use controls on feed ingredients,” 
Mr. Eales said. “Our membership 
is now 1,087, which represents a 
gain of about 100 over a year ago. 
We are also at our strongest point 
financially.” 

He praised the fine work of the 
directors of the association, the 
numerous committees and the vari- 
ous trade journals which have 
worked for the good of the industry. 

Harry D. Linn, Iowa secretary of 
agriculture, welcomed the members 
to Des Moines. He pointed out that 
the efforts of feed and grain men 
in handling and processing the 
agricultural products of the state 
are most important to Iowa farm- 
ers. He revealed that Iowa this year 
has produced the greatest tonnage 
of agricultural products in its entire 
history. 

“Of interest to you feed men is 
the fact that in the last few months 
Iowa has taken about 40 per cent 
of all feeder cattle and sheep which 
have been marketed by eight sur- 
rounding states,” Mr. Linn said. 

“We in the department are quite 
close to you fellows in checking 
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attracts over 700 feed and 


grain men to des moines 


by ELDON ROESLER 


seed and feed analyses. In the first 
six months of 1945 there were 642,- 
135 tons of feed entered as sold on 


J. A. OLSON, Davenport 
Elevator Co., West Bend, 
lowa, was elected president 
of the Western Grain & Feed 
association at the organiza- 
tion's annual convention held 
last month at Des Moines. 
He succeeds Stanley Eales, 
Sicux City. 


our records. In the comparable 
period in 1946, about 662,335 tons 
of feed were recorded by the state. 
That will show how the formula 
feed industry of Iowa has grown.” 

He expressed the hope that the 
state would soon be able to enlarge 
its laboratory facilities so that .it 
could provide feed manufacturers 
with a great deal of additional 
information. 

Highlight of the first session was 
a talk by Damon B. Catron of Iowa 
State college on selling swine sup- 
plements. Prof. Catron, who has 
had actual formula feed industry 
experience, struck a _ responsive 


note among his listeners with a 
talk indicating that he understands 
feed industry methods and prob- 
lems. 


“About 40 per cent of the income 
of Corn Belt farmers is made up 
of receipts on the marketing of 
hogs,” Prof. Catron revealed. ‘Corn 
belt farmers have also found it 
profitable to market about 40 per 
cent of their corn through hogs. 

“Figures show that last year 
about 80 per cent of the feeders in 
the Corn Belt fed formula feed sup- 
plements. Think of the potential for 
firms which are ‘on the ball’! In 
producing pork, feed makes up 
about 80 per cent of the expense. 
Labor contributes 6 per cent, equip- 
ment about 5, breeding herd 3, 
veterinarian expense 2, and over- 
head about 4 per cent.” 

Prof. Catron showed by means of 
a chart how pork can be produced 
more cheaply by balancing home 
grains with supplements. 

“Our job as feed men and as 
college workers is to try and im- 
prove the ways in which we are 
feeding grain which is raised on our 
farms—more efficient ways to sup- 
plement the protein, vitamin, and 
mineral deficiencies of farm grains 
to get balanced rations,” he de- 
clared. 

“One happy thing which I have 
noticed in feed groups lately has 
been the talk about balanced ra- 
tions. I believe I would stick to ii 
for I believe it has something of 
merit as good sound talk.” 

He mentioned the various amino 
acids, pointing out the essential 
ones, and also indicated which 
vitamins are considered necessary 
in a good hog program. 

“I have a feeling in the back of 
my heart that we could do a better 
job or promotion—more economical 
for the farmer—if we would sell a 
feeding program rather than a bag 
of feed,” Prof. Catron maintained. 

“From the facts presented we can 
say that sows and litters and young 
pigs up to 75 pounds need a strong- 
er supplement than heavier, grow- 
ing, fattening hogs. We also see 
that feeding during gestation and 


@ 350 
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lactation can effect the subsequent per- 
formance during the growing and fattening 
period. 

“We also know that dry lot feeding re- 
quirements are greater than pasture feed- 
ing. Now your job as feed manufacturers 
is to produce supplements that fit the 
pigs’ nutritional needs and requirements 
when fed farm grains. 

“There is no question as to the advan- 
tage that formula feeds can or may have 
over old mixing. Purchasing in larger 
quantities and on a quality basis is valu- 


Despite the apparent prosperity of farm- 
ers they are not overlooking the fact that 
farm prices are now starting downward, 
according to Dr. Jesness. He pointed out 
that too many farmers still remember the 
sudden price drops shortly after 1920 and 
they are more careful this time. 

During the recent war period the farm- 
er did an exceptional production job and 
learned many new methods, Dr. Jesness 
explained. If the high rate of production 


continues America can look ahead to 
agricultural surpluses because of this 
application of new methods and tech- 
niques. 

“We might even look forward to even 
greater production than during World War 
II," Dr. Jesness said. “Because of this we 
must have a strong market for farm 
products. 

“The market which agriculture will con- 
tinue to have abroad will depend (1) on 


BELOW are photos taken at the 47th annual convention of the Western 
Grain & Feed association held at Des Moines, lowa Nov. 25-26. TOP 
ROW, left to right: Executive Secretary Mark Thornburg tries the novel 
water cooler furnished for the meetings; Hugh Hale, Royal, Ron Kennedy, 
St. Louis, William Marriott, Sioux City and Francis Schaidle, Estherville; 
Ford Eshelman, Lake Mills, Wis., welcomes Mary Monfort, Secretary Thorn- 
burg's new assistant. SECOND ROW: Stanley Eales, Sioux City, retiring 
president, with John Nie, Mechanicsville; Allan B. Kline, Des Moines; 
Jack Dean, Kansas City and R. C. Woodworth, Minneapolis; R. H. Morris, 
Minneapolis, with W. M. Anderson, Boston, who was attending his first 
convention since undergoing serious operation last June. THIRD ROW: 
Walter C. Berger, Chicago, and John Cipperly, Washington, D. C.; Bob 
Garst, Coon Rapids, discussing his talk with Frank Nelson and Cash Cahill, 
Waterloo; Prof. Damon Catron, lowa State college. BOTTOM ROW: D. A. 
Dammrow, Spencer, with O. N. La Follette, Des Moines; Leland Miller, 
Cedar Rapids, Ron C. Booth, Cedar Rapids and Columbus Hayes, Mt. 
Pleasant; Tom Mangelsdorf, Omaha and Howard Boeke, Des Moines; John 
Hinck, Corning, with Herman Jensen, Estherville. (Photos by The Feed Bag 


able. You should keep up on nutritional 
know-how and have adequate equipment 
and facilities for doing the job thoroughly. 

“As feed manufacturers and dealers you 
can protect your product and your resale 
by telling the farmer what your feeds will 
do for him and by telling him how to feed 
them. I would like to see the entire indus- 
try, the farmers, the college men, research, 
teaching and extension services working 
together for a better feeding program. It 
can be done.” 

Dr. O. B. Jesness, professor of agricul- 
tural economics at the University of Min- 
nesota, concluded the morning's session 


with a survey of the farm problem. 
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Vertical Mixers 


There’s a model just right 
for your needs... 


SIDNEY Vertical Mixers are all basically the 
same — identical for the fine job of mixing 
they do... for ease and convenience of opera- 
tion, low power consumption, and their many 
labor-saving features. 

These famous machines are made in four 
types, with a wide variety of feeds, drives, and 


capacities (40 bu. to 2 tons). This enables you 


to choose an installation that meets your needs 
exactly — and get full advantage of Sidney’s 
practical design and construction. 

Specifications and complete description are 
yours for the asking. Write today. 


The Sidney Gearless Mixer (illustrated) is pop- 
ular for its simplicity— only two bearings to 
lubricate — and the flush-with-the-floor loading 
hopper. Has the same compact efficiency as all 
other Sidney Vertical Mixers. 


THE SIDNEY 


COMPLETE EQUIPMENT FOR GRAIN 
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the volume of non-agricultural activity 
carried on throughout the world and (2) 
on the sort of trade relations which we 
have in the world. 

“As the leading nation in the world we 
have certain responsibilities to the world 
and we have to think in terms of those 
responsibilities in determining the trade 
picture of the universe.” 

Despite what farm leaders say, agricul- 
tural prosperity is only a minority element, 
according to Dr. Jesness. 

“This was demonstrated during the de- 
pression when because of widespread un- 
employment, farmers had to take greatly 
reduced prices for their products,” he said. 

“What lies ahead for the farm market 
then will be determined by what the em- 
ployment situation is in this country. There 
is a good prospect that we will have some 
readjustment in the next few months. The 
feeling is developing strongly that we 
are likely to have a lull period when we 
catch up in some of these consumer goods. 
There is also a point where you can price 
consumers out of the market. 

“The margin between surplus and scar- 
city is very narrow. However, I don’t think 
this period of readjustment will be very 
lengthy because we have too large a 
backlog of wants. For the next several 
years the outlook for farm products ought 
to be fairly good.” 

Vice President John Nie, Mechanicsville, 
presided at the Monday afternoon session. 
Ronald C. Booth, Cedar Rapids, chairman 
of the association's tax study committee, 
reviewed the present Iowa grain tax laws 


and reported that the committee recom- 
mended that taxation be on the basis of 
the number of bushels of grain handled. 
Mr. Booth reported that the committee’s 
proposal was not accepted by the gover- 
nor’s committee. The state has now offered 
a counter-proposal, Mr. Booth explained, 
but the committee has definitely decided 
that the proposal is not satisfactory. The 
state’s proposal merely changes the pres- 
ent law from an average capital invest- 
ment basis to an average inventory basis 
which Mr. Booth said was impossible to 
determine fairly. 

An insight into sources of industry news 
in Washington, D. C., was the topic dis- 
cussed by John Cipperly, representative of 
Feedstuffs magazine in the nation’s capital. 

“Living in Washington and working with 
government officials who are almost all 
career men, I suppose the tendency is to 
curry favor with the officials who favor 
them and give them the edge,” Mr. Cip- 
perly said. “Now that most government 
conirols have been lifted, news sources in 
Washington have also undergone a 
change.” He expressed the hope that with 
the return of the Republicans to power 
there will be a more independent outlook 
for the average business man in this coun- 
try. He told how during the days of the 
New Deal business always had to look to 
government for its existence. He warned 
that eventually government gets to work- 
ing only for itself to retain its power rather 
than watching out for the interests of the 
average person. 


Mr. Cipperly declared that he expected 


the incoming congress to continue to try 
and return as much to the farm producer 
as it possibly can because this is political- 
ly expedient. Congress will also be faced 
with the problem of price supports on 
crops, he predicted. 

Mr. Cipperly referred to the goals of 
Sir John Boyd Orr, director general of the 
United Nations food and agriculture or- 
ganization. Sir John is waging a campaign 
to raise health standards throughout the 
world by increasing caloric intake of all 
peoples with the help of his FAO group. 
His plan also involves a standard price 
on agricultural commodities. Mr. Cipperly 
reported that should such a plan be 
adopted the grain and feed trade should 
certainly look on it with alarm since such 
a world-wide bureaucracy would inter- 
fere with prices and natural fluctuations. 

A defense of the commodity exchanges 
was offered by R. C. Woodworth, Min- 
neapolis, chairman of ihe National Grain 
Trade council. Mr. Woodworth stated that 
grain exchanges neither buy nor sell grain 
nor have any part in establishing prices 
—they merely provide a market place and 
supervision which insures fair and equit- 
able practices. 

“Grain markets as they exist today were 
not a sudden or conscious invention of 
man,” he said. “They have been evolved 
out of generations of experience. Their 
rules, regulations and practices have been 
altered from time to time to meet chang- 
ing conditions. 

“Most of the public attacks are against 


(Continued on page 89) 


For VITAMINS 


So necessary to maintain your 
standard of Feed Quality—it’s 
no gamble with Sardilene. 
The high physical qualities of 
Sardilene, and its biological 
standardization, assure proven 
results for those who include this 
High-Vitamin product in their poul- 
try and livestock feeds. 


These intrinsic values of Sardilene are the re- 
sult of decades of experience in fishery pro- 


ducts, plus pioneering scientific research and 
development. 


Yes, you can be sure when you get Sardilene. 
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Wayne... 


symbolizes thousands of 
progressive feed retail- 
ers throughout America 
. who have found the 
WAYNE WAY ai surer, 
more profitable way of 
doing feed business. 


POULTRY 
AND 


LIVESTOCK 


FEEDS 


ALLIED mitts INC- 
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OPPORTUNITIES 
AVAILABLE NOW! 


Here's big news for aggressive feed retailers. Many of 
you have long wanted to supply your trade with the 
famous line of Wayne “Full Strength’’ Feeds. However, 
during the shortage, we felt obligated to hold to a policy 
of supplying established Wayne dealers first . . . and of 
refusing to sacrifice quality for quantity. 

But now, with feed supplies becoming more plentiful, a 
few choice dealerships are available. We invite you to 
get the facts on one of the feeds farmers want most... 
Wayne! Remember, too, Wayne gives you quality... 
powerful promotions and service programs. The Wayne 
Representative has made a detailed study of the feed 
sales opportunities in your trade area. Send the coupon 
now for full information without obligation. 


FEEDS 


| ALLIED MILLS, INC., 4 
Fort Wayne, Indiana - 
I You may have the Wayne Representative give me, ; 
; without obligation, full information on the additional 
| Wayne Dealer opportunities now available. ] 
Individual - 
Name of Business : 
| Address 
Town State 
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Are your Customers Wasting Costly Protein 


Feeds because of this er! 


What is 


Hidden Hunger 


Hidden hunger is a maddening de- 
sire for certain essential elements not 
ordinarily supplied in feed. As a 
result, livestock eat excessively in re- 
lation to gains in weight and waste 
protein. Low milk production is a 
sure sign of it in dairy cows. 


Hidden Hunger is often 
directly due to lack of salt. 


The key to thrifty Livestock is often 


Salt Fzee 


OU’VE seen it happen many times — animals 
eating their fill and yet remaining hungry—fail- 
ing to maintain a proper ratio between feed con- 
sumption and weight gain—between costs and profits. 
Often it takes only salt to satisfy this hidden 
hunger. For without sufficient salt, livestock cannot 
digest and assimilate their feed so as to make meat, 
milk, and wool most efficiently and economically. 
The reason is simple. Salt supplies chlorine for 
the hydrochloric acid, without which proteins — 
the most costly part of the feeding program — are 
not digested but wasted. Salt also supplies the sodi- 
um needed in bile for the digestion of fats. 
Morton is telling this story of salt and its impor- 
tance in profitable livestock feeding to practically 
every farmer and livestock raiser. 


e40 e 


To you in the feed business it offers a real op- 
portunity. It does more than increase your business 
on salt. It opens up the whole subject of feeds and 
feeding... gives you an opportunity to discuss with 
your customers and prospects ways and means to in- 
crease livestock production and to make more money. 

When you talk feeds, feeding, and salt, suggest 
to your customers that they establish salt feeding 
stations wherever livestock gather. It’s the only 
way to give livestock all the salt they want and 
need for proper digestion and assimilation. 
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VERY employe of J. W. John- 
£ son & Son, Albion, Pa., has 

been with the firm for at least 
nine years. This means that the 
firm's salesmen know the problems 
of their customers from every angle 
and can suggest improvements 
based on experience, according to 
W. C. Johnson, junior partner in the 
busy feed company. 

“Our 10 employes have grown 
up with the firm,” Mr. Johnson 
stated. “They keep a mental check 
on the needs and the problems of 
each individual customer and are 
well-equipped to handle almost 
any farm problem. Several of the 
men have been with us for 15 years 
or more. 


“Experience has really paid off 
for us,” Mr. Johnson explained. “Of 
course, sometimes it costs us more 
to keep highly skilled men but in 
the long run we have profited 
greatly by their association with 
us. The company has gained a 
reputation for helpfulness and 
understanding that is mainly due 
to the courtesy and efficiency of 
our employes.” 

J. W. Johnson is a great favorite 
with the older generation of Penn- 
sylvania farmers, many of whom 
have been regular customers ever 
since he first started in business. 
He has a splendid reputation for 
fair dealing among feed buyers, 
both in the Quaker state and in 
western New York. When custom- 
ers order more feed, seed, or fertil- 
izer than they can use efficiently, 
Mr. Johnson, sr., never hesitates to 
advise them to buy less. In cases 
where they tend to skimp on pur- 
chases, he points out the benefits 
of buying adequate supplies. 

“Since our store was first opened 
for business, we've had no use for 
cut-rate selling or fly-by-night ad- 
vertising schemes,’ Mr. Johnson's 
son explained. “Our business was 
built on fair dealing and reliability 
and that’s the way we intend to 
continue it.” 

W. C. Johnson once operated a 
farm himself and so knows the di- 
rect mail campaign both from the 
farmer's and the dealer's stand- 
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is valuable asset in feed 


business say johnsons 


point. “Too many circulars and 
form letters do little good,” he said. 
“Farmers don't have time to read a 
lot of extravagant claims and prom- 
ises. Thoughtfully written letters do 
far more good in this trading area 
than volumes of printed material 
can ever accomplish.” 

Johnson & Son do extensive ad- 
vertising on projects which will do 
good for their community. When- 
ever a worthy church, school, or 
civic organization is seeking back- 
ers, J. W. and W. C. Johnson are 
always ready to lend a helping 
hand. “This type of advertising is a 
little unusual, but it really brings 
in the new customers,” W. C. John- 
son declared. Small expenditures 
of $5 and $10 to these groups have 
brought hundreds of dollars worth 
of new business in return. 

In all their dealings with farmers, 
J. W. Johnson & Son try to give the 
lowest prices possible, consistent 
with honest merchandising. Dick 


SATISFIED employes are ex- 
tremely important to success- 
ful operation of a retail feed 
business according to J. W. 
Johnson & Son, Albion, Pa. 
Several members of their 
staff have been with the 
company I5 years or more. 
A view of the plant is shown 
below. 


Hull, a veteran of 11 years with 
the company, explained the pric- 
ing policy this way: ‘When we say 
that we try to make the prices right, 
we are speaking of one of the basic 
tules for success in any feed busi- 
ness. We believe dealers must buy 
in carload lots, after giving care- 
ful consideration to all market pos- 
sibilities, and then must calculate 
a fair retail price, including all 
overhead and a decent profit.” Lo- 
cated adjacent to a railroad siding, 
J. W. Johnson & Son are able to 
make all their purchases in carload 
lots, thus cutting down consider- 
ably both on initial cost of the 
goods and on overload. 

“Freight is our biggest overhead 
item to be considered,” W. C. John- 
son asserted. “We must figure on 
a rather low percentage basis, 
with, for example, 30 per cent on 
a particular carload for overhead 
and profit. This quantity buying 
and low margin of mark-up is bal- 
anced by a larger volume of busi- 
ness and by cash-and-carry sell- 
ing.” Mr. Johnson believes that all 
feed dealers should operate on as 
nearly a 100 per cent cash basis 
as is possible in their trading area. 

“We've educated our customers 


(Continued on page 85) 
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Savage Standard Design Tags now make it possible for the small feed manufacturer to 
have completely individualized tags at very low cost to fit his own business. 

This is the same system that has been adopted by leading feed manufacturers in the 
United States, who depend upon Savage Tags to speed sales, simplify handling, prevent 
errors, and assure a steady flow of repeat business from customers who buy by the tag— 
as thousands do. 

Bright colors and related design variations tell which feed is in the bag. No detailed 
tag-reading necessary! Colors and boldly printed designs tell at a glance! 

Savage Tags are effective, economical, dependable. You can afford them; you can get 
them because we're making prompt deliveries; and you can depend upon them because 


we're maintaining quality. Why not let us send a “Batch of Samples’ without cost or 
obligation to you? Write us today. 


ESTABLISHED 1919. - 


STREET 
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FRANCIS J. WRIGHT 


AKING time out to help his 

customers plan their feeding 

and disease prevention pro- 
grams has paid off in increased 
sales for Francis J. Wright, owner 
of the Amherst Grain Co., Amherst, 
Mass. Working with his farmer 
friends in solving their everyday 
farm problems has won for Mr. 
Wright an enviable reputation 
among the farmers of his section of 
New England. 

“There's everything to be gained 
and nothing to be lost by working 
hand in hand with farmer custo- 
mers,’ Mr. Wright declared. ‘When 
the farmers are making profit, feed 
dealers make profits. When farmers 
lose money, they cause a corres- 
ponding cut in feed men’s profits,” 
he said. 

Mr. Wright is an advocate of the 
prevention will do more than cure 
school. He believes in protecting 
livestock and poultry so that they 
will be strong enough to ward off 
the ordinary barnyard diseases. 
“Curing is all right,” Mr. Wright 
said. “But preventing the disease 
before it gets started is an even 
more effective way of making live- 
stock and poultry healthy.” 

The Amherst Grain Co. receives 
the latest booklets, folders, and 
pamphlets from manufacturers 
regularly. These are always avail- 
able in prominent places in the 
store. With printed material as a 
groundwork, Mr. Wright and his 
six employes offer helpful advisory 
service on almost every type of 
farm problem. When they're not 
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helping customers 


Plan Geeding 


programs pays off 


familiar with a problem, they either 
make special research on it or turn 
it over to an expert who can make 
the proper solution. 

“When farmers know we are 
genuinely interested in their wel- 
fare, they usually are anxious to 
buy their feeds and farm supplies 
from us,” Mr. Wright declared. 
“Conscientious advisory service 
can really bring profit to a feed 
firm.” 

Mr. Wright has been in the retail 
feed business since 1932 and has 
operated stores in both Massachu- 
setts and Connecticut. He has been 
serving many of his present custo- 
mers ever since he first began sell- 
ing feed. 

“It's important to learn all you 
can about the customer as well as 
the product you are selling him,” 
Mr. Wright explained. “A little psy- 
chology, combined with honest sell- 
ing practices, will do a great deal 
for almost any retail feed business.” 

Most of Mr. Wright's customers 
are poultrymen or dairy cattle 
raisers. For their benefit he carries 
a stock of poultry and livestock 
remedies as well as some drug pro- 
ducts for farmers who prefer to 
compound their own remedies. 
Home-prepared remedies are quite 
popular in Massachusetts although 
high quality manufactured prepa- 
rations are now coming into their 
own. 

The Amherst Grain Co. has two 
trucks, which handle deliveries of 
most of the smaller orders. The cus- 
tomers who buy in large quantities 
usually send their own trucks to 
pick up their orders. There is a 


SHOWN right is an exterior 
view of the Amherst Grain 
Co., Amherst, Mass., oper- 
ated by F. J. Wright. Con- 
struction of a new addition 
is planned as soon as build- 
ing materials are available. 


nominal delivery charge for orders 
delivered in company trucks. 

Two buildings house the firm's 
feed selling activities. One is lo- 
cated outside of downtown Amherst 
and serves as the mill and ware- 
house. Bins in the plant accommo- 
date five carloads of grain and 
there is storage space for 11 car- 
loads of feed or grain on the floors. 

The downtown building houses 
the salesroom, office, and limited 
warehouse space. 

The constantly increasing volume 
of sales at the Amherst Grain Co. 
has made present quarters inade- 
quate. Mr. Wright has drawn up 
plans for an addition to his store 
building which will nearly double 
its capacity. Construction will get 
underway as soon as building ma- 
terials are available. 

Wirthmore and Ideal are the two 
lines of feed sold by the Amherst 
Grain Co. Ideal is the firm’s own 
brand and accounts for about 30 
per cent of total feed sales. At 
present more than 450 tons of feed 
are sold monthly. 

The Amherst Grain Co. does a 
limited amount of custom mixing 
for customers who prefer to have 
their own grains ground to their 
own personal formulas. Consider- 
able mixing is done also for the 
agriculture department of Massa- 
chusetts State college. 

The business is run strictly on a 
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cash and 30-day credit basis. There are 
no exceptions. If a customer fails to pay 
on time once, he is denied any credit 
privileges from that time on. 

Mr. Wright spends a regular allowance 
on newspaper advertising, stressing the 
services rendered by his firm and the 
quality feeds it sells. His advertisements 
are never gaudy or spectacular but in- 
stead are somewhat conservative yet at- 
tractive. “My livestock and poultry healiz 
programs are advertising of the highest 
order,” Mr. Wright stated. “They are fine 
supplements to my newspaper advertis- 
ing.” 

As sidelines, the Amherst Grain Co. 
handles hay, straw, farm hardware, gar- 


den tools, and poultry feeders. Hay and 
straw sales alone total more than 100 tons 
a year. Sales of the other sidelines have 
averaged about $3,000 a year. 

When more equipment and building ma- 
terials are available, Mr. Wright plans 
considerable expansion of his store. But 
until then, his friendly health-help service 
and his quality feeds will continue to make 
the Amherst Grain Co. a favorite farm 
supply center for farmers of Massachusetts. 

@ MONT EAGLE MILLING CO., Oblong, 
Ill., is remodeling its plant. 

@ MARTIN FEED STORE, Shelburn, Ind., 


is constructing a new elevator. 


THROUGH © 
DEALERS 


THE SURE PROFIT 
LINE OF FEED BALANCERS 


Yes, you can mix with Marble- 
head ... and safely, too! For we 
sell only through our regular 
dealers, who are given complete 
information and formulas for 
the correct use of Marblehead 
feed balancers. Write for partic- 
ulars . . . you'll make sure- 
profits when you mix with Mar- 
blehead. 


Mineral Feed Division, 
Marblehead Lime Co., 160 N. 
La Salle St., Chicago 1, Ill. 


LBS. 


WHEN PACKED 


7 Puy TRY ano LINE? 
MINERAL FEED DIVISION 
PBLENEAD LIME C 


Announce $15,000,000 


Expansion Program 


The A. E. Staley Manufacturing Co., De- 
catur, Ill., is planning a $15,000,000 mod- 
ernization and expansion program for its 
corn refining plant, A. E. Staley, jr., presi- 
dent of the firm, has announced. Addition- 


A. E. STALEY JR. 


al processing equipment will be added 
and the existing plant will be completely 
modernized, he said. 

Corn grind capacity of the plant will 
be increased from 50,000 bushels a day 
to 75,000 under the plans which provide 
for stepped-up production of the com- 
pany’s brand of extra sweet corn syrup, 
Sweetose. The firm’s production of special 
starches for industry will also be increased. 

Mr. Staley explained that the enlarge- 
ment and modernization program was 
adopted instead of a plan which would 
have provided for construction of a new 
25,000 bushel processing unit elsewhere 
in the Midwest. The construction project 
will probably take three years to complete 
but construction will not interfere with 
full-scale plant operations meanwhile, Mr. 
Staley stated. 


@ BROADWAY FEED CO., Quincy, IIl., 
has installed a new 1 ton Brower Whirl- 
wind feed mixer. 

@ EARL STANTON, Mayfield, Minn., has 
joined V. F. Sunwall in the operation of 
Rochester Feed & Supply Co. at Rochester. 


@ FRANK ELLISON, Sharon, Wis., has 
constructed three new buildings to house 
his feed business. 


GLENN KRUEGER PROMOTED 

Glenn R. Krueger has been appointed 
general sales manager of the bulk flour 
department of General Mills’ central divi- 
sion, according to an announcement by 
James E. Skidmore, Chicago, IIl., president 
of the division. Mr. Krueger has also been 
appointed a division vice president. Grover 
C. Minter, vice president and special sales 
executive of the division, will continue in 
those capacities, Mr. Skidmore said. 
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We are Proud to quote from ‘Abstracts’ 
Cornell Nutrition Conference, Nov. 1946, 
Paragraph 8, Page 56 R. V. Boucher 


“In order to assure adequate concen- 
trations of the less well known but 
equally important vitamins of the B- 


Complex it is good practice to use 


liberal quantities of more than one 
ingredient known to be a good source 
of the B-Complex vitamins. Such in- 
gredients in general use today are 
dairy by-products such as skimmed 


milk, buttermilk, and whey, liver and 


glandular meals, brewers’ dried yeast, PLUS 
fermentation solubles and fish solubles.” 
eee ee @ DRIED FISH LIVER and GLANDULAR 


MEAL 

 @ DRIED WHEY SOLUBLES 

@ DRIED FERMENTATION SOLUBLES 
@ DRIED BREWERS’ YEAST 

@ RIBOFLAVIN SUPPLEMENT 


@ PACIFIC COAST SARDINE FISH 
MEAL 


Incorporated in the best Carrier known for its nutritional content. 
MANUFACTURED BY 


VALLEY DEHYDRATING CO. 


KINGSBURG, CALIF. 


24% PROTEIN 


50 MICROGRAMS OF 
RIBOFLAVIN PER GRAM 


AMBURGO 
Fire 


PERSONALIZED F. 
(1421 CHESTNU 
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To remove ink from this bag soak in rich 
soap suds over night, wash thoroughly in 
warm suds rubbing the part heavily covered 
with ink. If any traces of ink remain after 
this treatment boil in suds for ten minutes. 


The trend today is toward the con- 
servation of food and materials. That’s why 
so many thousands of housewives are find- 
ing so many practical uses for Chase Bags. 
That’s why famous national magazines and 
newspapers are featuring the use of bags for 
smart dresses and accessories. Chase Wash- 
out Inks are bright, attractive, sharp—yet 
wash out quickly and easily. The 100-pound 
flour bag simply requires laundering—and 
presto!—it’s a pillow case. Small bags make 
attractive, thrifty, usable accessories. All 
sizes may be sewn together for spreads, dra- 
peries, etc. Your customers will be pleased 
with their cloth premium, when your bags 
are printed with Chase Washout Inks. 


“Bag Magic for Home Sewing’”’— Send for 
your free copy. National Cotton Council, 
P.O. Box 18, Dept. C-1, Memphis 1, Tenn. 
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/ 
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FOR BETTER BAGS — BETTER BUY CHASE 


CHASE BAG Co. 


GENERAL SALES OFFICES, 309 WEST JACKSON BLVD. 


° CHICAGO 6, ILLINOIS 


BOISE e DALLAS * TOLEDO e« DENVER e DETROIT ¢ MEMPHIS e BUFFALO e¢ ST. LOUIS * NEW YORK e CLEVELAND e MILWAUKEE 
PITTSBURGH KANSAS CITY ¢ MINNEAPOLIS GOSHEN, IND. PHILADELPHIA NEW ORLEANS e¢ ORLANDO, FLA. SALT LAKE CITY 
OKLAHOMA CITY ¢ PORTLAND, ORE. ¢ REIDSVILLE,N.C. ¢ HARLINGEN, TEXAS ¢ CHAGRIN FALLS, O. 


e HUTCHINSON, KAN. © CROSSETT, ARK 
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Title of Experiment: Feeding Blackstrap 
Molasses to Fattening Steers. 

Authors: C. I. Bray, M. G. Snell, F. L. 
Morrison and M. E. Jackson, Louisiana 
Agricultural Experiment Station. 

Digest: Carrying forward studies on rice 
byproducts for fattening steers, several 
experiments were conducted from 1929 
to 1942 to study the gains and carcass 
grades of steers fed rations of ear corn, 
cottonseed meal, hay with and without 
silage, molasses and various rice by- 
products. The roughage consisted mostly 
of rice straw. In three experiments aver- 
aging 112 days with 2, 4, 6 and 8 pounds 
of blackstrap molasses per day as an 
average of the three years, 1939-41, the 
ration of rice bran, rice polish, molasses, 
cottonseed meal and rice straw with a 
small amount of alfalfa hay to supply 
vitamin A produced an average gain of 
2.37 pounds per head per day, second 
only to the lot on corn alone. No great 
difference resulted from feeding the 12.5, 
25, 37.5 and 50 per cent blackstrap mo- 
lasses in the concentrate ration together 
with rice bran, rice polish and cottonseed 
meal. The steers fed 4 pounds of mo- 
lasses made slightly high gains than the 
lots receiving 8 pounds of molasses and 
made the third highest profit. The lowest 
gains and least profit were made by the 
steers fed rice products without either 
corn or molasses as carbonaceous con- 
centrates. The rice byproducts showed a 
value of 74 to 75 per cent of that of corn, 
but the percentage value was probably 
too low because the whole ration was 
not well balanced. With the exception of 
the lot which received 4 pounds of mo- 
lasses per day, the replacement value of 
molasses was remarkably uniform, there 
being practically no difference in the 
replacement value per pound when feed- 
ing either 2, 6 or 8 pounds of molasses 
per day. As a final test six lots of steers 
were selected in 1941-42 for comparing 
various rice products with and without 
rice bran, rice polish, rice straw, mo- 
lasses and legume hay for making gains 
and having different slaughter value per 
hundred. Substitution of 33 per cent mo- 
lasses for an equal amount of corn in a 
ration of corn, cottonseed meal, rice bran 
and rice straw increased the gains and 
raised the selling price as compared with 
cattle receiving no molasses. A ration 
of corn, cottonseed, meal, rice bran, mo- 
lasses and rice straw made slightly high- 
er gains than the ration of corn, cotton- 
seed meal and rice straw but the sale 
price was lower for the steers. Molasses 
seemed to be more satisfactory when 
combined with certain feeds than with 
others. Steers fed molasses usually ate a 
little more roughage than when com- 
bined with similar rations without mo- 
lasses. In each of the tests there were 
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Readers who are interested in obtaining a publication which gives 
a complete digest of most of the experimental data published in the 
United States and foreign countries may obtain complete details 
by writing to The Feed Bag, 1712 W. St. Paul Ave., Milwaukee 3, Wis. 


usually about 10 steers per lot fed for 
about four months in dry lot. In one test 
molasses and a bagasse-molasses mix- 
ture were compared with no molasses in 
rice bran and rice straw rations for 
steers. 

* * * 
Title of Experiment: The Effect of Fine- 
ness of Grinding on the Utilization of 
Oats by Market Hogs. 
Authors: E. W. Crampton and J. M. Bell, 
MacDonald College, Province Quebec, 
Canada. 
Digest: Pigs of 50 pounds initial weight, 
fed on coarse, medium and finely ground 
oats, adequately supplemented by pro- 
teins and minerals, showed significantly 
faster gains as the modulus became 
finer. Pigs fed coarse, medium and fine 
modulus attained live weights of 121, 132 
and 155 pounds respectively in 60 days 
of feeding. Greater feed consumption by 
pigs on fine modulus was attributed to 
the increased size of the pigs because 
of faster growth rates. Unless finely 
ground, the fibrous portions, largely hulls, 
were decidedly unpalatable to younger 
pigs and were sorted out and refused. 
Grinding to various fineness did not af- 
fect the dry matter digested by older 
pigs, and when, because of fine grind- 
ing, the young pigs could not separate 
the hulls, no age differences were noted 
in dry matter digestibility. The impor- 
tance of considering feed refusals was 
demonstrated. When refused feed was 
considered as feces, there was an in- 
crease of about three per cent in the 
digestibility between each degree of 
grinding, with coarse grind being the 
least digestible. Most of this increase in 
digestibility with finer grinding could be 
accounted for by the greater digestibility 
of the carbohydrate fractions. The pos- 
sibility of a factor, or factors, contained 
in oat hulls, affecting nutrient utilization 
is also discussed in this report. 

* * * 
Title of Experiment: Effect of Diet on Effi- 
ciency of Egg Production. 
Authors: H. R. Bird and Donald Whitson, 
U. S. Bureau of Animal Industry, Belts- 
ville, Md. 
Digest: In two experiments of 16 weeks’ 
duration, groups of 50 yearling Rhode 
Island Red hens were fed diets differing 
in fiber and ash content, and their rela- 
tive efficiencies of feed utilization were 
calculated by means of a partition equa- 
tion. In the first experiment, the ratio ob- 
served to calculated efficiency was 0.98 
for the diet containing 6.53 per cent of 
ash and 2.56 per cent of fiber and 0.87 
for the diet containing 9.28 per cent of 
ash and 5.89 per cent of fiber. In the 
second experiment, the ratios of observed 
to calculated efficiencies were 1.13 for 
the low ash, low fiber diet; 1.17 for the 


high ash, low fiber diet; 0.96 for low ash, 
high fiber diet; and 0.9 for the high ash, 
high fiber diet. It is concluded that a level 
of 5.89 per cent of fiber in a laying mash 
is sufficient to exert a detrimental effect 
on efficiency of feed utilization but not on 
level of egg production when the fiber is 
contributed largely by wheat mill feeds, 
oats and alfalfa meal. 
* * * 


Title of Experiment: The Significance of 
the Level of Riboflavin in the Ration of 
Breeding Birds. 

Author: D. R. Clandinin, University of 
Alberta, Edmonton, Canada. : 
Digest: A study was made of the effect 
of the level of riboflavin in the hen’s diet 
on: (1) the riboflavin content of fresh 
eggs, incubated eggs and the livers of 
day-old chicks; (2) the growth, incidence 
of curled-toe paralysis and the riboflavin 
content of the livers of chicks fed rations 
containing varying amounts of riboflavin. 
The results support the conclusions: that 
the level of riboflavin in the ration of 
breeding birds influences the amount of 
this vitamin that is present in their eggs 
and in their chicks at hatchng time; that 
the developing embryo does not synthe- 
size riboflavin; that the amount of ribo- 
flavin present in chicks at hatching time 
influences their growth and incidence of 
curled-toe paralysis when they are fed 
rations that are adequate or inadequate 
in riboflavin; that the riboflavin content 
of the livers of chicks during the first four 
weeks of life is closely correllated with 
their growth and incidence of curled-toe 
paralysis and is dependent upon the 
amount of riboflavin present in the chicks 
at hatching time and the amount present 
in the starter. 


Chicago Trading Limits 
Back to Prewar Levels 


The Chicago board of trade’s board of 
directors has voted to change daily trading 
limits back to prewar levels, according to 
a board announcement. Effective Nov. 15 
the daily limit on wheat, barley, and rye 
was raised from 5 cents to 10 cents a 
bushel. Limits on corn and soybeans were 
lifted from 6 cents to 8 cents a bushel and 
oats from 5 cents to 6 cents. Lard was con- 
tinued at $2 per hundred pounds. 

Former differentials on the application 
of cash corn for delivery on futures con- 
tracts were also reinstated. Effective Nov. 
14 the schedule set up under rule 292 
applies on the July, 1947 corn futures con- 
tracts. However, regulation 1877, which 
provided for numbers 1 and 2 yellow and 
numbers | and 2 mixed corn to be deliver- 
able at the contract price and number 3 
yellow and mixed at 22 cents under the 
contract price, will still apply to corn 
futures for January, March, and May, 1947. 

@ KENT ELEVATOR, Reed City, Mich., 
recently installed a new seed cleaner. 


@ LEONARD BABCOCK, Schuyler, Neb., 


has opened a new feed store. 


@ ARTHUR JUEDES & SON, Waukesha, 
Wis., have opened a new feed mill. 
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A WELL- ADVERTISED LINE 


It takes a quality product to hold customers .. . it takes good 
advertising to win new customers. Fair-Acre Feeds are formulated 
to hold customers . . . Fair-Acre advertising is designed to win 
new customers in competitive markets. 

Write for 
explanatory brochure Fair-Acve advertising tells farmers how this quality feed promotes‘ 


growth, improves health, increases production of farm animals and 


poultry. The Fair-Acre franchise means a well-advertised line. .. 


this is one of many advantages enjoyed by Fair-Acre dealers. Are 


you interested? 


INCORPORATED 


Roanske - 
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ILLER, bookkeeper, and 
salesman all rolled into 
one is Mrs. Austie Wyman, 


proprietor of the busy Moscow Mill 
in tiny Moscow, Ind. Since her hus- 
band's death six years ago, Mrs. 
Wyman herself has constituted the 
entire staff of the firm. 

“It’s really a full-time job oper- 
ating a business like this by my- 
self,” Mrs. Wyman declared. “But 
I don’t mind it because all my cus- 
tomers are my friends too, and I 
want to serve them in the manner 
in which they deserve.” John Wy- 
man, who built the mill 10 years 
before his death, made countless 
friends among Indiana farmers and 
his widow continues to serve them 
well. 

The Moscow Mill is located on 
the Big Flatrock river, a quiet 


stream which supplies all of the, 


power to operate the mill machin- 
ery. A 150 foot shaft carries power 
from the water turbines located in 
the power unit on the river to the 
mill building nearby. 

A 54-inch stone buhr, imported 
from France, is used to grind the 
high quality feeds and flours which 
Mrs. Wyman sells. “The buhr was 
75 years old when we bought it but 
it hadn't been used much,” she 
said. “The French stones are usu- 
ally of higher quality than those 
made in this country because they 
care harder.’’ Mrs. Wyman does cus- 
tom grinding and mixing, and 


manufactures cracked corn, buhr- 
ground corn meal, and buckwheat 
flour. 

Vitality Mills and McMillen's are 
the two brands of formula feeds 
carried and both sell very well. 
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continues to serve feeders 


at thriving moscow mill 


Mrs. Wyman also sells concentrates, 
tankage, Armour’s meat scraps, 
codliver oil, block salt, and dried 
buttermilk. 

Mrs. Wyman grinds about four 
tons of feed daily. All mill equip- 
ment is automatic and includes a 
Sidney mixer and a Clipper clean- 
er. Feed sacks bear a colored pic- 
ture of the mill and the dam and 
are good salesmen for repeat pur- 
chases of feed. 

The dam itself is more than a 
century old and is 40 feet wide at 
the base. “We raised the level of 
the water 18 inches by raising the 
dam's height when we bought the 
land’ Mrs. Wyman explained. 

Mr. Wyman had been associated 
with the experimental staff of a 
North Carolina threshing machine 
manufacturer before he came to 
Indiana, and the Moscow site 
seemed ideal for a feed mill. Al- 
though Moscow is still a village o! 
fewer than 100 inhabitants, the 
Moscow Mill's clientele comes from 
miles around. 

Many of these customers have 
been with the firm during its entire 
16 years of existence. When Mr. 
and Mrs. Wyman first opened their 
plant they advertised widely in 
newspapers of the area and by di- 
rect mail “We still are enjoying the 
benefits of this initial outlay of ad- 
vertising money,” Mrs. Wyman de- 
clared. “That’s why we still con- 
tinue to advertise regularly.” 

The quality of Moscow Mill buck- 
wheat flour is known throughout 
the Hoosier state. Although buck- 
wheat is not grown in the imme- 
diate area of Moscow, farmers in 
Osgood, some 35 miles away, pro- 
duce the crop in quantity and bring 
it to Mrs. Wyman for grinding. 
“These buckwheat growers always 
make substantial purchases of feed 
and farm supplies when they come 
in so the service is profitable both 
to them and to us,” she said. 

Besides feed and flour, the Mos- 
cow Mill also produces apple cider, 


eat 
SINCE her husband's death 
six years ago, Mrs. Austie 
Wyman, above, has been the 
entire staff of the Moscow 
Mill, Moscow, Ind. She is do- 
ing a capable job and is well 
liked by her customers. An 
exterior view of the mill is 
shown at lower left. 


a favorite fall and winter drink in 
the Midwest. The bumper 1946 crop 
of apples has kept the cider press 
busy almost all the time. Farmers 
from miles around depend on the 
Moscow Mill for their annual cider 
supply. 

“Our hydraulic cider press gives 
me an especially interesting and 
profitable sideline” Mrs. Wyman 
said. “It’s the only one of its kind 
in this part of Indiana and is very 
popular with the farmers.” 

Mrs. Wyman has a truck with 
which she makes emergency deliv- 
eries, but otherwise operates on a 
strictly cash and carry policy. ‘Ser- 
vice can be made better in the store 
itself if dealers sell for cash, cut out 
most all deliveries, and spend the 
savings on bettering the appear- 
ance and facilities of their sales- 
rooms,” this busy woman miller 
declared. 
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irradiated 
p. supplement in Feed manufacturers know that quality 
a for four ane’ in feeds shows up in their profit and in the 
feed. Eosy feed lot. They know their reputation 


economical. is packed in every bag of feed they make. | 


Discriminating feed manufacturers count 


a on Drew’s 40 years experience in 
jing us 


Cod-liver Oils blending and processing as a dependable 


imum guaranteed PO source for Vitamins A and D. That’s why 
Provides moxt feeds, right 
tency for all iad and storage alert feed manufacturers rely on Drew 
Sst 


through proce potencies 


Tested Products to supply Vitamins A and D 
in their feeds. Hardworking laying hens 
and four footed animals need these 


important Drew Vitamins. For dependable 


scientific blend quality use Vitand Oils and 
FORM has beer made from carefully tested and bio- 
| logically checked, selected raw materials. 
es fish liver Vitomin 
1106 


E. F. DREW & CO., Inc. | 


Farm Feed Division: 919 N. Michigan Ave., Chicago 11, Illinois’ 


FACTORY AND LABORATORY, BOONTON, 
ast 26th Street, Zone 10 ee Boston—Chamber of Commerce 


THE FEED BAG — December, 1946 


| 
J 
| ANDRY D2 
mix, 
‘ ] 
time. 
need. 
Vil At | Sterols 
Animals 
activated 
New York—15 E 
Building, Zone 10 


Loosen Restrictions On 
Flour and Grain 


The nation’s flour millers, brewers, and 
distillers have been granted permission to 
use more grain under amendments to 
WFO 144, 141, and 66 effective Dec. 1, 
the department of agriculture has an- 
nounced. Loosening of restrictions was 
based on a report submitted to President 
Truman by the secretary of agriculture, 
which stated that the overall grain situa- 
tion was favorable and would permit the 
actions taken. 

WFO 144, governing wheat and flour, 
has been amended so that there are no 
longer any restrictions on production for 
domestic distribution or for export to 
license-free countries. Since April, 1946, 
millers have been required to limit their 
production of flour for domestic use to 75 
per cent of the corresponding months’ 
production in 1945 and later to 85 per 
cent under a modified regulation. 

Only remaining restrictions on wheat 
are that neither wheat nor its products 
can be used by distillers or brewers and 
that milling wheat and flour suitable for 
human consumption cannot be used in 
the manufacture of mixed feed. 

The department of commerce may re- 
impose licensing if the freedom from re- 
strictions results in an unbalanced distri- 
bution of flour to license-free countries, 
USDA reported. 

WFO 141, restricting use of grain by 
distillers, has been-amended to remove all 
restrictions against distillers’ use of grain 
other than wheat, wheat products, rye, 
and grades 1, 2, and 3 of corn. All plants 
are now allowed to use unlimited quan- 
tities of the permitted grains. Formerly 
they were restricted to a certain number 
of days’ mashing capacity. Inventory limits 
and byproduct feed recovery requirements 
have also been removed. 

The action in behalf of distillers will 
mean a sharp increase in the quantity of 
low grade and high moisture corn used in 
the production of liquor and industrial 
alcohol. During the 1945-46 marketing year, 
distillers used 25,000,000 bushels of corn. 
Although high moisture corn is plentiful, 
rye is still in short supply, and wheat must 
be conserved for domestic food use and 
for export as wheat or flour. Distillers have 
been requested to handle only grain ship- 
ped by truck, in an attempt to ease the 
box car shortage. 

WFO 141 now provides: 

(1) Alcohol producers cannot use wheat 
or wheat products in their plants; 

(2) Corn grading 1, 2, or 3 cannot be 
used in beverage spirits or ethyl alcohol; 

(3) Rye cannot be used in ethyl or buty! 
alcohol and can be used in beverages only 
as follows: in any month, not more than 
6 per cent of the total grain used by a 
plant or 2,000 bushels per plant, which- 
ever is larger, but the use of rye by any 
distiller shall not exceed 15 per cent of the 
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total grain he uses in any month. 

Under the amended WFO 66, brewers 
are authorized to use in each quarterly 
quota period beginning Dec. 1, 1946, grain 
equal to 100 per cent of their use in the 
corresponding quota period. This means 
brewers will have about 10 per cent more 
malt, corn, barley, and sorghum than they 
have had recently. Use of wheat and 
table grade rice by brewers is still pro- 
hibited. 

Since Oct. 22, 1946, brewers have been 
restricted to 90 per cent of their grain 
usage in the comparable period of 1945. 


USDA Announces 1946 
Cern Loan Rates 


The department of agriculture has an- 
nounced corn loan rates for the 1946 crop 
ranging, by counties, from $1.05 to $1.34 
per bushel and averaging $1.15 nationally. 
Last year’s national average was $1.01 
with the rates by counties varying from 
90 cents to $1.15 per bushel. 

Current rates are based on 90 per cent 
of parity on Oct. 1, 1946. Parity then was 
$1.28 on the national average. It was $1.12 
on Oct. 1, 1945. 

Corn eligible for loans must grade at 
least No. 3 except for moisture content or 
No. 4 on test weight alone. “Mixed” corn 


will have a loan value of 2 cents less per 
bushel. 

The loans will be available to producers 
from Dec. 1, 1946 through July 31, 1947. 
They will be evidenced by notes maturing 
on demand not later than Sept. 1, 1947. In 
recent years corn loans were available 
only through the month of May. During 
June and July of 1947 loans will be avail- 
able on both ear and shelled corn. 

Corn producers’ notes will bear interest 
at 3 per cent annually, secured by chattel 
mortgages. Producers may pay the loans 
anytime before Sept. 1, 1947 or may vol- 
untarily deliver collateral in satisfaction 
of loans on and after that date. 

Producers will be given a premium of 
one-half cent per bushel on delivery of 
all corn grading No. 2 and 1 cent per 
bushel for No. 1, both in addition to the 
applicable loan rate. The corn loan pro- 
gram includes all commercial corn pro- 
ducing counties and other counties where 
farm storage is deemed feasible, as deter- 
mined by the USDA. 

Since the corn loan program was insti- 
tuted in 1933, farmers have borrowed from 
the Commodity Credit Corp. $700,000,000 
on 1,228,000,000 bushels of corn. 


Increase Export Quotas 
For Flour Millers 


Flour millers were authorized Nov. 13 to 
begin deliveries against their December 
domestic flour distribution quotas and 
were given mill quotas for flour production 
for export to countries now being removed 
from export licensing restrictions by the 


50 Years With 


Chase Bag Ca. 


H. W. Protzman, second from left above, is shown receiving congratulations from 
three of his business associates on his 50 years of service with the Chase Bag Co.'s 
Milwaukee, Wis., branch. The company recently honored 35 employes of its Milwau- 
kee branch for service ranging from 10 to Mr. Protzman’s 50 years. 

Shown above with Mr. Protzman are, left to right, R. N. Conners, Chicago, vice 
president and general sales manager of the Chase Bag Co.; C. R. Decker, jr., man- 
ager of the Milwaukee branch; and C. R. Decker, sr., Keokuk, Iowa, who was head 
of the Milwaukee Bag Co. when Chase acquired it. Charles Sheldon, New York City, 
Chase vice president and treasurer, also attended the special ceremonies. 


(Milwaukee Journal Photo) 
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department of commerce’s office of inter- 
national trade. 

Permission to ship against December do- 
mestic quotas was granted because millers 
have suffered heavily from the coastal 
maritime strike. Action on production for 
export is in line with the commerce de- 
partment’s announced overall export pro- 
gram. 

Mills may now produce for export dur- 
ing the October-December quarter, 25 per 
cent of their established general license 
base. This base is comprised of average 
annual exports during 1938-41 in the case 
of the Philippines and of total 1945 exports 
to all other countries now removed from 
licensing regulations. 

Mills which exported little or nothing 
during the base period have been granted 


THE WHITEST OF ALL GRANITE 
GRITS CAN MAKE MONEY FOR 
YOU AND YOUR POULTRYMEN. 


Easy to store .. . easy 
to handle . . . easy to sell. 
GRAN-I-GRIT is a favorite 
with dealers and poultrymen. 
helps are available. . 


poultrymen economize 
and make profits. 
When the poultry- 
man profits ... you 
profit, too. That’s 
why GRAN-I-GRIT 


means gold. Stock it! ai 


ORTH CAROLINA GRANITE CORP. 
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Dealer 
. national 
magazine advertising is conspicuous. 


GRAN-I-GRIT helps birds get maxi- 
mum value from all feed . . . helps 


GRAN -I1-GRIT 
comes in many sizes 
for all kinds of poul- 
try. Sample pack- 
ages tell their own 


authority to produce either two times their 
daily average grind or one carload lot, 
which ever is greater. 

Mills are also authorized to ship or sell 
for export to the license-free countries any 
amount of flour which they are allowed to 
produce for domestic use but which is not 
distributed on the domestic market. The 
October-December production quota for ex- 
port to license-free countries also includes 
any flour manufactured to cover licenses 
issued for export to such countries before 
and valid on Oct. 1, 1946. 

License restrictions have been removed 
from exports to the following countries: all 
nations of North and South America, Philip- 
pines, Dutch East Indies, western French 
Africa, western British Africa, Liberia, and 
the Belgian Congo. 


SAMPLE Dispiay 
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Catcher 

nite Sales 
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Central Soya Launches 


New Personnel Program 


Cenfral Soya Co., Inc., Fort Wayne, Ind., 
has announced the development of a com- 
prehensive personnel and industrial rela- 
tions program. Some parts of the program 
have already been put into effect with 
extremely satisfactory results, the com- 
pany stated. 

Automatic wage adjustments have been 
provided for hourly and low salaried em- 
ployes and the company has launched an 
employe housing program. Under the new 
plans, foremen and superintendents are 
being trained in the proper handling of 
the men they supervise. Exit interviews are 
conducted with all employes who leave 
the company or who are laid off. 

Plant managers are being given special 
training, with plant safety and accident 
prevention also being emphasized. Central 
Soya Co. sponsors a group life, accident, 
and hospitalization insurance plan for its 
employes and their families, with the firm 
paying the larger part of the premiums. 


Memphis Opens Trading 


In Oilmeal Futures 


The board of directors of the Memphis 
Merchants Exchange Clearing association 
has voted to open the exchange cottonseed 
meal and soybean meal futures markets 
at 9:30 am. effective Dec. 2. On week 
days the following calls will be in effect: 
second call, 10:45 am.; third call, 11:45 
a.m.; fourth call, 12:45 p.m.; and close, 
1:00 p.m. On Saturdays second and last 
call will be at 11:45 am. and close at 
11:30 a.m. All times are central standard. 

@ ARCHER-DANIELS-MIDLAND CO., Min- 
neapolis, Minn., has purchased the Down- 
ing Feed Mill at Downing, Wis., from Mr. 
Zelmer, the owner. 


NEW PAY WAY WAREHOUSE 

Pay Way Feed Mills, Inc., Kansas City, 
Mo., has opened a new warehouse at 
St. Joseph, according to an announcement 
by the firm. Donald Hightower, district 
sales manager, is in charge of the new 
warehouse, which is located at 322 Mitch- 
ell street in the former Gregory feed plant. 


"Hello, Sure-Grip Milking Machine Co.?" 
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RIBOFLAVIN 
QUIZ NO. | 


WHY IS RIBOFLAVIN 
IMPORTANT IN EGGS? 


Riboflavin is essential to strong embryonic 
@ growth, to hatchability and to the chick’s 
subsequent normal growth. Including the 
recommended amount of B- Y-21 in the feed of breed- 
ers enables them to maintain their body weight and 
transmits adequate riboflavin to the egg. 


Q. How much B-Y-2] 


e Is B-Y-21 just 
another Vitamin Product ? 


A Depending on the type of formula, 
° one 50-pound bag of B-Y-21 is 
sufficient to adequately fortify from 

80 to 200 tons of poultry mash. 

Send for a copy of the B- Y-21 Book- 

let giving the recommended amounts. 


The big advantage of B-Y-21 is that 

@ itis a natural product. As a product 

of the biological processing of grain, 
B-Y-21 contains not only riboflavin but a 
vitamin “‘bonus’’ as well in the form of extra 
B-complex vitamins, including pantothenic 
Agricultural Division = pyri- 
8 oxine and choline. Nutrition authorities 
(ome RCIAL SOLVE NTS agree that these factors as well as riboflavin 


 Coporation are necessary to diet. 
tan Haute, Indiana 


. a source of Natural Riboflavin 
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ACCURATELY 
FOR HEALTHY pet 
AND TOP EGG PROD 


VITAMIN A & D FEEDING OILS 


through Accurate 

HEALTHIER Blending is absolute uni- 

STOCK formity and standardization 

EGG of Vitamin A & D Oils as- 

sured. The highly scientific 

processes employed in pro- 

HATCHABILITY ducing and blending Red 

INCREASED Rooster products, fully guar- 

FIRMER antees the necessary A & D 
EGG SHELLS vitamin potencies. 


Throughout the nation 


more and more poultrymen, 
feed dealers and feed mixers 
are specifying high-quality 
Red Rooster for every poul- 
try feeding purpose. Easy to 
use, easy to mix, Red Rooster 
Vitamin A & D oils are fast 
becoming “standard prac- 
tice” as feeding supplements 
where poultry size and 
health is a primary factor. 


MANUFACTURED UNDER STRICT LABORATORY CONTROL BY 


COLLETT-W EEK-NIBECKER. INC. 


FORMERLY TECHNICAL FISHERIES CORPORATION 


SAN 


FRANCISCO, CALIFORNIA 


WILBUR-ELLIS COMPANY * DISTRIBUTORS WEST OF THE ROCKIES * SAN FRANCISCO * LOS ANGELES 
R. W. GREEFF & CO., INC. * DISTRIBUTORS EAST OF THE ROCKIES * NEW YORK CITY * CHICAGO 
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Car She 


OX cars are at work. There 

has never been a time in this 

country when box cars were 
doing as much as they are doing 
now. For the past several weeks 
the weekly loadings of box cars 
have run at 400,000 carloads. That 
is more box cars than have ever 
been loaded before in the history 
of this nation — more even than 
were loaded 15 and 20 years ago 
at the time of the boom of the 
1920's, more than were loaded dur- 
ing the war, more than were loaded 
when we had a quarter of a million 
of box cars in service, and more 
than we now have. 

It is fortunate that there is such 
a demand for box cars in this coun- 
try, such a need for the services of 
box cars, and such box cars to go 
around. The demand comes from 
all sources; the 10 principal grains, 
for example. The combined esti- 
mated cost of the 10 principal 
grains this year is 5¥2 per cent 
above the all-time records, for any 
one year. It is 30 per cent of the 
average production of the past 10 
years and grain is only one of the 
commodities on which demand is 
running in record levels. 

We are having the greatest de- 
mand we have ever had for box 
cars for less than carload loading 
and for a very obvious reason. The 
manufacturers, dealers, and dis- 
tributors are living from hand to 
mouth on account of production 
difficulties and many, many com- 
modities which were once moved in 
carloads now are moved in smaller 
lots. In fact, the less than carload 
shipping is 15 per cent greater than 
it was a year ago. It is higher than 
it ever was before at any time. 

There is one thing to be said for 
the box car shortage—it is well 
distributed. We hear of it in every 
section of the country. It exists even 
in New England where we never 
thought we'd see a shortage be- 
cause of the fact that normally five 
loaded cars go into New England 
for every three that come out. Even 
in New England the shortage exists. 


*An address delivered at the convention of the 
Western Grain & Feed association held Nov. 25- 
26 at Des Moines, Iowa. 
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attributed 


to unprecedented 


demands from shippers 


by COL. ROBERT S. HENRY* 


Association of American Railroads 


These are the reasons we are be- 
ginning to feel the full effect of the 
toll of war. War is taking its toll not 
only in the lumber, but in the con- 
dition of cars as well. That is a 
point of particular interest to you 
gentlemen whose business needs 
and must have the very best in box 
cars. 

A year ago we had in service in 
this country 745,000 box cars. Today 
we have 730,000 or 15,000 less than 
we had a year ago despite the fact 
that more than that number of new 
cars have been put into service in 
the period. Of the 730,000 cars 
which are on hand about 700,000 
are serviceable and about 4 per 
cent unserviceable. With those 700,- 
000 boxcars, however, with the help 
of you and other shippers, we are 
doing more business and handling 
more box car loadings than we did 
when we had nearly a million box 
cars in this country. 

I realize that what you want and 
what every shipper wants is not ex- 
planation but cars. The first ap- 
proach is to increase the supply 
of box cars. When the war ended 
we had given our cars a pretty 
thorough workout for about five 
years and had not been able to 
build as many new cars during 
that period as we needed. We had 
not been able to keep up with de- 
mands. 

The first day in January of 1946 
we had on order 17,219 new box 
cars. We have very disappointingly 
slow deliveries on those orders, 
just as other people ordering other 
manufactured articles have had 
disappointingly slow deliveries and 
for the same sort of reasons. 

During the first 10 months of 1946 
15,293 box cars were delivered but 
during the same months we had 
placed additional orders for another 
28,250 cars so that at the end of the 
tenth month of the year we had on 


order 29,176 new box cars. If the 
car builders deliver at the same 
rate they have been delivering for 
the past 10 months we have on 
order enough cars to keep them 
busy delivering for the next 20 
months. 

We don't anticipate any great 
increase in the box car supply 
through the building of new cars. 
We apparently are getting all that 
can be built. 

The next avenue of improvement 
is the repair of existing cars. We 
have had in our own shops some 
of the same difficulties that every- 
body has had. Shortages of parts, 
shortage of materials, shortages of 
the things that it takes to build and 
repair cars. Those shortages are 
not going to be improved by the 
current coal strike. 

Even with that we are holding 
the number of unserviceable box 
cars around 4 per cent and are 
keeping around 90 per cent of them 
in serviceable condition. That is 
better than we thought we could 
possibly do. We used to think 5 
per cent was the lowest percentage 
of bad orders that we could sustain. 

We don't anticipate and we can’t 
expect any great big increase in 
the supply of cars by any stepped- 
up program of repair. The margin 
just isn't there. The railroads, the 
shippers, the receivers of freight— 
everybody concerned with handling 
the box cars—have got to get more 
use out of the cars we have. Part 
of that has got to be accomplished 
by the railroads. We are making 
some progress in that direction. 

A little more than a month ago 
the office of defense transportation, 
upon the recommendation of our 
car service division, made certain 
relaxations on heavy loading or- 
ders. At the time those relaxations 
were made there were on hand at 
the freight and transfer houses 16,- 
Z11 box cars to load that were held 
more than the current 24 hour 


working period. A month later that had 
been reduced to 7,258 cars so from that 
improvement in the handling of heavy 
load freight and transfer we have effec- 
tively restored to active service 9,000 box 
cars. I think we will continue that improve- 
ment until we hope at least to get that 
down near where heavy load transfers are 
handled on current day to day basis with- 
out delay. 

It is going to be a very difficult thing 
to do because of the physical limitations of 
many of the transfers. Many of our freight 
houses and transfers were not built to 
carry the tremendous load of less than 
carload freight which is now moving 
through and they can't be rebuilt fast 
enough or enlarged fast enough. Then 
there is always the difficulty of getting 
sufficient experienced help. 

There is a prospective improvement at 
least in the release of cars which have 
been tied up due to the maritime strike 
on sea coasts. Fortunately, we were not 
caught with a tremendous batch of freight 
cars at the coast. We had kept the bank 
of cars at the ports flexible, fluid, and low 
and we were caught with only some 13,000 
cars. A good many of those have been 
released. The situation isn't entirely cleared 
up yet but we hope it will be and that 
will help a little bit. 

The thing of most particular interest is 
the use and distribution which we make of 
the car supply. The car service division of 
the Association of American Railroads has 
very great responsibilities in that connec- 
tion. It has the responsibilities of making 
the best distribution that, in its judgment, 
can be made according to the needs of 
shippers in the various sections and ac- 


cording to the ownership of cars of the 
various railroads. 

Under mandatory orders we are moving 
from east to west every day hundreds and 
hundreds of empty freight cars in addition 
to the cars which come west loaded and 
which are unloaded and made available 
for reloading in the West. During the 
month of October we averaged 273 empties 
a day from the eastern lines to the prin- 
cipal western loading lines. In November 
that was stepped up to an average 675 
cars a day, about two and one-half times 
what it was in October. 

Under orders which are now outstanding 
we are set up to increase that to about 
515 cars a day sent west empty in addition 
to what comes west under load to be made 
empty in the west and available for 
loading. 

Car service on the eastern roads must 
give preference to this movement of 
empties to the West before they take care 
of their own situation. We get inquiries 
every once in awhile from persons’ who 
see trainloads of empties going west and 
wondering why they couldn't stop off 
here and there. The reason is, of course, 
that those are the cars that have to go 
farther west. If we stopped them all in 
Illinois then Iowa would get very few. If 
we stopped them in Iowa, Nebraska would 
get very few and so on through the West. 

While we are moving empties from the 
East to the West we have a provision 
against moving serviceable empties from 
West to East. Loads can go east but no 
serviceable car or car that can be made 
serviceable with comparatively little is 
permitted to go east empty. We keep them 
here. The railroads in the West are doing 


Jutreduce New Vitamin Product 


The Borden Co., New York City, introduced a new vitamin product for newborn 
animals and chicks, RationAyd vitamin emulsion, to 25 salesmen and sales super- 
visors of its RationAyd department at the Bismarck hotel, Chicago, Ill., Nov. 18-19. 
The company’s sales and advertising programs for 1947 were also discussed at the 
meeting. Shown above, left to right, are: James C. Fritz, director of Borden nutri- 
tional research laboratory and experimental farm; Harold E. Kloss, Charles C. Knibbs, 
and Earl Sallee, district sales managers; S. E. Geasey, product manager; and J. H. 


Bardsley, district sales manager. 
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their best to convert rough box merchan- 
dise where that can be done quickly right 
on the rib tracks. Convert merchandise box 
to grain box where that is feasable and in 
general you can increase the supply of 
cars for the commodities in which you are 
particularly interested. 

Another thing which we are trying ito 
do on the railroads is prompt pulling of 
rib tracks. Under normal railroad operation 
you spot up your rib track tonight and you 
pull it tomorrow night but with the great 
demand of serviceable high grade cars it 
is customary now to pull the rib tracks as 
fast as cars are made available. Take 
down the blue flags and send in the switch 
engines and get out the cars. Terminal 
performance is another opportunity for im- 
provement. It is particularly difficult just 
now considering the large number of new 
men and the new men under seniority rules 
are usually the men that work on the night 
shift where station and effective super- 
vision is more difficult than on the day 
shifts. Nevertheless, the roads are all work- 
ing in that direction. 

What the railroads do, though, is only 
part of the possibilities and only part of 
what is being done. We would never have 
unloaded 4,000 box cars a week of the 
total supply of 700,000 had it now been for 
the active, effective, and willing zealous 
cooperation of shippers and receivers of 
freight. That cooperation is not only con- 
tinuing but improving. There is evidence 
of more prompt inspection and disposition 
of cars, unloading of cars, and loading 
cars—things that the shipper has to do in 
connection with the cars. More and more 
shippers realize that they can help and 
are helping. The alert shipper is no longer 
following the book of rules as to his free 
time. He is no longer taking advantage of 
all the free time which the book and the 
tariffs permit. He is part of the team, play- 
ing ball with the rest of us and all of us 
playing ball together have produced some 
rather striking results in this utilization of 
box cars. The overall figure tells the story. 
The fact that we are getting more work 
than we have ever gotten before out of a 
smaller box car supply. 

Since last summer we have actually cut 
something more than a day off the turn- 
around time of the average trip of a box 
car. In the past month we have cut a half 
day off the turnaround time. We could cut 
another half day off by continuing and 
stepping up this working together and cut- 
ting another half a day off would go a 
long way towards handling the shortage. 

No one can promise that we are going 
to be able to meet all the demands of the 
shippers of this country for box cars any- 
time in the next few months. In fact we 
don't anticipate that we ever shall or 
should be so over-equipped with box cars 
that we can meet currently 100 per cent 
day by day the peak demands of the peak 
weeks of the peak peacetime year of all 
time. That is what we are up against right 
now. 

That would require more capacity, more 
investment, and would mean wasted trans- 
portation during most of the weeks of the 
year. We must keep on working together, 


(Continued on page 102) 
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ARGININE 
METHIONINE | 
TRYPTOPHANE 
THE VITAMINS 


ARGININE 
METHIONINE: 


Vita-Mino-Mix helps supply critical amino acids and im- 
portant vitamins for otherwise well-balanced rations. Accord- 
ing to recently published data on amino acids, it is difficult 
to formulate poultry and turkey rations from normally used 
feed ingredients so as to contain adequate amounts of all the 
essential amino acids. 

Vita-Mino-Mix is a single product in DRY form that sup- 
plies needed vitamins and amino acid values to a well balanced 
formula. It contains Vitamins A, D, Riboflavin and Panto- 
thenic acid and a high concentration of Yeast Enzymes, 
Choline and the all-important essential amino acids which 

are so necessary for rapid growth and high egg production. 

A practical, convenient ingredient for all feed mixers. Be 
the leader in your community . . . help give greater efficiency 
through increased nutrient values in your feeds which are 
demanded by today’s better informed poultrymen. 


RAY EWING IS 
AUTHOR OF THE... 
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VITAMIN 
HEADQUARTERS 


VITAMIN A & D FEEDING OILS 
Any desired potency 
ANIMIX (A DRY Vitamin and 

Amino Acid supplement built espe- 
cially for four-footed animals) ~— 
for calf meals, pig and sow rations, 
dairy feeds, horse feeds, foxes, mink 

and rabbit feeds. 

DRY-Ds (900,000 A.O.A.C. Chick 
Units of Vitamin D per pound). 
For poultry and turkeys. 

DRY-D: (4,000,000 U.S.P. Units of 
Vitamin D per pound). For four- 
footed animals. 

RIBOFLAVIN (1,000,000 micrograms 


of Riboflavin per ounce, in edible 
starch). 


PANTOTHENIC ACID 
CHOLINE CHLORIDE 


WRITE FOR PRICES AND 
DESCRIPTIVE LITERATURE 
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Boy! This 
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fortified! 


improve 
z = 
|Z Lg 2 
| 
1013 
pov 
SO. MARENGO AVE. PASADENA 2, CALIFORNIA 


Mover... 


« 
Merchandise 


PURSES OPEN EASIER...When Your Customers 
the Name, “DR. SALSBURY” 


Powerful national farm paper and radio advertising, merchandising aids... 
help you sell more Dr. Salsbury products...easier and quicker 


Dr. Salsbury’s name and Dr. Salsbury’s products 
are known by poultrymen everywhere because 
they're backed by the most powerful advertising 
and promotion campaigns in the industry. Your 
customers will open their purses easier when they 
see the name “Dr. Salsbury?’ 

People just naturally prefer a product they 
know. Backed by a sales-powered national adver- 
tising program in farm and poultry papers, peppy 
announcements on leading farm service radio sta- 
tions, plus millions upon millions of helpful 
“point of sale” pieces, Dr. Salsbury’s products 


Nationally advertised are these fall and winter 
sales leaders. Get your share of this profitable 
“off season” business by recommending Avi- 
Tab, Can-Pho-Sal, Avi-Ton and other popular 
Dr. Salsbury products. 


It pays to push top-selling Dr. Salsbury products 


are known and favorably accepted every place in 
Poultryland. You help your customers and make 
selling easier, more pleasant and more profitable 
for yourself when you feature top-selling Dr 
Salsbury products. 


DR. SALSBURY’S LABORATORIES 


Charles City, lowa 
A Nation-wide 


Poultry Service 
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VERYTHING under one roof" 


j is the slogan of genial Ed H. 
Lang, owner of the Lang Feed 


& Milling Co., St. Joseph, Mo. His 
complete, one-stop farm supply 
center is one of the most popular 
in the entire Ozark state. 

The mill and store are divided 
into four parts and are actually 
housed in two buildings under one 
roof. The overall dimensions are 50 
by 75 feet with the larger section 
36 by 50 feet. This larger section 
houses both the office and the mill 
as well as some storage space for 
sacked feeds. The smaller section is 
25 by 50 feet and contains a 2,000 
bushel corn crib, tankage bin, and 
meal storage room. 

The two sections of the buildings 
are separated by a driveway 14 
feet wide and 50 feet long, accom- 
modating two large trucks at a 
time. It is equipped with heavy 
truck scale, overhead hoists, and 
grain dumps. Doors on both sides 
open into the two sections of the 
building and there is a large load- 
ing dock at the front of the larger 
building. 

“We've got everything under 
cover,” Mr. Lang explained, “be- 
cause it makes handling stock just 
as easy in wet weather as in dry. 
Customers appreciate the extra 
convenience of being able to shop 
and load up in comfort in all kinds 
of weather,” he asserted. 

The entire Lang organization is 
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with every purchase 
lang feed co. out in 


centered around the customer's 
convenience. Beginning with Mr. 
Lang's office, where four comfort- 
able chairs invite farmers to rest, 
every part of the building is ar- 
ranged for ease in shopping. A 
large bulletin board on one wall 
of the office is always filled with 
offers to buy and sell farm products 
and equipment, help wanted no- 
tices and offers of trades, all posted 
by customers. On another wall a 
5 by 8 foot blackboard lists current 
prices of all feeds in stock. 
“Poultry and livestock remedies 
are displayed right in my office be- 
cause they are very important to 
my profit,” Mr. Lang declared. “Any 
dealer who does not sell remedies 
is missing out on a customer-pleas- 
ing source of extra dividends,” he 
said. The remedies are arranged 
just below the current price listings 


‘and are always prominently her- 


alded by attractive signs and post- 
ers supplied by the manufacturers. 


BECAUSE he believes in sell- 
ing service with every pur- 
chase Ed H. Lang has built 
up one of the most successful 
feed businesses in his section 
of the state. Below is an 
exterior view of the attrac- 
tive and efficient Lang feed 
plant at St. Joseph, Mo. 


* 


FEED ano MILLING COMPANY 


ED H. LANG 


“Have a bottle of pop!” That's a 
friendly invitation that has won 
many new customers for Ed Lang. 
Whenever a farmer stops in to chat, 
Mr. Lang proffers a cold soft drink, 
which usually tastes mighty good, 
especially if the day is hot or dry. 
Mr. Lang figures his additional 
profit from these free bottles of pop 
is far greater than the nickels in- 
vested in the soft drinks. There's 
also a 10 gallon water cooler and 
plenty of paper cups conveniently 
at hand in a corner of the office. 

Modern bookkeeping methods 
are practiced at all times and a 
complete inventory is taken every 
two weeks. This bi-weekly inven- 
tory enables Mr. Lang to know ex- 
actly how much stock he has on 
hand all the time. 

Mr. Lang does his selling on a 
strictly cash basis. By eliminating 
record-keeping expenses he has 
been able to pass on substantial 
savings to his customers in the form 
of lower prices. Mr. Lang knows the 
woes that can come from selling 
on credit, because he practiced the 
credit policy himself during his first 
15 months in business. At the end 


e590 


| 
Selling | 
} 
} 
| 
{ 
| 
: 
lank 
} 
# : 
i 
e 
ee 
Pad 


of this period he found he had more due 
him than he had in inventory. 

Mr. Lang is a vigorous advocate of 
modern advertising and promotional acti- 
vities, especially if they are of benefit to 
the customer as well as to himself. He has 
used films supplied by the Quaker Oats 
Co., whose line of feeds he features, to 
good advantage with farmers whom he 
invited to a program at the local high 
school auditorium. “We offered free re- 
freshments as an additional inducement, 
and thanks to newspaper advertising our 
program and party attracted more than 
250 prospective customers,” Mr. Lang ex- 
plained. “The party cost us $50 but it 
brought in at least $500 worth of business 
the same week, so we felt it was ex- 
tremely successful.” 


In addition to the Quaker Oats line, Mr. 
Lang sells his own brand of feeds. During 
the shortage period he also handled Dan- 
nen and Schreiber feeds, which are manu- 
factured in St. Joseph. 

Mr. Lang never criticizes any brand of 
feed, because, in his opinion, “There are 
no secrets in feeds today. Laws and keen 
competition make it virtually impossible for 
any feeds of sub-standard quality to be 
marketed today. So it is not a good idea 
for dealers to condemn the feeds others 
handle unless they have definite proof 
that they are inferior.” 

The Lang Feed & Milling Co. offers a 
handy twice-weekly delivery service to 
all its customers for a slight service charge. 
This convenience is very popular with 
customers, yet it offers farmers who want 


STERLING POULTRY BALANCER 


An All-Purpose Favorite for Mixing 


Proteins, minerals, vitamins — highly concentrated, uniformly 
blended — here they are all in one bag. Sterling Poultry Balancer 
can be easily mixed with mill feeds and ground grain to make highly 
productive laying rations for both poultry and turkeys. A time-saver 
and money-maker for local mixers. Use as a base for mixing your 
own feeds — use for custom mixing. Year-round demand — wide 
reputation for quality. Lay in a good supply. Place orders now. 


NORTHRUP, KING & CO. 


Minneapolis 


DEPENDABLE SINCE 1884 


Minnesota 


to pick up their feed an extra incentive for 
doing so. 

Remedies are Mr. Lang’s most popular 
sideline, but he also sells a considerable 
volume of salt and fence posts. “Every 
sideline that serves the needs of a firm's 
customers is a necessary part of the stock,” 
Mr. Lang asserted. 

Since he began his business less than 
six years ago, Mr. Lang has built up his 
volume of sales constantly until last year 
he sold more than $200,000 worth of feed 
and farm supplies. In his “everything 
under one roof” store he has built up one 
of the most prosperous feed businesses 
in the state of Missouri, a tribute to his 
policy of selling service with every pur- 
chase and keeping quality ahead of price. 


Superior Feed Mills 
Plans New Addition 


Superior Feed Mills, Oklahoma City, 
Okla., is planning to construct an addi- 
tion which will double the capacity of its 
plant, B. D. Eddie, vice president and 
general manager, has announced. New 
machinery will be installed and daily 
capacity of the enlarged plant will be 
600 tons of mixed feed daily, he said. 

The enlarged capacity is part of the 
company’s plan to hold down feed prices 
through the installation of streamlined 
labor-saving devices, according to Mr. 
Eddie, who is president of the Mid-West 
Feed Manufacturers association. Superior 
Feed Mills was established in 1907. 


Eastern Feed Men Set 


Convention Dates 


The Eastern Federation of Feed Mer- 
chants will hold its 1947 convention June 
9-10 at the Commodore hotel, New York 
City, according to an announcement by 
Austin W. Carpenter, Sherburne, N. Y., 
executive director of the organization. The 
1946 convention of the federation was also 
held at the Commodore. 


@ MEADOWS GRAIN & COAL CO., Mea- 
dows, Ill., has completed construction of 
a new elevator. 

@ MARTIN'S FEED MILLS, New Paris, Ind., 
has constructed a new fireproof office 
building. 

@ GREENTOWN FARMERS EXCHANGE, 
Greentown, Ind., has been reopened for 
business by Harry Horsburgh of Medina 
county, Ohio. 


JOHN WIDLAR TRANSFERRED 

John P. Widlar has been transferred 
from the Chicago office to the Kansas City 
branch of the Chase Bag Co., Chicago, 
Ill., according to an announcement by R. 
N. Conners, vice president and general 
sales manager of the firm. Mr. Widlar will 
serve as sales representative for the Oma- 
ha, Neb., district. He served six years on 
the company’s Chicago staff and previous- 
ly had served at Cleveland, Ohio, and 
Detroit, Mich. 
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TOP QUALITY 
FEEDS make MORE 
MONEY FOR FEEDERS 
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NIFIED, 
COMPREHENSIVE 


Fortifier helps you have 


to keep ahead of Competition! 


Feed buyers like feeds that produce greatest results per feed 
dollar. That’s what they get when you sell them feeds prop- 
erly fortified with VITAMELK BASE. 

VITAMELK BASE is unified. Not just an assortment of 
miscellaneous ingredients but a balanced blending of inter- 
related nutrients, according to latest scientific knowledge. 

VITAMELK BASE is comprehensive. Contains 21 nutritive 
factors in one bag. Greatly simplifies feed mixing. Gives extra 
fortifying power—for extra sales. 

As the oldest and largest feed vitamin specialists, DAWE’S 
offer the added service of individualized formula audits, and 
many-sided practical cooperation, based on years of suc- 
cessful feed-mill experience. DAWE’S MANUFACTURING 
COMPANY, 4800 S. Richmond Street, Chicago 32, Illinois. 
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DAWE’S STEROL-D, ALASKA BRAND FEEDING OILS, 
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Meal 


EATH losses in newborn pigs may 
be lessened by the feeding of high 


quality alfalfa meal in winter sow rations 
and by allowing sows and gilts free ac- 
cess to green pasture, according to Dr. 
Malcolm Beeson, Purdue university animal 
nutritionist. 

Dr. Beeson stated that a conservative 
estimate indicates that 20 per cent or more 
of the pigs farrowed on farms are either 
still-born or die within the first few days 
after farrowing. Every pig that dies be- 
tween one to three days of age represents 
an approximate loss of 100 pounds of 


in sow rations 
cuts mortality 


feed; if it dies at around 21 days of age, 
150 pounds of feed; and death of a pig at 
56 days of age results in the loss of 200 
pounds of feed. 

Contrary to the opinion that losses in 
young pigs are caused by accidental in- 
jury, current Purdue studies on about 1,000 
young pigs which died or were purposely 
killed during the first week after farrow- 
ing, indicate that a large percentage of 


ANNOUNCEMENT OF CONSOLIDATION OF 


EASTERN STATES FARMERS’ EXCHANGE 
INCORPORATED 


AND ITS MILLING DIVISION IN BUFFALO 


Tue Eastern Srares Farmers’ Excuance, INcorroraren, of West Springfield, 
Massachusetts, announces the consolidation of the corporate structure of the 


Eastern States Cooperative Milling Corporation of Buflalo, New York, with . 


the parent organization. The consolidation was consummated on November 23, 
1946. The Eastern States Farmers’ Exchange, Incorporated, was the sole owner 
of the Milling Corporation, there being no other interests of any kind or nature, 
and the Milling Corporation has always been managed as a division of the parent 
company. 

The Milling Division was originally created a separate corporation in 1925 
under the New York State Cooperative Law for financial reasons. The Eastern 
States Farmers’ Exchange, Incorporated, being a non-stock corporation procured 
the funds for the purchase and establishment of this Milling Division through the 
sale of preferred stock in the Milling Corporation to members of the Exchange, 
the parent organization investing its funds in the common stock which held 
management control and voting powers. The preferred stock was retired in 1932 
after seven and one-half vears. 

The Eastern States Farmers’ Exchange, Incorporated, owns other manufacturing 
properties in New England, Pennsylvania, Delaware, New York State and Ohio. 
In practice, management and finances have been treated for many years as though 
no separate subsidiary corporation existed, and in continuance of these practices 
there will be no change in personnel or management methods but the financial 
structure has been simplified. The office and personnel of the Milling Division of 
the Eastern States Farmers’ Exchange, Incorporated, will continue to function in 
identically the same manner at Buffalo, New York, as in the past. 

Anyone who feels justified in obtaining more detailed information concerning 
the consolidation is invited to communicate with Harry L. Lane, Treasurer, 
Eastern States Farmers’ Exchange, Incorporated, West Springfield, Massachusetts. 
Financial references may be obtained through the usual credit channels or by com- 
municating with the Guaranty Trust Company of New York, Manufacturers & 
Traders Trust Company of Buffalo, or F. S$. Moseley & Company of Boston. 


By QUENTIN REYNOLDS 
Clerk and General Manager 


EASTERN STATES FARMERS’ EXCHANGE 


Incorporated 
95 ELM STREET, WEST SPRINGFIELD, MASSACHUSETTS 
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the deaths are caused by abnormalties ct 
birth instead of physical injury. Thes= 
pigs made little effort to escape injury. 

Dr. Beeson reported that even though 
the sow is producing an adequate amount 
of milk, the pigs are not able to assimilate 
the milk. A majority of the pigs examined 
were not suffering from starvation but died 
on a full stomach. 

Apparently feeds such as corn, protein 
supplements, and minerals do not supply 
all the nutritional needs of the pig before 
it is born and for the pig's health at birth 
and during suckling. 

The Purdue station attacked the prob- 
lem by studying feeding of the sows and 
gilts and found that the deficiencies may 
be partially prevented and the livability 
of the pigs improved by mixing 10 to 15 
per cent by weight of high grade alfalfa 
meal in winter sow rations. 

In addition to the minerals, vitamins, 
and high quality protein supplied by the 
ground legumes, it has the additional 
value of adding fiber or bulk to the sow 
ration which aids materially in preventing 
the sows and gilts from becoming too fat 
and also provides a bulky diet at farrow- 
ing time. 

A second and even better method of 
supplying these indispensable nutrients is 
to allow the sows and gilts free access to 
green pastures, Dr. Beeson said. Even 
though pasture is not available during 
the entire winter pre-birth period, Purdue 
and also Illinois experiment stations. re- 
sults indicate that sows are capable of 
storing certain amounts of these nutrienis 
during pasture feeding which will aid in 
carrying them through the latter part of 
the pre-birth period when green forage is 
not available. However, for extra protec- 
tion and insurance it is advisable to add 
15 per cent or more of high quality alfalfa 
meal to the sows’ diet after the green 
forage is gone. 

These practices are the soundest and 
most economical means of increasing the 
efficiency of hog production, Dr. Beeson 
emphasized. 


@ — 
@ M. A. HALBROOK, Fulton, Mo., has 
opened Halbrook’s Feed store. 


“Land sakes, Amos, how did we ever get 
through that little bridge with this load 
of hay?" 
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Good feed formulas are based on facts, not on the flip of 
a coin. That's why you'll want to remember these cold facts 
about Vitamin A—facts that show the risk you take, when you 
rely on Natural feedstuffs as your sole source of Vitamin A. 


Why take Vitamin A risks that may endanger the profit-building 
power of your feed? Use a guaranteed, Nopco* Vitamin A 
and D Fortified Oil—true Vitamin A plus Vitamin D in one 
reliable product. Produced with unequalled skill, under exact- 
ing laboratory control—consistently advertised in leading farm 
and poultry journals. 


For full details about Nopco Vitamin A and D Fortified Oils— 
sure source of true Vitamin A plus Vitamin D in one product— 
write to: National Oil Products Company, 165 First Street, 
Harrison, N. J. 


READ THESE COLD FACTS ABOUT VITAMIN A 


@ Natural feedstuffs vary widely in pro-Vitamin A value. 
Poor grade alfalfa meals may contain less than one per-cent 
of the pro-Vitamin A claimed in some higher grade meals. 


@ From one to two-thirds of all alfalfa meals tested are too 
poor in pro-Vitamin A to be classed as good Vitamin A 
sources for poultry feeds. 


@ Massachusetts Control Bulletin No. 125 reports that 5 out 
of every 6 commercial poultry feeds tested contained too little 
pro-Vitamin A to meet the poultry requirement. 


@ The Delaware State Board of Agriculture reports that in 
1944 Vitamin A deficiency was 1 of the 5 most prevalent 
poultry diseases in the state. 


® Colorado Extension Circular No. 1602 states ‘‘Vitamin A 
deficiency is all too common in Colorado. It causes tremen- 
dous losses with turkeys being particularly susceptible.” 


@ Dr. Jungherr at the Connecticut Station has found “‘border- 
line’’ Vitamin A deficiency in 16.9% of the birds selected 
for test from commercial poultry flocks. 


®@ Data sheets with references to these facts will be sent to 
you gladly, at your request. 


*Trademark, National Oil Products Co. Copyright 1946, National Oil Products Co. 


BUY VITAMIN A WITH YOUR VITAMIN D aD 
IN ONE RELIABLE NOPCO PRODUCT 
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tobias says cash 


the Line 


OME and get it!" used to be 

a familiar cry when food was 

ready at the big Minnesota 
lumber camps in days gone by. 
Today it is the advice of friendly 
I. L. Tobias, owner of the Pipestone 
Grain Co., Pipestone, Minn., who 
informs his customers that by pur- 
chasing their needs on a cash-and- 
carry basis they will save money. 

“My customers know that my 
practice of eliminating credit ac- 
counts and delivery service has 
saved them money,” Mr. Tobias de- 
clared. “I pass on a share of the 
extra savings to them.” 

Humorous signs do a good job of 
putting across Mr. Tobias’ credit 
policy. “Our Credit Department is 
on the Roof,” one of them reads. 
The store has attractive signs 
placed strategically throughout, all 
bearing catchy phrases and slo- 
gans borrowed from manufacturers, 
wholesalers, and other retailers. 
Because the signs are good- 
natured, customers find it hard to 
complain to Mr. Tobias when he 
points out their “Sorry, No Credit” 
legend. 

“We like to stay on a cash basis 
when we are dealing with whole- 
salers,” Mr. Tobias explained. ‘That 
means to keep our books in the 
proper balance we must also do all 
our selling for cash. We never had 
any trouble collecting debts when 
we did grant credit, but it just re- 
quired too much trouble and cost 
too much to make its advantage 
outweigh its disadvantages,” hesaid. 
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is best policy 


The custom grinding and mixing 
department of the Pipestone Grain 
Co. is kept in spick and span con- 
dition at all times. Modern equip- 
ment includes a 1 ton Davis and 
a 1 ton Jacobson vertical mixer, a 
Clipper seed cleaner, and a corn 
and wheat cutter. Adjoining the 
mixing and grinding department is 
a newly constructed 75 foot ware- 
house which provides plenty of 
space for the feeds after they are 
bagged. 

“We try to oblige our customers 
in every way we can,” Mr. Tobias 
stated. “If they have their own spe- 
cial formulas, we do our best to mix 
them exactly right. If they are in 
doubt and yet want custom mixed 
feeds, we suggest the best mixtures 
for their needs.”” Mr. Tobias’ five 
employes are all experienced feed 
men and can help farmers with al- 
most any feeding or nutrition prob- 
lem. 

“We have grown with the farm- 
ers out in this western Minnesota 
area,” Mr. Tobias declared. “We 
have done our share of pioneering 
in feeds and are proud that many 
of our customers have never bought 
feed or farm supplies anywhere 
else.” 

The Pipestone Grain Co. is built 
for efficient operation. The broad 
warehouse has two wide entrances 
which make loading and unloading 
simple. The building is constructed 
of concrete, steel beams, and sheet 
metal with the firm name in bold 
black letters running along nearly 
its full length. The warehouse and 
mill buildings are connected by a 
covered passageway. 

As a special courtesy, when farm- 
ers absolutely require it, Mr. Tobias 
will make deliveries. But his 7 cents 
a mile charge usually encourages 
farmers to drive in for their feeds. 

“Well over 90 per cent of our 
business is carried on right at the 
plant,” Mr. Tobias stated. “Our de- 


CASH and carry selling is 
the best policy in the feed 
business according to I. L. 
Tobias, above, owner of the 
Pipestone Grain Co., Pipe- 
stone, Minn., who passes on 
the resulting savings to his 
customers. An exterior view 
of the feed plant is shown 
at lower left. 


livery service is very limited and 
is encouraged only in cases of 
emergency.” 

Mr. Tobias and his five employes 
do their best to keep posted at ail 
times on the problems confronting 
the Pipestone Grain Co.’s custo- 
mers. They feel that only if they 
thoroughly understand the difficul- 
ties facing their farm friends can 
they fully satisfy the needs of their 
customers. 

Mr. Tobias always was a staunch 
opponent of the OPA and other 
government regulations over the 
feed trade and now that controls 
are gone he expects his business to 
reach a much higher volume than 
ever before. “We can set this coun- 
try’s economy right if we operate 
under a totally free economic sys- 
tem,” he said. 

The Pipestone Grain Co. uses 
newspaper, direct mail, and civic 
promotions to stimulate its business. 
Mr. Tobias is always a leader in 
welfare promotions and the Pipe- 
stone Grain Co. supports these pro- 
jects generously, always winning 
new friends by so doing. 

“Cash and carry can improve the 
business of any feed dealer,” Mr. 
Tobias emphasized. “Once a dealer 
has gotten rid of his books, he'll 
never sell for credit again.” 
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a a. John C. Lucas, Purina trained outside sales- 
a .. man, T. H. Fortune, business manager, 
a® ‘. C. R. Stafford, Manager of the West 


ES Warwick store, 


GREATLY EXPAND PROFIT FOR JOHN I. PECK STORE 


The new store at Providence, located and sales equipped Sales room in the huge new store at West Warwick. Not yet 
according to Purina’s business-getting plans. equipped with fixtures but stocked with profit items. 


The John I. Peck feed store was a good, established 
business in Providence, R. I. When the estate owners 


wanted to increase profits, they hired as manager T. H. THE PURINA FRANCHI SE 


Fortune, a man well-trained in Purina business-get- 


iekteeleile. Hub of a Profitable 


He installed a Purina-trained outside salesman. He ° 


expanded the lines into items proved by Purina to | 
be profit-and-customer-getters for feed dealers. He 
closed the old store and opened two new ones, model- 


ing them after Purina’s new point-of-purchase plans. 
He made fine use of Purina’s powerful local advertising 
campaigns. 


Business and profits have expanded greatly. This 
year’s sales goal is well over half a million dollars. 


RALSTON PURINA COMPANY 


Headquarters, St. Louis 2, Missouri 
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barn becomes 


Streamlined 


AKING a mule barn over 

into a modern feed and 

farm supply center is a 
big job but S. H. Shan, owner of 
Sellers Farm Supply Co., Mont- 
gomery, Ala., has done it success- 
fully. His completely remodeled 
feed store is one of the most mod- 
ern in the entire Gulf South. 

“We had a long way to go when 
we began this remodeling program 
but at last we've got most of 
it completed,’’ Mr. Shan stated. 
“Farmers deserve modern, up-to- 
date, convenient places in which 
to shop, and we've tried to anti- 
cipate their every need in our new 
store.” 

There was an intermediate phase 
in the conversion of the mule barn 
to the present streamlined feed 
store, but it was one made neces- 
sary by circumstances rather than 
by Mr. Shan’s wishes: Before new 
materials were available and coi- 
struction labor could be hired, Mr. 
Shan got along as best he could in 
the only slightly modified barn-like 
structure. 

The display tables in the old store 
were typical of the temporary na- 
ture of the whole building. They 
were made of inverted desk draw- 
ers fitted with legs. Heavy, thick 
doors at each end of the building 
admitted customers, cars, trucks, 


and even horse-drawn vehicles. Be- 
cause he was leasing the building 
and didn’t own it himself Mr. Shan 
had to do a lot of talking when he 
wanted to make even the slightest 
changes in the building. 
However, during the past sum- 
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farm supply store 


mer Mr. Shan’s plans for a stream- 
lined farm supply store were final- 
ly realized. With the cooperation 
of L. C. Cardinal and Harold Hig- 
ginbotham of the Ralston Purina 
Co. blueprints for the remodeled 
building were at last drawn up. 

“Then, after a lot of promising, I 
finally secured the necessary build- 
ing materials and help,” Mr. Shan 
explained. The carpenters balked 
at Mr. Shan’s suggestion that they 
finish the entire job in five weeks 
so he loaned them some of the per- 
sonnel of his feed store to help with 
the project. 

The lumber was obtained piece- 
meal, much of it used, because Mr. 
Shan felt the time angle was ex- 
tremely important. Fixtures for the 
new displayroom were delivered 
unpainted a day before the formal 
opening was scheduled. Only the 
ingenuity of Mr. Shan’s employes 
and an improvised paint spray gun 
made it possible to get them up in 
time. Some of the doors and win- 
dows had to be finished to fit the 
glass that was available in reverse 
of the usual practice. 

But at last the hectic remodeling 
program was completed and on 
Oct. 12 Mr. Shan was able to open 
his modernized store to the public. 

The building is built of brick and 
is 48 by 68 feet. The heavy front 
doors were removed and large 
plate glass windows installed in 
their place. There is a short en- 
tranceway and then double glass 
doors for entry into the store. The 
neat, enclosed office is located near 
the rear of the store. 

“Our salesroom is our pride and 
joy,” Forrest Madison, manager of 
the store, declared. “It is spacious, 
well-lighted, and it’s not over- 
crowded with one display falling 
atop another.” 

Walls of the salesroom are cov- 
ered with attractive sheet rock and 
the big room is heated by gas, an 


TOP photo shows a view of 
the main displayroom of the 
Sellers Farm Supply Co. be- 
fore it was remodeled. The 
photo below shows the same 
section of the room after 
the modernization program 
was completed. At lower left 
is an exterior view of the 
store. 


economical fuel in Montgomery. 
The main wrapping counter is lo- 
cated in the rear of the store, near 
the office, which makes it easy for 
farmers to take the few steps into 
the credit department or to Mr. 
Shan’s office. 

Along the two sides and behind 
the wrapping counter are spacious 
display cases which display poultry 
supplies, remedies, sprays, insecti- 
cides, garden implements, and 
heavy farm tools. “We like to ar- 
range our stock just as attractively — 
as possible,” Mr. Shan explained. 
“We feel that many items will prac- 
tically sell themselves, if they are 
displayed neatly.” 

Seasonal merchandise is ar- 
ranged on special display tables 
directly in front of the cash register. 
“This is the hub of our store and 
one of the best spots to ‘push’ mer- 
chandise,”’ Mr. Shan said. 

Arranged around the outer walls 
of the office is the firm's dog food 
and pet supply layout. “We like 
to be able to offer suggestions on 
the use of these products,”’ Mr. Shan 
declared. “That's why we keep 
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them close to the office, where we can 
easily step out and help our customers, 
even if they're just looking.” 

Literature supplied by manufacturers is 
attractively arranged in neat racks above 
the merchandise cases around the office. 
The supply of folders, booklets, and charts 
is kept up-to-date at all times, with new 
publications being added almost daily. 

Down the middle of the store Mr. Shan 
has built nine sturdy display platforms, 
equipped with shelves and easily inter- 
changeable. “These platforms are 2/2 by 
4 feet and can be combined for bigger 
displays,” he said. On the center platforms 
are displayed household needs, cooking 
utensils, work clothes, and dairy supplies. 
“These little sidelines are very important 
to farmers,” Mr. Shan explained. “We've 
stocked them in line with our one-stop 
policy.” 

Soft pastel walls and daylight fluores- 
cent lighting makes the Sellers Farm Sup- 
ply’s displayroom attractive and tends to 
put across to customers the fact that the 
firm is constantly endeavoring to give 


them the most modern store possible. Walls 
and ceiling are cream colored and the fix- 
tures are beige with brown trim. The floors 
are of concrete. Portable spotlights make it 
possible to direct special beams on the 
displays of merchandise which Mr. Shan 
wishes to “push.” 

“Thanks to the suggestions of the manu- 
facturers, I was able to work out and re- 
model my building into a really modern 
farm supply store,” Mr. Shan declared. 
“There is a great deal of good to be 
gained by working together in the feed 
business. Cut-throat competition never 
does anybody any good. Dealers and 
manufacturers, too, should work hand-in- 
hand for the best interests of both. 

“We opened our remodeled store with 
a bang,” Mr. Shan related. “We had a 
big radio broadcast, gave lots of prizes 
away, and had crowds all day long. Now 
we've got a brand-new store, so we're 
partially satisfied,” he added. “But we 
will keep on modernizing so that ours will 
continue to be one of the most up-to-date 
farm centers in the South.” 


Swinging on the Barnyard Gale 


“I got the idea from that sportin' goods store I saw in the city!" 


6 


Dehydrators to Meet at 
St. Louis, Jan. 16-17 


Plans are nearing completion for the 
annual convention of the American Dehy- 
drators association to be held Jan. 16-17 
at the Hotel Jefferson, St. Louis, Mo., ac- 
cording to R. E. Nye, National Alfalfa De- 
hydrating & Milling Co., chairman of the 
convention committee. A full two-day pro- 
gram of education and entertainment has 
been planned for industry representatives 
who attend, Mr. Nye said. 


Ray B. Bowden, Washington, D. C., ex- 
ecutive vice president of the Grain & Feed 
Dealers National association, and Walter 
C. Berger, Chicago, Ill., president of the 
American Feed Manufacturers association, 
are among the top-notch feed men sche- 
duled to address the convention. Others 
are: Dr. H. J. Smith, Ralston Purina Co., 
St. Louis, Mo.; Dr. J. L. Krider, University of 
Illinois, Urbana, Ill.; Dr. William Albrecht, 
University of Missouri, Columbia, Mo.; 
Clyde Hendrix, Pillsbury Feed Mills, Clin- 
ton, Iowa; and Prof. F. E. Mussehl, Uni- 
versity of Nebraska, Lincoln, Neb. 

The annual banquet and floor show will 
be held Thursday evening, Jan. 16. 


Plan Oregon Nutrition 
Conference Jan. 24 


Oregon State college, in cooperation 
with the Oregon Feed & Seed Dealers 
association, will hold its annual nutrition 
conference at Corvallis Jan. 24, Homer 
Settlemeier, chairman of the association 
committee planning the meeting, has an- 
nounced. Emphasis will be placed on 
proper feeding practices and effective 
ways of preventing disease. Wartime de- 
velopments heretofore not available to the 
public will be disclosed, Mr. Settlemeier 
said. 

Attendance at last year’s nutrition con- 
ference was the largest in the history of 
the meetings, which were begun shortly 
before World War II. 


Urban Named Secretary 


Of Hutchinson Exchange 


M. W. Urban, Topeka, Kan., has been 
appointed executive secretary of the 
Hutchinson board of trade to succeed W. 
T. Macauley, according to an announce- 
ment by Charles Colby, president of the 
organization. Mr. Macauley’s ill health 
forced his retirement after 15 years in the 
office. 

Mr. Urban was formerly associated with 
Forbes Bros.-Central Mills, Topeka corn 
products and feed manufacturers. He also 
served with railroad companies until he 
joined the Topeka feed firm five years ago. 

——— 


@ CHRISMAN MILLING CO., Chrisman, 
Ill., is planning to build a new feed mill 
to replace the one destroyed by fire Nov. 
19 at an estimated loss of $50,000, Walter 
Daily, the owner, has announced. Con- 
struction will begin as soon as possible, 
he said. 
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Because it stops heavy losses from 
BLOODY cocciDiosis ! 


Help your poultrymen-customers 
in their fight against Bloody Coc- 
cidiosis, and you'll clinch a good- 
sized chunk of this year’s feed 
sales! And here’s how to help them: 
make your own brand of C-Ka-Gene 
Ration. It will pay you extra profits. 
And it won’t cost your customers 
a cent more than if they bought 
C-Ka-Gene and added it to feed 
themselves! 

Rememberthat poultrymen know 
C-Ka-Gene... trust C-Ka-Gene... 
depend on C-Ka-Gene to help lick 
Coccidiosis. It was the first of the 
successful Bloody Coccidiosis 
products. For 6 years, it was the 


only product of its kind. In those 6 
years, C-Ka-Gene proved that 
Bloody Coccidiosis losses can be 
avoided... proved that chicks can 
be protected FOR LIFE! Now sta:t- 
ing its 8th year of outstanding 


leadership, C-Ka-Gene has 


tected 200,000,000 chicks! 

Here is still the dependable, 
safe, economical and easiest-to-use 
Bloody Coccidiosis control! And 
you Can put it in your feed—turn it 
to your advantage and profit — 
through Pratts C-Ka-Gene Mixing 
Plan. Mail the coupon zow for 
more information. You'll be un- 
der no obligation. 


pratts, C-KA-GENE 
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‘THE FIRST EFFECTIVE CONTROL 
AND STILL THE LEADER! 


Because... 


C-Ke-Gene . . . the first effective treatment 
+ «+ « put Bloody Coccidiosis control in the hands 
of feedmen, where it belongs! And it’s still keep- 
ing them away out in front with these odvyen- 
tages over competition. 

C-Ka-Gene is eusy to use. You don't have to 
gvess when it may rain to feed if correctly. 

C-Ka-Gene contains no arsenic or other deadly 


PRATT FOOD COMPANY 
Philadelphia 6, Pa. 

Please let me know more about your C-Ka-Gene 
Mixing Plan that will help me get tough with 
my competition. 


Name 


Dept. CK-213 
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— jamieson 
(Continued from page 21) 


have a very firm policy. We make a thor- 
ough investigation of the credit standing 
of each applicant before granting him an 
account and we require reliable reference.” 

The volume of business at Jamieson 
Bros. Co. has grown steadily ever since 
Hugh Jamieson, the Scotch immigrant, first 
hung his “Feed for Sale’ shingle on «a 
weatherbeaten post in front of his old mill. 
Hugh Jamieson had come from Europe 
with the intention of going into business 
for himself in America and a feed mill had 
always been his goal. When he finally 
arrived in the Midwest he decided that 
southern Wisconsin was where he'd start 


his business. Saving the necessary money 
took him 23 long years, but in 1871 his 
dream was finally realized and he opened 
his little feed mill at Poynette. 

The mill was powered by one horse in 
those days and Mr. Jamieson did all of 
the work himself. He was mill hand, grain 
buyer, manager, and salesman all rolled 
into one. The prosperous Jamieson Bros. 
Co. of today is a far cry from that humble 
beginning, but it is a testimonial to the 
pluck and fortitude of the hardy pioneer. 

“The early days were not easy ones,” 
the present head of the firm, J. Rodney 
Jamieson, stated. “There were dozens of 
problems to be met and solved every day. 
That's why we feel sure that we can over- 
come any obstacles posed by government 


ere’s wishing you 


a Good Old Fashioned © 
Merry Christmas and a 


Happy Year and 


Bountiful 


Blessings 


throughout 1947 


Prater Processing Equipment 


PRATER 
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PULVERIZER 
1515 South 55th Court -« 


COMPANY 
Chicago 50, Ill. 


UP-TO-DATE equipment is in 


use throughout the busy 
Jamieson Bros. feed plant at 
Poynette, Wis. The picture 
above shows an interior view 
of the custom mixing depart- 
ment including the two Blue 
Streak mixers. 


regulations, shortages, and what-not-else 
today.” 

The firm is now owned by third gen- 
eration descendants of Hugh Jamieson. Jt 
was incorporated several years ago. 

“We attribute the success our firm has 
achieved in its first 75 years to the policy 
on which it was founded—square dealing 
with the public,” J. Rodney Jamieson said. 
“From the time we started we have al- 
ways tried to give farmers full value for 
their money because we know that happy 
customers are the best customers. When 
a dealer's customers are satisfied with his 
service, not even the ravages of tornado 
and fire can shake their faith in him.” 

Through three-quarters of a _ century 
Jamieson Bros. Co. has prospered with its 
“Service first, profits later’’ policy, which 
the present president, J. Rodney Jamieson, 
has no intention of changing. 


Ward-Steed Co. Opens 


Kansas City Branch 


The Ward-Steed Co., Chicago, Ill., has 
opened a branch feed brokerage office in 
Kansas City, Mo., officials of the firm have 
announced. J. A. Cooper, a navy veteran 
of World War II, has been appointed in 
charge of the office which is temporarily 
located in room 623 of the Dwight build- 
ing. 

The company was organized in May, 
1944, by R. D. Ward and W. Francis Steed 
and has main offices in the Chicago board 
of trade building. 


@ HARVEY BAERWALD, New London, 
Wis., has purchased the feed mill at Sugar 
Bush from W. H. Dani. 


@ GEORGE EVANS, Eldon, Mo., has sold 
the Evans Feed & Produce Co. stores in 
Eldon and Olean to J. Ross Lightfoot and 
Lloyd Sloan of Pleasant Hill. 


SOUTH DAKOTA CONVENTION 
The South Dakota Feed Manufacturers 
association will hold its annual meeting 
Jan. 9-10 at Brookings, S. D. according to 
an announcement by Dale S. Burgum, ex- 
ecutive secretary. Arrangements for the 
convention are being handled by the state 
agricultural college staff at Brookings. 
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ad SOLUBLES 


HIGH POTENCY 
FREE FLOWING 
EASY-TO-MIX 


Your Most Efficient and Economical Source of Many Nutrients 


Essential in Breeder Mash to Maintain Body Weight and Assure 
Ample Nutrition Within the Egg for Sturdy Embryo Development 


The most complete Build up your breeder mash economically with high potency, 
free flowing, easy-to-mix DRIED WHEY WITH RIBOLAC 
composed 100% of natural whey solids and guaranteed to 


group of naturally 
related nutrients 


Guaranteed contain not less than 50 micrograms riboflavin per gram. 
50 MICROGRAMS Ribolac is a whey fermentation soluble developed exclusively 
RIBOFLAVIN by Western Condensing Company. It is added to the natural 
PER GRAM whey nutrients . . . Lactalbumin protein, milk minerals, B-G 
Complex and Lactose . . . in sufficient percentage to increase 
100% the Vitamin G content in DRIED WHEY WITH RIBOLAC, 
WHEY SOLIDS more than two-fold. 


For further details about this outstanding feed enriching material 
address National Sales Agents 


National Sales” Agents 
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You Can Make An Ultra-Lifed Feed for Every Poultry and Livestock Need 


They Look to 


ULTRA-LIFE 


When The Going Gets Tough 


When the feed manufacturer is up against it for 
business, and when Old Man "Real Competition" 
steps in—and he will step in before long—it is then 


go out of business because—they cannot offer their 
trade the service which it needs and demands. 


: " ULTRA-LIFE SERVICE is comprehensive: it includes 

that he looks to Ultra-Life for aid. 1, radio advertising; 2, road signs and bill boards; 
Ultra-Life has consistently rendered an outstanding 3, newspaper advertising; 4, The Poultry and Live- 
service to its feed manufacturers, through thick and stock Journal; 5, beautifully printed and illustrated 
thin. That's why they stay in business and increase literature; 6, Formula Service; 7, chemical analysis 
of feed ingredients; 8, Eamesway Poultry Service; 


9, trained hog and dairy servicemen; 10, Ultra-Life 
Poultry Concentrate and Ultra-Life Livestock Con- 
centrate from which you make feeds that produce 
outstanding results under all normal conditions. 


Don't kid yourself! Competition in the feed busi- 
ness is going to get tougher than ever before, and 
it will soon be here. Many feed manufacturers will 


Ultra-Life service will beat any competition. Do you want this service? 
Write Ultra-Life for details. 


ULTRA-LIFE LABORATORIES, INC. 


MAIN OFFICE Warehouses at: Philadelphia, Pa.; Richmond, Va.; Tampa, Fla.; Omaha, Neb.; Wichita, 


Kan.; Denver, Colo.; Milwaukee, Wis.; Fort Worth, Texas; Royal Oak, Mich.; New 
EAST ST. LOUIS, ILLINOIS sd Orleans, La.; Belleville, Pa.; Minneapolis, Minn.; Cedar Rapids, Iowa. 
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ODERN equipment and a 
policy of keeping up with 
the latest developments 


have made the Lentz Feed & Seed 
Co., Victoria, Tex., one of the busi- 
est feed firms in the great cattle 
state. 

“It's not too hard to keep up 
with the times,” Cody Lentz, the 
husky owner, explained. “But once 
a feed store is allowed to run down, 
it is an almost impossible job to 
build up again. That’s why we 
don’t think of our improvement pro- 
gram only spasmodically, but in- 
stead keep it in mind constantly.” 

Mr. Lentz was formerly associ- 
ated with the Texas department of 
agriculture as a feed and seed in- 
spector and also operated his own 
ranch near Victoria. This experience 
has been invaluable to him in es- 
tablishing his feed business. “What 
I learned from farmers first hand 
in connection with my duties as 
inspector helped me plan my store 
long before the doors were ever 
opened to customers,” Mr. Lentz 
said. 

From the beginning, the Lentz 
Feed & Seed Co. installed the most 
up-to-date equipment available. 
Although the shortage of building 
materials interfered with Mr. 
Lentz’s plans for a streamlined ex- 
terior, he insisted on modern and 
efficient milling equipment. 

The Lentz Feed & Seed Co. pro- 
duces 10 tons of dairy cattle feed 
daily and during the marketing 
season handles 600 bushels of corn 
every day. A Williams hammer mill 
with a % inch screen accommo- 
dates 75 bushels of corn an hour. 
A 6 inch screw-augur conveyor 
moves grain from the 50 ton capa- 
city grain bin into the mill. Other 
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helps put lentz feed co. 


on the road to success 


equipment includes a 1¥2 ton S. 
Howes Eureka mixer powered by 
a 15 h.p. electric motor and an 5. 
Howes molasses mixer with a capa- 
city of 2¥%2 tons of feed an hour. 

Outside the plant adjacent to the 
railroad siding is a modern 1/4 ton 
grain dryer. This silo-type metal 
structure has gas burners at the 
top and fans to blow the heat into 
the grain. Mr. Lentz says that in 
three hours the dryer lowers the 
moisture content of grain from 18 
to 15 per cent at a cost of only $1 
per ton. 

“The grain dryer has speeded up 
our manufacturing process consid- 
erably,” Mr. Lentz stated. “Having 
it located outside cuts down dust 
and lessens congestion inside the 
mill.” 

Most of the feed output of the 
Lentz plant is 16 per cent dairy 
ration marketed under the Ideal 
brand name. An all-purpose feed 
for horses and bulls is also a profit- 
able companion-seller to the dairy 
feed line. 

“We do retailing only,” J. G. 
McGlothlin, the firm's manager, de- 
clared. ‘Some of our accounts are 
big-scale ranchers who buy in 
large quantities, but we have 
plenty of small lot customers too.” 
Both Mr. Lentz and Mr. McGlothlin 
make personal calls on the ranch- 
ers in the southern Texas district to 
acquaint the feeders with the ad- 
vantages of using Lentz Feed & 
Seed Co. products. ; 

In addition to personal calls, Mr. 
Lentz reaches thousands of pros- 
pective customers through news- 
paper and radio advertising. ‘But 
we think that our personal calls are 
our most effective advertising me- 
dium,” he said. ‘However, because 
we can't possibly reach all the 
prospects we would like to we have 
to let the newspapers and radio do 
the next best job for us.” 


Insecticides are the biggest side- 


MODERN and efficient equip- 


ment is essential in the retail 
feed business according to 
Cody Lentz, owner of the 
Lentz Feed & Seed Co., who 
is shown, left, above with 
J. G. McGlothlin, manager. 
An exterior view of the plant 
is at lower left. 


line at the Lentz Feed & Seed Co. 
and are featured prominently in 
the firm's newspaper and radio ad- 
vertising. “Sprays and insecticides 
are easy to sell and are necessities 
on every farm and ranch,” Mr. 
Lentz declared. “No complete farm 
store can afford not to stock them.” 

Before Mr. Lentz opened his doors 
for business in 1945, most of the 
grain growers of the Victoria area 
shipped their grain to distant mar- 
kets and then bought feeds shipped 
back from those markets. Although 
this is common practice in some 
sections of the country, the long 
distances in the Gulf South made 
freight rates comparatively high 

“I recognized this when I opened 
for business,” Mr. Lentz declared. 
“I saw that there was extra profit 
both for the ranchers and the deal- 
er if a local grain market could be 
set up. So that’s what was done.” 
Today all the grain Mr. Lentz uses 
is grown locally. 

“Naturally, this means we are 
called upon to do a certain amount 
of custom grinding and mixing,” 
Mr. Lentz explained. “However, 
we usually can prove to the ranch- 
er the advantage of selling his 
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grain to us and then buying our manu- 
factured feed, so our custom department 
has a comparatively small volume of 
business.” 

Mr. Lentz and Mr. McGlothlin work 
hand in hand with the county agricul- 
tural agent on a program which is 
mutually beneficial both to the dealer and 
to the ranchers. The agent passes on news 
of prospective customers when he hears 
of them and the Lentz Feed & Seed Co. 
offers free helpful advice and acts as an 
assistant to the county agent when he has 
more work than he can handle. 

Most recent addition to the shelves of 
ihe Lentz Feed & Seed Co. is a complete 
line of nationally-advertised livestock 
remedies. “We quickly learned that reme- 


Help Dairymen 
Raise Good Calves 
at Low Cost 
By Featuring 
FUL-O-PEP 
Calf Starter— 


FUL-O-PEP REALLY 
HITS THE 


dies were a vital necessity in our store,” 


Mr. Lentz stated. “We put in a stock of 
them just as quickly as we could.” The 
remedy department gets a generous por- 
tion of the firm's newspaper advertising 
space and radio time. 

Remedies and insecticides get an extra 
push in the seasons in which they are 
needed most. Special advertisements point 
out the vital necessity of keeping live- 
stock healthy and free from insect annoy- 
ance throughout the year. 

Recently the Lentz Feed & Seed Co. has 
been featuring DDT preparations to be 
used in dipping vats by stock men. Other 
DDT compounds and mixtures for the con- 
trol of cotton and grain insects have also 
sold well. “The national publicity DDT is 


It’s Appetizing, Vitamin-Rich and Economical! 


For More Information Write Today to 


THE QUAKER OATS COMPANY, Chicago 4, Ill. 
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getting reflects itself in the increasing 
volume of sales of DDT preparations,”’ Mr. 
Lentz asserted. 

“Every year there will be some new 
product worthy of being added to our 
stock,” he said. “We intend to handle 
every iested product that we think will 
help the rancher because we want the 
Lentz Feed & Seed Co. to be the best 
feed store in this part of Texas!” 


Appointed to Nationa! 
Retail Feed Committee 


Appointment of the committee which 
will be responsible for guiding the Grain 
& Feed Dealers National association's re- 
tail feed program for the coming months 
has been announced by F. Peavey Heffel- 
finger, president of the organization. 

Feed men who will serve under Chair- 
man John Hinck, Corning, Iowa, are: Rich- 
ard M. Serkland, Grain Products Co., St. 
James, Minn.; Harold L. Gray, Gray Agri- 
cultural Supply Co., Crawfordsville, Ind.; 
Fred H. Pittelkow, H. P. Schmidt Milling 
Co., Oshkosh, Wis.; Forest W. Lipscomb, 
Lipscomb Grain & Seed Co., Springfield, 
Mo.; R. E. Wendland, Wendland Grain Co.. 
Temple, Tex.; Lionel True, James H. Gray 
Milling Co., Springville, N. Y. 

Edward Rubinoff, Jacob Rubinoff Co,, 
Vineland, N. J.; Joe S. Morris, Merit Mills, 
Amarillo, Tex.; Joe Meibergan, W. B. Johns- 
ton Grain Co., Enid, Okla.; A. W. Estes, 
Midwest Grain Co., Hutchinson, 
Robert Wolohan, Chas. Wolohan, Inc., 
Birch Run, Mich.; G. E. O’Brien, Green- 
ville, Ohio; J. A. Simonsen, Jim’s Fuel & 
Feed Co., North Sacramento, Calif.; Lorin 
W. Markham, Yakima Milling Co., Yakima, 
Wash.; J. B. Claypool, Claypool & Co., 
San Bernardino, Calif.; Ruby Green, Kirks- 
ville, Mo.; Emmett D. Brown, Shillington, 
Pa.; and Howard Martin, Theo. Martin & 
Son, Atlanta, Ga. 

Mr. Heffelfinger said that additional ap- 
pointments would be made if and when 
regional problems made such action seem 
advisable. 


Vandever-Ansley Named 
Distributor for Ewing 


Vandever-Ansley Co., Minneapolis, 
Minn., has been appointed distributor for 
Ray Ewing products in South Dakota, 
Minnesota, Wisconsin, and North Dakota, 
according to an announcement by the 
Ray Ewing Co., Pasadena, Calif. The 
Minneapolis firm has been in the feed 
brokerage business for several years and 
has been a food broker for 48 years. 

Richard A. Blomfield, World War II 
navy veteran, heads the Vandever-Ansley 
feed department. He formerly was asso- 
ciated with the feed department of North- 
rup, King & Co. 


@ S. T. MORRIS & CO., Amelia, Va., has 
installed a new 1 ton Brower Whirlwind 
feed mixer. 


@ HAROLD D. HORN, Fort Madison, Iowa, 
has purchased Frank D. Potts’ interest in 
the Pen City Feed & Supply Co. 
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The Big Millers 
Depend for Big 
Capacity, Economy, 
and Endurance Upon 


Illustration shows installation of four type 4 Model W with 100 H.-P. direct 
connected at the M. F. A. Milling Company, Springfield, Missouri. The M. F. A. 
Milling Company also has 5 No. 4 Model W Mills 100 M. P. direct connected 


at Aurora. 


Millers have learned that for economical costs, 
highest capacities and big earning powers, no 
other mill can excell the “Jay Bee”. That’s why 
they are buying them in ever increasing numbers. 
That’s why they make “Jay Bee” their standard 
equipment. 

Balanced steel construction—cast iron base— 


3600 R.P.M. — direct connected units in the 
scientific engineering of the Bossert Comany, Inc. 
for more than a quarter century is the reason. 

Write for descriptive literature and details on 
the type mill best suited to your needs. If you 
don’t know tell in your requirements. 


J. B. SEDBERRY, INC., Dept. 78, Franklin, Tenn., Utica, N. Y. 


John J. Woods & Sons, Jay Bee Sales Co., 
433-439 Livestock Exchange Bldg., Kansas 
City, Mo.; Jay Bee Sales Co., 220 Broadway, 
New York, N. Y.—Jackson, Tenn.; T. G. Hol- 
land Mach. Co., 474 Fairfax Road, Drexel Hill, 
Pa.; Harold W. Grubbs, Box 2469, Winston- 


Salem, N. C.; A. M. Sorenson, Jefferson Hotel, 
Dallas, Tex.; Jay Bee Sales Co., 4619 S. 7th 
St., Louisville Ky.; W. H. Hust, Jay Bee Co., 
1031 N. Humphrey Ave., Oak Park, IIl.; E. 
B. Harrison, Whigham, Ga.; C. Y. Wier, Sr., 
Yates Hotel, Utica, N. Y.: A. F. Shirk, Box 


523, Canton, Ohio; Bryant C. Long, Box 893, 
Baton Rouge, La.; M. E. Padgett, Bennetts- 
ville, S. C.; O. D. Padgett, Sandersville, Ga.; 
H. A. McLeod, Box 381, Columbia, Miss.; 
The Dibert Co., San Francisco, Calif.; J. 
D. Vance, P. O. Box 497, Murfreesboro, Tenn. 
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New Egg-Laying 


THE SCIENTIFIC SOURCE OF 
VITAMIN D = 


MADE IN TESTS USING 


je 1946 Oklahoma Laying Test saw all-time Amer- 
ican Official Egg-Laying Records made for Brown Leg- 
horns and Black Minorcas. The mash fed was fortified 
with “Delsterol”—Du Pont’s “D”-Activated Animal 
Sterol to supply essential Vitamin D. This source of 
VitaminD was also used in the 1946 Western New York 
Test, which alone accounted for 5 out of the highest 10 
pens in the country. The mash fed here was prepared 
under the supervision of Cornell University. Other tests 
using “‘Delsterol” also reported exceptional results. 


Originated by Du Pont 
Du Pont originated this scientific source of Vitamin 
D and perfected it through 10 years’ research. It is one 


ingredient whose quality has never varied. “Delsterol” 
is completely dependable, highly concentrated and ex- 
ceptionally stable. It is made entirely from domestic 
materials by irradiating selected animal sterols with 
ultra-violet light. Every batch is “chick-tested” to assure 
uniform potency. Its dry powder carrier facilitates thor- 
ough, accurate dispersion throughout the feed. It meets 
the requirements of all standard types of mixing equip- 
ment. Further, “Delsterol” does not congeal in cold 
weather and does not impart “off” tastes or odors. 


For full information about prices and other data, 
write to E. I. du Pont de Nemours & Co. (Inc.), Organic 
Chemicals Dept., Wilmington 98, Delaware. 


Tune in on “CAVALCADE OF AMERICA” Every Monday Night—NBC Network 


REG. 
BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 


PONT | 


orr. 
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Records 


ers who want to insure for 

themselves a_ steady profit 
should not underestimate the im- 
portance of keeping accurate rec- 
ords. Accurate records can mean 
increased profits to any feed store 
and inaccurate records can cause 
financial loss. 

Records of the department cf 
commerce show that 400,000 of the 
2¥2 million retailers in the United 
States fail every year. The depart- 
ment reveals that 84 per cent of 
the failures do not have adequate: 
bookkeeping systems. Court rec- 
ords show that 8 out of every 10 
merchants who go bankrupt have 
failed to keep accurate business 
records. 

An efficient bookkeeping system 
will tell the complete story of your 
business — what has happened, 
what is happening, and what is 
likely to happen in the future. At 
a moment's notice, an accurate 
bookkeeping system will show your 
profits, net worth, inventory, cash 
balance, sales, expenses, creditors, 
and percentage of mark-up. 

Aside from the fact that the use 
of an accurate bookkeeping system 
is the only method of actually 
knowing what is happening to your 
feed store, there is an ever-growing 
demand for information from out- 
side sources. Federal and stat+ 
governments, for example, insist on 
accurate records for income, sales, 
and other tax payments, as well as 
for social security purposes. An in- 
accurate or inefficient set of rec- 
ords might cause you to overpay 
these items, or could get you into 
serious trouble through an inadver- 
tent underpayment. 

If it's at all possible to secure 
the services of a part-time book- 
keeper, by all means do so. You 
will probably save money in the 
long run. 

Although a set of double-entry 
books is best, it’s not an absolute 
necessity for the smaller feed store. 
In fact, a practical and entirely 
satisfactory set of books can be kept 
by the dealer himself without any 
knowledge of bookkeeping. 


retail feed deai- 
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help insure steady profits 


in retail feed business 


by JOHN L. COONEY 


A set of records similar to the 
following may be used. 

Cash book — This is your daily 
record of sales and cash expenses. 
The CASH BOOK should have sev- 


eral columns headed as follows: 
Cash Cash Paid Out Net Bank 


Date Paid To Type Amount Mdse Drawings 

At the end of the day, the amount 
of cash receipts (taken from the 
cash register tape and from the 
duplicate sales checks) less the 
total cash paid out (taken from cash 
expense slips which must be made 
out whenever it is necessary to pay 
out money from the cash drawer) 
will equal the amount to be writ- 
ten in the net bank deposits col- 
umn. This amount should be de- 
posited in the bank, and this depo- 
sit column will check with your 
bank statement at the end of the 
month. 

Naturally, you will have a 
“change bank” which stays in the 
cash drawer at all times. This stan- 
dard fund should not be entered in 
the record. However, the change 
bank should be counted every 
night. Errors can easily be detected 
by the “change bank” being over 
or short. 

Checks paid book—This is a rec- 
ord of the checks paid out and can 
be taken directly from your bank- 
check book. Naturally, bills should 
be paid by check whenever pos- 
sible. The columns for this book 
should be headed: 


Expenses ? 
Date Paid To Type Amount Mdse. Drawings 


This book is practically self-ex- 
planatory. Merely list the amount 
of the checks in the appropriate 
columns showing the purpose for 
which the check was drawn. When 
paying for merchandise, list not 
only the name of the wholesaler or 
the manufacturer in the “Paid To” 
column but also the number of the 
invoice. On many of your normal 
operating expenses, of course, it 
will be necessary to make a note 


of the type of the expense, which 
is the reason for the divided “Ex- 
pense” column. If this book is kept 
daily, you will have an accurate 
record of the amounts paid out and 
the reasons for which they were 
paid. This book can also be checked 
monthly with your bank statement. 

Bills—This is even simpler than 
the rest of the system. Set up two 
files of any convenient size. One 
will be labeled “Paid Bills” and the 
other “Unpaid Bills’. As the bills 
come in, place them in the “Un- 
paid” file. Then, as you pay them, 
transfer them to the “Paid” file. 

If you wish to know the cost of 
the merchandise you have pur- 
chased over a given period, merely 


add the totals of the “Merchandise” 


columns in the Cash book and the 
Checks paid book to the bills re- 
maining in the “Unpaid” file. 

Periodic inventories should be 
taken. From your inventory figures 
and from the simple system of rec- 
erds outlined above you will be 
able to draw up a profit-and-loss 
statement. 

A careful analysis of the profit- 
and-loss statement will show you 
where and how your business can 
be improved. Unprofitable items 
and exorbitant expenses can be 
eliminated. 

Also from these records and from 
your periodic profit-and-loss state- 
ments you will be able to prepare 
your balance sheet. Actually, a 
balance sheet is nothing more than 
a statement of your financial condi- 
tion at a certain period. Most banks 
ask to see the most recent balance 
sheet in considering a request for 
bank credit. 

This simplified record system is 
not perfect. It doesn't have all the 
advantages of the double-entry 
system in which all the figures are 
neatly balanced at the end of a 
given period. However, it is accu- 
rate and the amount of time neces- 
sary to keep records with this sys- 
tem is negligible. 
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Chick 


OMMERCIAL hatchery output de- 
clined 23 per cent during October 
from the same month of 1945, the bureau 
of agricultural economics has reported. 
The October production of 35,517,000 baby 
chicks was still 19 per cent above the 
1940-44 average, the bureau said. Total 
production of baby chicks this year prob- 
ably will be the smallest since 1941. 
During the first 10 months of 1946, about 
1,139,187,000 chicks were hatched, 26 per 
cent less than in the record year of 1943 


declining from 
1945 levels 


and only 10 per cent above the low for 
the same period set in 1941. 

Some uncertainty has been noted in the 
demand for chicks for broiler production 
because more red meat is now on the 
market than last year. The overall demand 
for chicks is good, however. The supply 


RIEZ MANUFACTURING COMPANY 


EVIDENCE? 


APPROVED BY MILL MUTUALS 


of hatching eggs is now adequate and 
fairly large hatches are expected during 
the winter months. 

The number of incubator eggs on Nov. 1 
was 5 per cent higher than on Nov. 1, 1945. 
Orders for chicks placed for future deliv- 
ery increased considerably during October, 
with the total only 8 per cent under Nov. 1 
of a year ago. 

The south Atlantic region, heart of the 
nation’s broiler production, hatched about 
the same number of chicks during October 
as in the same month of 1945. Delaware 
and Maryland hatcheries exceeded 1945 
production. Elsewhere in the country, out- 
put was down from a year before. The 
mountain states showed a 68 per cent 
drop, the west north central region 44 per 
cent, the east north central 38 per cent, 
Pacific coast 34 per cent, New England 
31 per cent, south central states 29 per 
cent, and middle Atlantic states 24 per 
cent. 

The nation’s important broiler production 
sectors reported increases in the number 
of eggs in incubators on Nov. 1 compared 
to Nov. 1, 1945. South Atlantic states re- 
ported a 14 per cent increase, Pacific coast 
9 per cent, east north central 7 per cent, 
and middle Atlantic 1 per cent. Decreases 
were noted in New England, the west 
north central region, and south central 
siates. They ranged from 18 per cent in 
the Northeast to 1 per cent in the south 
central. 


Carl Grier is Promoted 
By General Mills, Inc. 


Carl W. Grier has been appointed manu- 
facturing executive of the General Mills 
central division, according to an announce- 
ment by James E. Skidmore, vice president 
of the firm and head of the division. Mr. 
Grier will direct manufacturing activities 
of the company’s plants at Chicago, IIl., 
Minneapolis, Minn., Kansas City, Mo., 
Wichita, Kan., Louisville, Ky., Great Falls, 
Mont., and Kalispell, Mont. 

Mr. Grier has been active in the milling 
industry since 1909 and formerly was plant 
superintendent of the General Mills plants 
in Minneapolis gnd assistant director of 
manufacture. He is a past president of the 
Association of Operative Millers and is 
now on that organization's technical re- 
search committee. 

@ NORRIS CITY MILLS, Norris City, IIL, 
recently constructed a new office building. 


@ PAUL PHILLIPS, Henderson, Iowa, has 
purchased the Waller interest in the town’s 
elevator. 

-- 
@ H. VAN PATTEN, Allen, Mich., has 
purchased the Kahlbaum mill at Homer. 
‘ 
NAMED ASSISTANT MANAGER 

William F. Schaefenacker has been ap- 
pointed assistant manager of the Missis- 
sippi Valley Grain & Feed Co., Muscatine, 
Iowa, according to an announcement by 
Otis W. Joiner, acting manager of the 
firm. Mr. Schafenacker formerly was asso- 
ciated with the Grain Processing Corp., 
Muscatine, and the General Electric Co., 
Schenectady, N. Y. He served 42 months 
in the army during World War II. 
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Take STONEMO away from hens or let 


the supply run out and poultrymen 
quickly note how production falls off 


Since this hard insoluble grit was introduced a 
decade ago it has grown by leaps and bounds 
in popular demand. Poultrymen and turkey grow- 
ers regard STONEMO Granite Grit as an essen- 


ALL SIZES @CHICK T 
TURKEY ~ IN CLEAN 
SACKS ~ FREE FROM 


WASTE ~- GUARANTEED 


100 Lbs. Net 
HENS size 


40 


No.1. LITH' 
No.2.BAR 
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tial item in their successful feeding programs. 


Sell the Poultry Grit that is fed and recom- 
mended by America's headline poultrymen and 
turkey growers—STONEMO Granite Grit—in all 
sizes, chick to turkeys. Write us. 


- GRANITE GRIT 
| 
GRANITE Qs 
= 
nia,ca. Dentists #0 AmericaS Hens. 


Seueral Lines 


ARIETY is the spice of the business 

life at Futural’s Feed store, operated 
by J. W. Futural at Fort Myers, Fla. Sev- 
eral lines of feed are carried to please 
every customer's taste. 

“Every line we carry includes at least 
one or two outstanding products,” Mr. 
Futural explained. “By carrying a number 
of lines, I am able to offer my customers 
all the advantages. The variety of products 
also means that farmers can choose the 
price they wish to pay for their feed. 

“If customers want the best product, re- 
gardless of price, they know we have it. 
But they also know that if, for a particular 


of feed please 
all customers 


purpose, an economy product will serve 
better we will have it too,” Mr. Futural 
declared. 

The staff at Futural’s stresses quality, 
however, and almost all customers con- 
sider the results the feed will give them 
before they think of the price. Because a 
number of lines were handled, stocks were 
usually fairly complete at the busy store, 
even in the period of severe shortages. 


Grade “A” eggs are the result of top quality all the 
way ’round . .. and that includes superior feed 

packaging. For the best in bag packaging for all 
agricultural needs consult M. J. Neahr & Company. 


M. J. NEAHR & COMPANY 


The Bag Line 
is Our 
Life line! 


- 1600 SOUTH DEARBORN STREET - CHICAGO 16, ILLINOIS ‘ 
__ THE CHICAGO BAG FACTORY SINCE 1855 ¢ BURLAP, COTTON AND PAPER BAGS 


National advertising campaigns carried 
on by feed manufacturers have also con- 
tributed to the advantages of handling 
several lines. “Most national advertising 
today is designed to make farmers brand- 
conscious,” Mr. Futural said. “We thus ore 
able to cash in on the campaigns of the 
various manufacturers instead of only one. 
This means we get generous publicity for 
all the lines we sell without any expense 
to ourselves.” 

Futural’s Feed store now sells more than 
four carloads of feed monthly and expects 
to increase this figure considerably as 
feeds become easier to obtain. Some of 


VARIETY in feeds is offered 
at Futural's Feed store, Fort 
Myers, Fla., where J. W. 
Futural, the owner, stocks 
several nationally advertised 
lines. Shown above is an ex- 
terior view of the 
southern store. 


busy 


the prominent brands which Mr. Futural 
handles are: Security Mills, Royal Staf-O- 


’ Life, Western, and Crescent. 


Junior partner in the firm is George 
Futural, son of the owner and a war vet- 
eran. Young Mr. Futural is always on hand 
to answer farmers’ questions about feed- 
ing and livestock and poultry health. Boti 
he and his father put service to their cus- 
tomers ahead of the profit motive in all 
the sales they make. 

“It's not only our responsibility to sell 
quality products,” Mr. Futural senior ex- 
plained. “It's also our duty to follow up 
these sales with friendly, helpful service 
at all times.” 

Service is an accepted policy at Futu- 
ral’s Feed store but selling on credit is noi. 
Limited credit is occasionally given when 
absolutely necessary, but selling for cash 
is the rule. “If customers aren't home when 
we make deliveries, we grant them credit 
until their next trip into town,” George 
Futural declared. “We also allow large 
commercial purchasers some limited credit 
on request. These cases are the exception 
rather than the rule, however.” 

Variety in the lines of feed carried and 
a firm credit policy have combined tc 
build steady profits for Futural’s Feed 
store, one of Florida’s most progressive 
firms. 

@ SOPHUS NEILSON, Black River Falls, 
Wis., has purchased the Roy Preston mill 
at Hixton. 


o--— 

@ POPLAR MILL, Poplar, Wis., has been 
re-opened by LeRoy Pearson and his sons 
Kenneth and Glen. 
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PILOT 


BRAND 


SHELL 


(shristmas 


THE GREATEST OF GIFTS IS 
OUR TRADITIONAL FREEDOM 


Happy New 


OYSTER SHELL PRODUCTS CORPORATION 


Morgan City, La. © Berwick,La. © NewRochelle,N.Y. © St. Louis, Mo. 
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The new PS-30 provides 
| better than any other switch 
. both morning and evening 
poultry house lighting with dim- 


ming period for roosting. Lighting 


and “talk” 


stimulates hormones, increasing t h 
egg production without increasing ese 
feed consumption . . . when egg 
prices are highest. U nbe ate rn 
The PS-30 provides uniform work 
,. day throughout winter and sum- Features 


mer... plus week-end leisure for 


owner and family group. 


Telechron Motored. Lowest priced complete 
Poultry Time Switch. . . . .. . 


3 


Write for sales aids. Paragon designs and manufactures Time Controls for every need 


PARAGON ELECTRIC COMPANY 


1674 TWELFTH STREET 


TWO RIVERS, 
WO 
WISCONSIN 
kes oF EQUIPMENT. _ SINCE 1905 
e82e 


R.. 
manager of the Arcady Farms Milling Co. 
stores division, 
Mr. 
the feed business for the past 18 years 
and recently was honored with member- 
ship in. the Arcady president's club on the 
basis of outstanding sales achievement. 


Gor tons 


GORTON’S 
VITAMIN OILS 


WAREHOUSE STOCKS AVAILABLE 


Akron, Ohio 


Madison, Wisconsin 
Minneapolis, Minnesota 


Des Moines, lowa 


BY-PRODUCTS CORP. 


R. E. BELL 
(Dick) Bell has been appointed 


the firm has announced. 
Bell has been actively engaged in 


COD LIVER & FEEDING OILS 


MAXIMUM DOUBLE PROTECTION IN BOTH VITAMINS A & D 


FOR IMMEDIATE DELIVERY: 


Contact: ©. C. WELCH 
Sunbury, Ohio 
Phone 52-R-5 


Contact: E. F. MORRIS 
Hopkins, Minn. 
Phone Hopkins 7169 


Contact: R. H. MORRIS 
c/o Blue Line Storage Co. 
200 Elm Street 
Phone 4-8151 


NEW ENGLAND 


177 Milk Street 
Boston 9, Mass. 
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COD LIVER OILS WITH | \ 
ADDED VITAMINS A AND D FEEDING OILS 
“G. P. SUPER” “G. \ 
800 D 400 D 800 D-4000A \ 400 D-2000A 
3000 A 2000 A 


800 D-2000A \400 D-1000A 


FOR RELIABILITY IN 1947 
you can count on 
THE GORTON “FAMILY” OF VITAMIN OILS 


Continual research and cheak-testing, backed 


| 


operations by men who know how. A generation of study by 


skilled scientists in their laboratories has brought co 


improvement in the production of Gorton’s Vitamin 


Standardized in potency in accordance withFeed Contro 


Official definitions, Gorton’s “Family” of Vitamin Oils is 
guaranteed in Quality. 


Write today for your copy of the illustrated boxklet 
“You Need A Pilot With Know-How”, telling the 


Il 
story of Gorton’s Vitamin Oils. 


A complete line of VITAMIN OILS and 
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COD LIVER & FEEDING OILS YY) 
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CRUSHED 


OYSTER SHELL 


Get the story on EGGSHELL 
BRAND before you buy oyster 
shells. A 100% pure reef product, 
EGGSHELL is packed in colorful 
branded sacks, 80s and 100s. Now 
booking for prompt and forward 
shipment. 


COLD WEATHER AHEAD! 


For the cold winter days to come, 
get KODDY-MIX, dry, free-flowing 
vitamin D. KODDY-MIX speeds up 
mixing . . . makes things easier for 
the man in the mill. Give him a 
break . . . Order KODDY-MIX to- 
day. Available in 100-D and 400-D 
potency in 100 Ib. fiber drums. 


AT YOUR SERVICE 


Phone or write us when in the 
market for grain, millfeeds, oil 
meal, beet pulp, malt sprouts, 
Brewers Grains and these specialty 
products: CLO-TRATE Fort. Cod 
Liver Oil . . . White's Livex ... 
Fleischmann's Irrad. Yeast . . 
Peebles Fort. Whey .. . Buttermilk 
. . Schlitz Brewers Yeast . . . Miri- 
col Trace Min. Comp . . . Sea-Coll, 
(soft phosphate) . . . Manganese 
Sulphate ... Wheat Germ Oil. . . 
Anadex Kaf-Kaps . . . Hornex... 
Dairy-O Udder Ointment . . . Chem- 
ical Cat Antu... 


DISTRIBUTORS OF 


BRAND FEEDS 


STRATTON GRAIN 
COMPANY 


Grain and Feed Merchants 


MILWAUKEE 2, WISCONSIN 
MARQUETTE 7411 


Our January birthday guest of honor 
is Fred Rowe, president and general 
manager of the Valley City Milling Co., 
Portland, Mich., who will chalk up an- 
other year on Jan. 14. Mr. Rowe has been 
active in the flour and feed business 
since 1903 and is a director of the Amer- 
ican Feed Manufacturers association and 
the Millers National federation. 

Mr. Rowe’s firm, founded by his father, 
was moved from Grand Rapids to Port- 
land in 1925. The Valley City Milling Co. 
manufactures poultry, livestock, and pet 
formulas and operates a 1,000 cwt. flour 
mill. A new feed mill and modern dog 
food plant are now under construction. 

Mr. Rowe headed the Michigan Asso- 
ciated Feed Men from 1941 to 1944 and 
is a past president of the Michigan State 
Millers association. He is a life member 
of the Shrine and the Elks, and has two 
children, Fred, jr., and Mrs. Roger Treat. 

Fly fishing is Mr. Rowe's favorite hobby 
and he’s a constant threat to the fish in 
the big Manistee river near his lodge at 
Grayling, Mich. He also likes to hunt. 


JANUARY 3—Les Bopst, American Feed 
Control Officials, College Park, Md.; H. T. 
Walden, Palisades, N. Y., (Corn Indus- 
tries Research Foundation). 


JANUARY 4 — Charles B. MacLeod, 
Hubbard Milling Co., Mankato, Minn; 
Charles F. Schneider, Charles F. Schnei- 
der & Co., Readfield, Wis.; S. J. Schuster, 
Cereal Byproducts Co., St. Louis, Mo.; 
Lucian §S. Strong, Strong-Scott Mfg. Co., 
Minneapolis, Minn. 

JANUARY 5—George F. Leonard, To- 
bacco By-Products & Chemical Corp., 
Louisville, Ky.; A. G. Philips, Kenilworth, 
Ill., (Allied Mills, Inc.). 


JANUARY 6—Arno A. Dennerlein, West 
Chicago, Ill., (Quaker Oats Co.); George 
A. Wassenaar, Union Service Co., Madi- 
son, Wis. 


JANUARY 7—Max F. Cohn, Snyder, N. Y. 
(Sunset Feed & Grain Co., Inc.); George 
Corrado, George Corrado Mfg. Co., Frank- 
fort, N. Y., John S. Schroeder, North East 
Feed Mill Co., Minneapolis, Minn.; E. S. 
Terry, Stratton Grain Co., Milwaukee, 
Wis. 

JANUARY 9—A. L. Burdick, Electric 
Steel Elevator Co., Minneapolis, Minn.; 
Robert N. Conners, Evanston, Ill., (Chase 
Bag Co.). 


JANUARY 10—Karl W. Hartmann, Mt. 
Lakes, N. J. (E. F. Drew, Inc.); John V. 
Lauer, J. V. Lauer Co., Milwaukee, Wis.; 
O. H. Ulring, Kellogg Commission Co., 
Minneapolis, Minn.; M. R. Wright, Barlow, 
Wright & Shores Co., Cedar Rapids, Iowa. 


JANUARY 11—Marlon Brando, Liberty- 
ville, Ill., (Chemical Feed Products Co.); 
Charles L. Davidson, Stone Mountain 
Grit Co., Lithonia, Ga. Ralph T. Fox, 
Clayton, N.J., (Fox Co.); Ray H. Reynolds, 
Glen Ellyn, Ill., (Rogers & Smith); Louis 
J. Schuster, L. J. Schuster Co., Toledo, 
Ohio. 


FRED N. ROWE 


JANUARY 12—G. C. Porter, 
Purina Co., St. Louis, Mo. 


JANUARY 14 — M. A. Roseman, Na- 
tional Molasses Co., Philadelphia, Pa; 
William Sample, Clayton, Mo., (Ralston 
Purina Co.); George A. Veeder, Kenil- 
worth, Ill., (M. J. Neahr & Co.); W. J. 
Westerman, Oyster Shell Products Corp., 
St. Louis, Mo.; Fred N. Rowe, Valley City 
Milling Co., Portland, Mich. 

JANUARY 15—L. F. Brown, St. Peters- 
burg, Fla.; A. L. Johnstone, Wauwatosa, 
Wis., (Johnstone-Templeton Co.); R. A. 
Tobias, Evanston, Ill., (Hudson Mfg. Co.); 
Ruth B. Walther, Cedar Hill Formulae Co., 
New Britain, Conn. 

JANUARY 16—Harry G. Cowan, Spen- 
cer Kellogg & Sons, Inc., Minneapolis, 
Minn.; D. L. Norby, Cargill, Inc., Toledo, 
Ohio. 

JANUARY 18—E. W. Sann, E. W. Sann 
& Associates, Minneapolis, Minn.; J. A. 
Watson, Minneapolis, Minn., (Blatchford 
Calf Meal Co.). 

JANUARY 19—A. J. Hazle, B. F. Gump 
Co., Chicago, Il. 

JANUARY 20—A. J. Schroeder, North 
East Feed Mill Co., Minneapolis, Minn.; 
Ralph E. Williams, B. F. Gump Co., Chi- 
cago, Ill. 

JANUARY 21 — Glen Bown, Waterloo 
Mills Co., Waterloo, Iowa.; Ruth Lantz, 
Des Moines, Iowa. 

JANUARY 22—Edgar L. Gordon, Dawes 
Products Co., Doylestown, Pa.; Larry © 
Wherry, Evanston, Ill., (Sherman & Mar- 
quette, Inc.). 

JANUARY 23 — Guy Grimes, Inland 
Mills, Inc., Des Moines, lowa; David Mo- 
lof, Silmo Chemical Corp., Vineland, N. J.; 
F. E. Parker, Grant Co. Farm Supply 
Coop., Fennimore, Wis. 

JANUARY 24 — Stanley W. Dreyer, 
Dreyer Commission Co., Kansas City, Mo.; 
Harold Hensler, Arcady Farms Milling 
Co., Chicago, IIl. 

JANUARY 25—W. C. Covington, Iowa 
Feed Co., Des Moines, Iowa. 

JANUARY 26—S. C. Smith, Darling & 
Co., Chicago, Ill; W. E. Stone, Piqua 


Ralston 
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Stone Products Co., Piqua, Ohio. 


JANUARY 27 — A. H. Meinershagen, 
Fagle Mill & Elev. Co., Higginsville, Mo.; 
A. C. Smith, Archer-Daniels-Midland Co., 
Minneapolis, Minn. 

JANUARY 29—Gus Nelson, United Min- 
eral Products Co., Omaha, Neb.; C. M. 
Stormes, Iowa Feed Co., Des Moines, 
Iowa. 

JANUARY 31 — George La Budde, 
La Budde Feed & Grain Co., Milwaukee, 
Wis.; Lloyd S. Larson, Lloyd S. Larson 
Advertising, Chicago, Ill; Roy Leistikow, 
Stratton Grain Co., Milwaukee, Wis. 


— satisfied staff 


(Continued from page 41) 


to the benefits of shopping on a cash-and- 
carry basis,’" Mr. Johnson said. “They rea- 
lize now that they benefit in several ways 
by shopping for cash and picking up their 
own cars or trucks.” 

Cash selling has also enabled Johnson 
& Son to speed up their service. The com- 
pany’s experienced bookkeeper is sta- 
tioned in an office conveniently located 
at one end of the mill. After customers 
have selected their purchases, they find 
it easy to pay their bill at the office. A 
modern inter-communication system en- 
ables the office staff to contact any part 
of the mill or warehouse instantly. 

An attractive display of remedies is lo- 
cated near the office and sales have in- 
creased steadily from year to year. “We 
carry Dr. Salsbury’s products and offer a 
complete livestock and poultry health ser- 
vice,” W. C. Johnson declared. “Remedies 
are easy to display, profitable to sell, and 
are a vital necessity in any modern fed 
store.” All of the firm’s employes are 
trained to offer advice on practically any 
farm health problem. 

The firm handles Ful-O-Pep feeds, their 
own Penn State egg mash, Agrico fertilizer, 
Occident flour, and a number of other 
farm needs. 

“Our employes deserve much of the 
credit for the success of our business,” 
J. W. Johnson stated. “They have made 
ours a smoothly functioning and more 
prosperous organization. We've found that 
by treating our associates fairly they are 
fully satisfied with their work and are 
splendid good will representatives for our 
firm during off-duty hours.” 

“They've grown to know our farmers 
very well and have won us dozens of new 
friends through their courteous manner 
and efficient salesmanship,” his son add- 
ed. “We are certain that consideration not 
only of customers but of employes too will 
pay splendid dividends to any feed dealer 
in the long run.” 

—----— 
@ MANFORD HATCHERY & FEED CO., 
Smiley, Tex., has been incorporated by 
T. D. Manford, jr., R. Dean Moorhead, and 
Charles F. Herring. 


— 
@ MILLER FEED CO., Scottsbluff, Neb., 
has been incorporated by Edwin S. and 
Morris F. Miller. 

@ FARMERS ELEVATOR CO., Milledge- 
ville, Ill., has moved its offices to a newly 
constructed office building. 
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VES, HEIFERS NEED 
SPECIAL FEEDING T00! 


Dairymen have come to 
realize they can’t afford to 
spend money on calves for 
their first three months, 
and then let them shift for 
themselves, feeding only 
roughage and small amounts 
of grain. They recognize a 
better program is to supple- 
ment their own grains and 
roughage with National NO-MILK Heifer 
Pellets which provide the vitamins, pro- 
teins and minerals needed for sound 
nutrition. 


Here’s a real sales opportunity for you! 
Tell your customers about National NO- 
MILK Heifer Pellets. Send for literature. 


NATIONAL 
HEIFER PELLETS 


Made by the manufacturers of National NO-MILK Cali 
Food—the calt's best friend since 1885. 


NATIONAL FOOD CO. 


In the Heart of America’s Dairyland 


NAT \ONAL 
PELLETS 
_WATIONAL FOOD co. 
pu 
AR 
NATIONAL 


e e 
price cufting 
(Continued from page 15) 


certain charge per hundred pounds for 
delivery of feed may be advisable in one 
area, while a flat charge per mile for any 
size load over a certain minimum may be 
best in another. But there should be a 
definite system. 

Farmers dislike dealers who apparently 
favor one of them over another. When de- 
livery charges are somewhat flexible, sales 
people sometimes grant special considerca- 
tion to their friends. Other feed customers 
invariably learn of these considerations 
and complain or else run down the deal- 
er’s reputation among their friends. 

Service charges for grinding and mixing 


should likewise be planned and scaled. 
It is often a good idea to post conspicuous- 
ly a full listing of all mill charges. In this 
way, farmers can compute in advance 
exactly what they will be charged for 
grinding and mixing or other mill services. 

This is not a suggestion that dealers 


raise their service charges. But these 
charges must be carefully considered 
when delivery and mill fees are worked 
out. If a driver who is paid $40 a week 
is kept busy all day making deliveries on 
which the charge averages only 25 or 50 
cents, the firm very likely is losing money 
on its delivery service. This is in addition 
to the maintenance cost of the trucks neces- 
sary for delivering. 

Dealers who know their costs of opera- 
tion generally figure at least 25 per cent 


| 


FEED 


Rich in Vitamins 


GLANCE: 


~ 


THE G. 
6761 Broadway 


When your customers see the 2 big red letters "Y-O"' 
on every bag of Conkeys Y-O Feeds, they know they're 
getting the extra vitamins that help produce extra gains 
for extra profits . . . they know they're getting top 
dollar-value in quality feeds. 

No wonder more and more feeders are saying every 
day—"'lt Pays to Follow the Y-O Way" with— 


onkeys 
FEEDS 


CONKEY CoO. 


Mills: Cleveland, Ohio; Toledo, Ohio; Nebraska City, Nebr. 
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tamins 
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Cleveland 5, Ohio 
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gross profit on their merchandise. This 
means they set a $100 sales price on 
products costing them $75 to gross 25 per 
cent profit. A dealer who then allows a 
5 per cent discount sells for $95 the mer- 
chandise which has cost him $75. His gross 
profit is then only $20. A dealer who cuts 
his selling price 10 per cent winds up 
with only $15 gross profit, which is getting 
dangerously near the “no net profit’’ status. 

When big price cuts are made, the vol- 
ume of business must be increased by 
a large degree to make up for the dis- 
counts. Based on a retail mark-up of 33 1/3 
per cent to net 25 per cent on sales, the 
following results will be evidenced by 
price-cutting: 

5 per cent cut means 25 per cent more 

volume is required 

10 per cent cut means 66 2/3 per cent 

more volume is required 

12%2 per cent cut means 100 per cent 

more volume is required 

15 per cent cut means 250 per cent more 

volume is required. 

These figures clearly indicate the great 
danger that potentially lies in price cuts. 
If, in the forthcoming buyers’ market, deal- 
ers are unable to maintain their antici- 
pated volume of business, they will lose 
out if they cut prices. Cutting prices is 
not always an easy way to greater vol- 
ume selling. 

On a 15 per cent price cut, $100 retail 
value merchandising would sell for $85 
if it cost $75. This means a gross profit of 
only $10. To obtain the $25 gross profit 
the dealer could have made by selling at 
normal fair prices, he has to sell 250 per 
cent more merchandise. ($85 by 2.5 is 
$212.50; $75 by 2.5 is $187.50, for a gross 
of $25.) 

Unless retailers have a definite guar- 
antee that triple or quadruple business 
will result from their lowering prices, they 
should not do so without being prepared 
to suffer losses from their usual margin of 
profit. Profit should be computed always 
on a percentage basis and never on dol- 
lars and cents alone. 

o——— 
@ WALLACE GRAIN CO., Sheridan, Ind., 
has installed a new 75 h.p. hammer mill, 
mixer, and conveyor. 

@ WEBSTER CITY MILL & ELEVATOR 
CO., Webster City, Iowa, has been opened 
at the former I. C. elevator. 

@ ELKTON ELEVATOR CoO., Elkton, Mich., 
has constructed a new 48 by 120 foot 
warehouse. 


@ FEEDERS CO., Rogers, Ark., has been 
purchased by Quality Feed stores of 
Rogers, Springdale, and Elm Springs from 
Max Russell. 


STORE SUPERVISOR 

W. A. Raymond has been appointed 
store supervisor for the General Mills farm 
service division, George Pritchard, gen- 
eral manager of the division’s west cen- 
tral district, has announced. Mr. Raymond 
will supervise the company’s farm service 
stores in southeastern Minnesota and Wis- 
consin. He joined General Mills in 1936 
and formerly was manager of the farm 
service division store at Red Wing, Minn. 
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AUSTIN W. CARPENTER 


Early this fall, a feed manufacturer and 
retailer located nearby staged an autumn 
festival street dance to which he invited 
all the farm families of the adjacent coun- 
tryside. 

It so happened that he had available 
for dancing a large macademized drive- 
way space between his feed mill and an 
adjoining municipal building. 

Corn meal was sprinkled on the asphalt 
pavement; a loud speaker rolled off the 
dance music and the calls for the square 
dance numbers. 

The response to his invitation to farmers 
to participate in the evening’s dance and 


Austin W. Carpenter is a member of 
the New York State Emergency Food 
commission and executive director of the 
Eastern Federation of Feed Merchants. 
His opinions, as expressed in this column, 
are his own and are not necessarily shared 
by the publishers of The Feed Bag. 


entertainment was marvellous. Dads and 
mothers, sons and daughters came in good 
numbers. Very smartly, the dealer sponsor 
of the dance saw to it that all of his mill, 
office and delivery staff were on the job 
to meet, mingle, visit, and dance with the 
farm people. Prizes were given lucky ticket 
holders. 

For two hours, the writer made it his 
business to observe the activity and to talk 
fo farmers of all ages in attendance that 
he might appraise the reaction of custo- 
mers and prospective customers who re- 
sponded to the invitation. 

The only possible appraisal I could 
make after this experience was the em- 
phatic conviction that this feed manu- 
facturer and retailer had pulled a smart 
merchandising ‘stunt’. 

Plenty of farm folks who never before 
had a speaking acquaintance with the 
dealer and the personnel of his staff, reall 
got acquainted while the dancing was on. 
There were plenty of comments from par- 
ticipants on the enjoyment of the dance; 
the closer acquaintance and better fellow- 
ship development. This feeling crystalized 
in the unanimous demand of the group 
for a repetition of the affair next season. 

There are those among my feed men 
acquaintances who cautiously avoid ‘stunt’ 
advertising and merchandising. They would 
frown on a public dance adventure of this 
kind. Others would question the returns 
which such an event would necessitate in 
planning, work and expense. Regardless 
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of what anyone’s opinion may be, this 
public street dance paid off good dividends 
for its sponsor. Keen as I am for other 
forms of advertising and publicity, I doubt 
if the overall cost of this event could be 
expended on other patterns of advertising 
or publicity with as good possibilities of 
dealer and farmer good will development. 

One mistake made by the dealer who 
sponsored the dancing event was the fail- 
ure to get the news coverage, to which it 
was entitled, in the rural news section of 
the city dailies that circulate in his coun- 
try trade area and in his town’s local 
newspaper weekly. The event supplied the 
background for a human interest story 
that editors and readers would have gladly 
received. Here is another illustration of 
dealer oversight in cashing in on the 


splendid publicity opportunities offered by 
newspapers. 

A Pennsylvania dealer recently opened 
a new farm and home supply department 
with a Halloween party. Along with the 
entertainment supplied, he did an educa- 
tional job by featuring a lecture and 
movie on soybeans and the practical 
and economic use of their byproducts in 
feeding programs. 

Perhaps ‘stunt’ advertising is being used 
more than I know. It evidently has a place 
in every good sales promotion and good 
will building program. 

—— 
@ EDWIN S. MILLER, Omaha, Neb., has 
purchased the Platte Valley Feed Milling 
Co. at Scottsbluff and has renamed it the 
Miller Feed Co., Inc. 


INCREASED CAPACITY 
FROM FINEST 
DEPOSITS 

ASSURES 


IFCO 
Minimum 
50% B. P. L. 


Guaranteed 


Low in Fluorine 
High in Trace 
Minerals 


AMERICA’S FINEST MANUFACTURERS 


Superior Kell-phos deposits and great!y 
improved service facilities of the Kelloge 
Company team up to give feed mixers 
both outstanding quality and service on 


performance, Kell-phos continues to prove 
an exceptional value as a source of phos- 
phorus and trace minerals. 


PROVEN 
BY PERFORMANCE 
IN FEEDS BLENDED BY 


regular orders. By its nutritional 


ORDER YOUR KELL-PHOS NOW 


Get it exactly when you need it. 
Wire, write or phone inquiries to 


IOWA FEED CO. 


“STORMY” 

618-20 Des Moines Bidg., Des Moines 9, la. 

KELLOGG COMPANY, Ocala, Fla. 


Nay 
s 
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pase 


HEN cold, gray days of late 


winter threaten the health and 
vigor of your customers’ flocks ... 
buy & bag of sunshine (VIT-D-400 


to you!) and mix iKin your feeds. Vitamin D 


(the Sunshine Vitamin) in correct amounts 
offsets the lack of sunshime for confined pul- 
lets or laying hens — prevents rickets — en- 
courages strong, healthy growth. 
SILMO'S VIT-D-400 will brin 


your mill superintendent's face besause it is 


a beam to 


n easy, convenient and economical met 


BUY A BAG OF 
SUNSHINE! 


SILMO 


#m,ing Oils, consult the SILMO representative. 


od of adding Sunshine Vitamin D to winter 
VIT-D-400 is a Vitamin D supple- 
ment in dry cereal carrier. Contains a guar- 
anteed 400 A.O.A.C. chick units Af D per 
gram. Potency guaranteed one jyear from 
Low i 


Mixes freely/at sub-zero 


feeds. 


date \of manufacture. 
Easy to handle. 


temperatures. 


first cost. 


It's the bright Answer to the 
Sunshine Vitamin problem fgr up-and-com- 
ing poultrymen and feed mayufacturers. 

For VIT-D-400 and for all/A and D Feed- 


Main Office and aboratory: Vinelland, New Jersey 
VITAMIN PRODUCT POR THE FEED INDUSTRY SINCE 1921 
esse 
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— iowa convention 
(Continued from page 38) 


futures marketing. Whether grain futures 
trading in our terminal contract markets 
is to the advantage or disadvantage of 
farmers often has been argued. 

“In the late 1920's when grain prices 
generally were remaining low after the 
collapse in 1920-21, there was a great 
clamor here and in Canada for legislation 
that would jack up prices and put controls 
over the futures markets. 

“There is a peculiar belief among some 
people that when prices of grain are go- 
ing upward, it is because of inherent 
virtue in the grain, but that when prices 
are failing, it is because of inherent vice 
in the people who offer only low prices 
for grain. 

“The futures markets can only reflect 
and report the prices that people consider 
grain will be worth in days ahead, so 
when they are blamed for low prices it is 
like accusing the thermometer of causing 
cold weather.” 

Walter C. Berger, Chicago, president of 
the American Feed Manufacturers asso- 
ciation, opened the Tuesday morning ses- 


sion with a review of present day feed 


problems. 

He declared that feed supplies for the 
coming year should prove adequate be- 
cause of big feed grain production and 
reduced numbers of hogs and poultry. 

Citing the dangers to watch for in a 
free economy, Mr. Berger said: 

“It has been five years since you fellows 
in the feed business have been operating 
on anything except an upward trend in 
markets. Under price control you merely 
had the problem of getting supplies — 
practically no price risk was involved. 

“I think it is time that you start operat- 
ing a balance sheet with your purchases 
on one side and your sales on the other. 
You must be sure that your consumers 
are going to accept the commodities at 
prevailing prices so that you won't run 
any risks in the markets. It is easy to for- 
get the way you did it before the war.” 

Mr. Berger urged feed manufacturers 
to be ready on Jan. 1, 1947 to become ex- 
ceedingly strict regarding substitutions in 
their formulas since feed control officials 
are going to expect such action. 

“We are going to have to give service 
again,” Mr. Berger said. “I think we have 
kind of forgotten what we used to do in 
the way of service in selling our feeds. 
I know you're going to have to come to 
it again. You are going to have to go out 
in the feed lot and see to it that your feeds 
are giving farmers results. 

“One very important thing that feed 
manufacturers will have to try to do in 
this territory is to learn or develop some 
way of producing feeds at a lower cost. 
Margins between cost of ingredients and 
what the farmer finally pays for feed are 
high in this area in comparison to what 
they are in most areas. Competition is go- 
ing to force you to it and I think it would 
be well for all of you to start thinking and 
planning and studying as to how you are 
going to be able to make good feeds and 
give good service at a lower cost. 

“We do have a tremendous responsi- 
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bility and a definite economic function to 
perform in this country. We have a big 
responsibility and we can do this job by 
working together rather than by getting 
out in cut-throat competition and ruining 
each other because of price cutting.” 
Col. Robert S. Henry, assistant to the 
president of the Association of American 
Railroads, Washington, D. C., explained 
the reasons for the box car shortage. His 
talk is published on page 55 of this issue. 
Ron Kennedy, secretary-treasurer, Grain 
& Feed Dealers National association, 
brought greetings from that organization 
and told of the work being done in the 
interest of the retail grain and feed trade. 
He urged all state associations to adopt 
the trading rules of the National associa- 
tion in order to maintain self-discipline of 
the trade. This will provide a good defense 
against bureaucratic attacks, he said. 
He told of the program of the retail feed 
committee of his association and the work 
it is doing to help feed men retain the 
gains made among farmers during the 


Retains Title 


A sidelight of the Western Grain & Feed 
association convention at Des Moines, 


Nov. 25-26, was an important “pitch” 
match (also known as smear and high, 
low, jack, and the game in various parts 
of the country). Contestants were Gus 
Nelson of the United Mineral Feed Products 
Co., Omaha, and Rae E. Walters, former 
regional OPA administrator in Chicago, 
now back at his own firm, the Harlan 
Rendering Co., Harlan, Iowa. Gus, who is 
self-proclaimed world’s champion pitch 
player, decided to defend his title but 
figured he should give Rae a handicap. 
His handicap turned out to be Earl Knudt- 
son of Northrup, King & Co., Minneapolis, 
who played sweet and loud cornet music 
at his back. Pictured above is a scene 
from the match as Rae marks up another 
win for Gus. The disinterested spectator 
at the left is Howard Riley, Nutrena Mills, 
Kansas City, Kan. Oh yes, Gus retained 
his title in a close 25 game match. 


The first speaker at the final session was 
Allen B. Kline, president of the Iowa Farm 
Bureau federation, Des Moines. “We are 
coming back quickly to a time where you 
will have to render service to remain in 
business,” Mr. Kline said. “The farmer has 
a very good pencil and he figures his farm 
prices closely. Farm prices right now are 
at the top but they are going to fall off 
soon and when they go down farm prices 
will go down faster than other prices and 
will tend to stay down longer.” 

He pointed out that when farm prices 
drop sharply there is no revolution among 
farmers but if wages were to drop equally 
there would be severe economic strife. The 
fallacy in comparing farm prices with 
wages, he declared, is because no one 
seems to take into account farm expenses 
which are the biggest item with which 
a farmer contends. 

Mr. Kline said the United States must 
also assume the responsibility for world 
peace. He also said that he believes in 
organized labor since business has tended 
to pay salaries too low for the public good. 

Roswell Garst, Garst-Thomas Hybrid 
Corn Co., Coon Rapids, Iowa, closed the 
convention with an interesting talk on 
fertilizer. He maintained that even though 
fertilizer is scarce, dealers should learn 
everything possible about it and get into 
the business. He predicted that Iowa, 
which is now using only one-half pound 
of nitrogen fertilizer per tillable acre, has 
a potential market for 150 million dollars 
worth of fertilizer. 

J. A. Olson, Davenport Elevator Co., 
West Bend, was elected president of the 
association to succeed Mr. Eales. C. J. 
Cahill, Rath Packing Co., Waterloo, was 
named vice president to succeed Mr. Nie; 
Guy Grimes, Inland Milling Co., Des 
Moines succeeded A. E. Sargent, Sargent 
& Co., of the same city, as treasurer and 
Mr. Thornburg was re-named executive 
secretary. 

New directors elected, in addition to 
Mr. Grimes, were Harold Thomas, Farmers 
Co-op, Creston; George Weber, Weber 
& Huston Co., Columbus Junction; E. J. 
Bruntlett, Gowrie; and Burdette Lundberg, 
Harlan Rendering Co., Harlan. 

The association adopting the following 
resolutions: 

(1) Urged the adoption of its proposed 
tax plan by the state. 

(2) Asked that more cooperation be de- 
veloped between the United States de- 
partment of agriculture and Iowa State 
college in the planning and execution of 
more experimental feeding tests. 

(3) Recommended the expansion of the 
laboratories at Iowa State college for the 
diagnosis of livestock diseases. 

(4) Denounced government competition 
with private industry in projects such as 
the proposed government-built fertilizer 
plants which would distribute their out- 
put to selected farmers without cost. 

About 600 persons were served at the 
annual banquet held Monday evening. 
The Feed Institute of lowa was host to 125 
persons at a luncheon Nov. 26. Directors 
of the Institute were introduced and brief 
messages were presented regarding the 
work of the organization in the field of 
public relations for the feed industry. 
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The Secretaries’ 


This month The Feed Bag introduces its 
new column about the activities of secre- 
taries of the various state and sectional 
feed associations and the organizations 
they represent. The style of this new fea- 
ture will be strictly informal, and no at- 
tempt will be made to condense or edit 
regular news stories to fit. 

D. A. (Dick) Meinershagen, Higginsville, 
Mo., secretary of the Missouri Grain, Feed 
& Millers association, is rejoicing with most 
of the rest of the feed industry at the re- 
turn of the GOP to control of congress. 
He also believes that record domestic pro- 
duction of beef will eliminate any need 
for imports from Argentina this year. 

Pete Stallcop, Pacific Northwest Grain 
Dealers association, Spokane, Wash., re- 


INCLUDE 


to protect livestock and 
poultry against GOITER 
and RELATED TROUBLES 


Manufacturers 


ports the box car shortage especially acute 
in his section and asks where he can “pick 
a few thousand box cars out of the air.” 
His new address is 647 Peyton building, 
Spokane 8, Wash. 

W. E. Culbertson, Delavan, Ill., is busily 
at work compiling the 1947 directory of the 
Illinois Grain Dealers association of which 
he is secretary. He’s also trying to effect 
relief for the box car shortage in his state. 

Dale S. Burgum, Sioux Falls, S. D., is 
hard at work planning the 1947 meeting of 
the South Dakota Feed Manufacturers as- 
sociation which will be held Jan. 9-10 at 
Brookings. He is also compiling his or- 
ganization’s first directory. 

O. E. Case, Hutchinson, Kan., reports 
the Kansas Grain, Feed & Seed Dealers 
association has passed a resolution urging 
congress to investigate the box car short- 
age in the Midwest. Sen. Clyde M. Reed 
has been asked to introduce the resolution 
to the new congress. 

Lloyd N. Case, Fort Collins, Colo., re- 


of high-quality feed include Todine in 


their products, because nutritional experts have proved 
it viTAL to the health and life of livestock and poultry. 
Farm animals — like humans — must have Iodine as a 
protection against goiter and related troubles. 
In goiter areas Iodine is a Necessity. In other areas 


it'S a WISE PRECAUTION. 


Buyers realize how essential Iodine is in the nutrition 
of farm animals. And naturally they look for Iodine in the 
feed they buy. MAKE suURE your feed contains it. ‘The cost , 


per ton is negligible! 


Broadway, New York 5, N. 


[ 
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ports that the first convention of the New 
Mexico association was very successful. 
He also directed the Wyoming meeting, 
which was held at Laramie Dec. 13-14. 

Lloyd S. Larson, Chicago, Ill., secretary 
of the Illinois Feed association reports that 
the volume of feed sales is declining 
throughout his state. Some members of the 
Illinois association report a 75 per cent 
drop in feed sales. 

C. V. Thomas, Columbus, Ohio, secretary 
of the Ohio Grain, Mill & Feed Dealers 
association, reports that the recent Ohio 
animal nutrition conference was well at- 
tended and was a definite success. 

Fred K. Sale, Indianapolis, Ind., who 
does the book work for the Indiana Grain 
& Feed Dealers association, has his hands 
full planning his organization’s conven- 
tion to be held in Indianapolis Jan. 27-28. 
Thurston B. Morton, Louisville, Ky., member 
of the Indiana association, has been 
elected to congress, Mr. Sale says. 

G. E. Blewett, Fort Worth, Tex., secre- 
tary of the Texas Grain & Feed Dealers 
association, says his organization now has 
a goal of 600 members. The Lone Star 
state is hard hit by the freight car short- 
age too, he reports. 

Phil Runion, Lincoln, Neb., secretary of 
the Nebraska Grain & Feed Dealers’ asso- 
ciation, is emphasizing the sanctity of con- 
tracts to his members. It is very important 
that grain handlers fulfill agreements and 
observe grain trade rules now that the 
OPA is finally dead, he states. Mr. Runion 
says no sales should be made on contract 
unless there is full intent to carry out the 
bargain made. 


Nebraska Association 
To Meet June 5-6 


The Nebraska Grain & Feed Dealers 
association will hold its 1947 convention 
at Hotel Paxton, Omaha, June 5-6, How- 
ard W. Elm, Lincoln, field secretary of 
the organization, has announced. Com- 
mittees are already at work planning 
what promises to be the association’s most 
successful meeting, Mr. Elm said. 


@- 
@ HANK REED, Westville, Okla., 
opened a new feed store. 


has 


"My but you're touchy this morning! Did 
you get up on the wrong side of the 
bedding?" 
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«IODINE EDUCATIONAL BUREAU, INC. re 
© 221 N | Street, Caicage 


EADING PROCESSORS OF FEEDING OIL 
AND DRY Dz MIXTURES USE... 


WINTHROP 


WINTHROP’S BRAND OF VITAMIN D3 


ACTIVATED 


OTHER WINTHROP 
PURE SYNTHETIC VITAMINS 


CALCIFEROL 
(Pure Crystalline Vitamin Da) 
e VITAMIN B, 
(Thiamine Hyit:ochloride) 
e VITAMIN 
(Riboflavin) 
e NIACINAMIDE 
e VITAMIN B, 
(Pyridoxine Hydrochloride) 
e CALCIUM PANTOTHENATE 
e VITAMIN C 
(Ascorbic Acid) 
@ “B-E-T-S"—Winthrop's Brand 
of Bread-Enrichment Tablets 
e “VEXTRAM"—Winthrop's Brand 
of Flour-Enrichment Mixture 


e RIBOFLAVIN ENRICHMENT 
MIXTURE every ounce contains 


1 gram—1,000,000 micrograms 
of riboflavin. 
3 AMINO ACIDS: 
Marhels Division Tryptophane Cystine 
WINTHROP CHEMICAL COMPANY, INC. 
170 Varick Street, New York 13, N. Y. Valine Gtotemie Acid 
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Look, Emily won neck! 


Emily: Honest, Pete? Every time that grindstone squeaks I get a lump in my throat... 


Pete: Relax, Emily! All’s forgiven since you turned over a new leaf and started busting egg and 
profit records. 


Emily: New leaf, nothing! I was helpless until that Pillsbury’s Best 
Feed Dealer opened the boss’s eyes to the money-making 
possibilities in a balanced feeding program. 


Pete: And I suppose other flock managers would welcome 
such advice? 


Emily: Plenty of ’em! Believe me, Pete, if I were a Pillsbury’s Best 
Feed Dealer, I’d sure keep a-peckin’ at those prospects for 
Pillsbury’s Best Poultry Feeding Program. There’s a 


year ’round profit on every sale! PILLSBURY MILLS, INC.—FEED AND SOYDIVSION 


Pillsburys Best Poultry Feeding Program 


Iowa and in Nine Other Cities. 
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CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


ON SECOND THOUGHT 
Doctor: “Do you raise anything when 
you cough?” 
Pat: “Come to think of it, I do raise 
me left leg.” 
* * * 
Killing time is not murder—it's suicide. 
* * * 
STORMY WEATHER 
She: “Getting real cold, isn’t it?” 
He (reflectively): “Winter draws on.” 
She: “Sir!’’ 
* * * 
NO TROUBLE AT ALL 
“Are you troubled with 
thoughts?” 
“Why, no, I rather enjoy them.” 


* * * 


WAR DANCE 
“I think my wife is part Indian.” 
“Why?” 
“Every time she walks in her sleep she 
takes the blanket with her.” 


* * * 


improper 


You can’t keep your word if you're 
always giving it. ; 
* * * 

HE’LL FIND OUT 

Small Son: “Mother went down to buy 
a revolver.” 

Visitor: ‘Did your father tell her what 
kind to get?” 

Small Son: “No, he doesn’t even know 
she’s going to shoot him.” 

* * * 


The less a man knows, the less he 


seems to know it. 
* * * 


MISTAKE 
A feminine passenger had boarded the 
bus after the lights had gone out. A tall 
man standing near her asked if he could 
help her find a strap. 
“Thank you,” she replied, “but I have 
already found one.” 
“Then I wonder if you would mind 
letting go of my necktie.” 
* * * 


NAVAL TECHNIQUE 
Girl: “I'm telling you for the last time 
that you can't kiss me.” 
Sailor: “Fine! I knew you would 
weaken, sooner or later.” 
* * * 


You'll never stumble on anything good 

while sitting down. 
* * 
POLITENESS PAYS 

Mother: “Why did you let him kiss 
you?” 

Daughter: “Well, he was so nice about 
it. He asked very politely.” 

Mother: “The idea! Haven't I always 
tried to teach you to say no?” 

Daughter: “That's what I did say. He 
asked me if I'd be very angry if he kissed 
me!” 
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SAFETY FIRST 


“Who's that close-mouthed fellow over 
there by the stove?” 


“He ain't close-mouthed. He’s just 
waitin’ for the janitor to bring back the 
cuspidor.” 

* * * 
SURPRISE 


Jack: “Was her father surprised when 


you said that you wanted to marry his 


You are never fully dressed until you 
wear a smile. : 
* * * 
EXTREMES 
Dostor: “What is the most you've ever 
weighed?” 
Patient: “About 150 pounds.” 
Doctor: “And what is the least?” 
Patient: “Oh, about eight and a half.” 


Swif 


Swift’s Soybean Oil Meal makes all live- 
stock and poultry say “Wow! What 
good feed!” And so feed manufactur- 
ers, feed mixers and feed dealers prefer 
it in their mixed feeds. You’ll find it 
will help build your business by bring- 
ing in new customers and repeat orders 
from old ones. Remember (1) it’s a good 
source of high-quality proteins and 
other important nutrients. (2) It adds 
taste-appeal to all mixed feeds. (3) It 
gives the right balance to your for- 
mulas. (4) It is always uniform in 
quality and gives dependable results. 
When buying Soybean Oil Meal 
from...or selling soybeans to...Swift 
& Company, you can always rely on 
Swift’s prompt, friendly service. 


SWIFT & COMPANY 


Mills at: Cairo, Ill. Fostoria, Ohio Champaign, Ill. 
Ses Moines, lowa Frankfort,Ind. Blytheville, Ark. 


daughter?” 
Mack: “Was he surprised? Why the gun 
fell right out of his hands!” 


* * * 


FRESH 


Customer: “These eggs are a bit stale, 
aren't they, Miss?” 

Waitress: “Don't ask me, I only laid 
the table.” 


t's Soybean 
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— up-to-date 


(Continued trom page 33) 


quality of paints which the company 
handles. 

“We keep our plant spotless at all 
times,” Mr. Usborne declared. “It isn't 
difficult to keep a feed mill clean if you 
work at it every day, but if it once is al- 
lowed to get dirty it is very likely to re- 
main that way.” 

When John Fay first opened his mil!l 
back in 1881 his annual gross was only a 
few thousand dollars. Through honest sell- 
ing, efficient service, and progressive mer- 
chandising, the Fay-Usborne Co. has 
grown so that last year, despite shortages, 
its gross was more than $250,000. 


“There's no magic formula for our suc- 
cess,” Mr. Usborne explained. “We've al- 
ways been independent in our dealings 
and have tried at all times to serve all 
the needs of our customers. We've kept 
our store modern and complete—that's 
perhaps most important.” 

The Fay-Usborne Co. manufactures all 


of the feeds it sells, and buys high grade. 


ingredients from Blatchford’s, Staley’s, 
Blackhawk, and Sheldon. Its modern equip- 
ment includes a Robinson and a Howes 
grinder and a Unique mixer. 

Two delivery trucks are in service at 
present and the company has a new 
heavy Mack truck on order. “Prompt de- 
liveries have always been part of our 
policy,” Mr. Usborne stated. “Of course, 


40 to 150 
H. P. Cap. 


All Steel, 
Welded 


Mill owners with FORDS Hammermills report big savings in power costs. 
In actual on-the-job tests, the FORDS used less than half as much 
electric current per cwt. of grinding as other well-known hammermills 


tested. Here are the reasons: 


1. Scientifically designed rotor with correct 
hammer speed for most efficient grinding. 
2. Perfectly balanced—reduces power wast- 


ing vibration. 


3. All steel construction reduces weight, yet 


is stronger. 


A FORDS actually pays for itself with the power it saves 


Let us send you complete information and prices. Write. . . 


MYERS-SHERMAN CO., 1404 12th St., Streator, Ill. 


we prefer to have customers drive in and 
pick up their orders, but if they want de- 
livery service we are always glad to give 
it to them.” 

Cash selling is the rule at the Fay-Us- 
borne Co. and credit is extended only in 
cases where farmers are not at home when 
deliveries are made. These customers then 
are expected to pay on their next trip to 
town. “Our credit losses are less than 1/10 
of 1 per cent,” Mr. Usborne said. “This 
proves to us the great advantage offered 
by selling for cash.” 

In its 65 years of existence, the Fay- 
Usborne Co., together with its predeces- 
sors, has kept progress as its byword and 
through its continuing policies of modern- 
ization and diversification has built up 
one of the fastest-growing feed and farm 
supply stores in the western part of the 
Empire state. 


Hatchery Group Elects 
Wayne Reid President 


Wayne Reid, Spring Valley, Wis., was 
elected president of the Wisconsin Hatch- 
eries Association Cooperative at a spe- 
cial meeting of the organization's board 
of directors held recently, P. O. Peterson, 
Fond du Lac, executive secretary, has 
announced, Fabian LaPlant, Green Bay, 
was elected vice president and Carl Ellis, 
Lancaster, treasurer. Mr. Peterson was re- 
named executive secretary. 

Elected to three year terms as directors 
at the association’s annual meeting held 
Oct. 21-23 at Milwaukee were Ted R. King, 
Mazomanie, and Harry Benter, Galesville. 
Wayne Reid was re-elected to the board. 


@ NIELSON GRAIN CO., St. Joseph, Mo., 
has purchased the Hubbard & Palmer Co. 
elevator at Luverne, Minn. 


@ FARMERS GRAIN & SUPPLY CO., Great 
Bend, Kan., is planning construction of a 
new 85,000 bushel elevator. 


@ FARMERS’ ELEVATOR CO., Stuttgart, 
Ark., has been purchased by Ted H. Muller 
of DeWitt and Percy Oaksmith of Stuttgart. 


“Hello, Lawyer Brown? Better come over 
and make out my will. My lifetime pen 
just ran out of ink!" 
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McMillen Feed Mills, manufacturers of Master BE SURE OF NUTRITIONAL POTENCY — Master Mix Con- 

. cemtrates are biologically tested and laboratory con- 
trolled. They contain all the essential proteins, vitamins 
chandising program. On this solid foundation, we and minerals necessary for balancing grains. Everything 


: . : but the grain is in Master Mix Concentrates. 
have built our large, progressive and satisfied , 


deal ee HIGHLY PRODUCTIVE FEED FORMULAS—by following 
ealer organization. 4. the Master Mix Concentrate mixing program you are 
assured of high quality feeds. 


Mix Feeds, offers dealers a seven-point feed mer- 


BE FIRST WITH IMPROVED FEEDS —the result of con- 


exclusive advantage for Master Mix feeders and dealers. 6 DOMINATE YOUR TERRITORY — with widely advertised 


CUT COSTS AND INVENTORIES—by using local grains concentrates that have the 
2 » you cut costs—by using Master Mix Concentrates you ‘ 

cut inventories and eliminate the expense of handling THE MASTER MIX FRANCHISE—the foundation of a per- 
many separate ingredients. , manent, profitable business relationship. 


MASTE R There are a few selected territories open for Franchise Dealers - + + Write today for details 


CONCENTRATES and 
COMPLETE FEEDS 


America’s largest manufacturers of Concentrates 
McMILLEN FEED MILLS, Division of Central Soya Co.,inc., FORT WAYNE 2, INDIANA 
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My two sons, Bill and Karl, who 
are spending their first Christmas 
out of the service, are now asso- 
ciated with me in my business. 
We wish all our friends a very 
Merry Christmas and a Happy and 
Prosperous New Year. 


wage 
The HERMAN NAGEL Co. 


53 WEST JACKSON BLVD. 
eto CHICAGO 4, ILLINOIS 


Herman Nagel’s Herman Nogel’s 
TRACE MINERAL 
ormula CONCENTRATE 


RED WING 


OLD PROCESS 
LINSEED MEAL 


PET TS BURG 
PLATE GLASS COMPANY 


Linseed Oil Division Pittsburgh, Pa. 
Factories—Red Wing, Minn. and Newark, N. J. 


DUST IS 
DYNAMITE! 


It Must Be Handled With Care 


Dust can be controlled. Engineering 
service is a part of Mill Mutual Insur- 
ance and our dust control bulletins 
and engineering data are offered 
without obligation to the milling and 
grain trade. 


MILL MUTUAL FIRE 
PREVENTION BUREAU 


400 WEST MADISON STREET 
CHICAGO 6, ILLINOIS 
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FRITZ HIGGINS 


Fritz Higgins, formerly director of sales 
for Doughboy Mills, Inc., New Richmond, 
Wis., has announced the opening of his 
own sales agency under the name Fritz 
Higgins & Associates. The agency's offices 
are at 259 E. Wells street, Milwaukee, Wis. 

Mr. Higgins was associated with Dough- 
boy Mills for 10 years and assisted in the 
development of the firm's feed and farm 
store franchise program. His new agency 
will specialize in farm and grocery lines. 


Frantz Names Martinsen 
Advertising Manager 


Richard A. Martinsen has been ap- 
pointed advertising and sales promotion 
manager of the eight Frantz Industries, 
Inc., Pittsburgh, Pa., Charton C. Frantz, 
president of the firms, has announced. 
Frantz Feeds is one of the companies in 
the group. 

Mr. Martinsen was formerly director of 
information for the Conference of Alco- 
holic Beverage Industries, New York City 
and also served as western manager for 
Barron G. Collier, Inc., advertising agency. 

James A. Stewart, Charleston, W. Va., 
has been appointed to the Frantz Co. pro- 
duction staff, Mr. Frantz also announced. 

—-- 
@ J. B. BERTSCHINGER & SONS, Egg Har- 
bor, Wis., has been incorporated to deal 
in feeds, flour, and building materials by 
J. F. Arth, Wilbur Bertschinger, and T. C. 
Worthington. 

BUYS GRATZ GRAIN CO. 

Charles T. Longaker, Winchester county, 
N. Y., has purchased the Gratz Grain & 
Milling Co., Waterloo, Ind., according to 
an announcement by the Mid-West Busi- 
ness Exchange, Plymouth, Ind., which 
handled the transaction. The purchase 
included a feed and flour plant and a 
grain elevator. 
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PEP 


minds its 


P for Potency::: @ for Quality 


SEA PEP minds its“P’s”and“Q’s” 
at every step in production. Every 
batch is laboratory tested at every 
turn...complete physical and 
chemical tests for purity and pal- 
atability. If any oil fails to come 
up to our rigid specifications, 


even in some slight particular, it is 
rejected. SEA PEP is also contin- 
uously “chick-tested’ Thus you 
are assured a feeding oil of guar- 
anteed potency and assured quality. 
A potency for every purpose... 
in 55 gal. drums and 5 gal. cans. 


VAN CAMP LABORATORIES 


Division of Van Camp Sea Food Co., Inc. * Terminal Island, California 


| i pee 
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Protein quality, the right vitamins (all of 
them), mineral balance, palatability and 
results-—these are the factors which make 


milk and hatchability go hand in hand. 


Use dry skim or buttermilk in breeding 


mashes. Be sure they are registered in your 


formulas for 1947. 


AMERICAN DRY MILK INSTITUTE, INC 


221 N. LA SALLE STREET, CHICAGO 


Mathes 


W. M. BELL COMPANY 


COMMISSION MERCHANTS 
SPECIALIZING IN 
BARLEY and RYE 
AT MILWAUKEE 


¢ INQUIRIES ON FEED GRAINS INVITED ¢ 
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Central Dealers to Hold 
Convention June 2-3 


The 1947 convention of the Central Re- 
tail Feed association will be held June 2-3 
at the Schroeder hotel, Milwaukee, Wis., 
according to an announcement by Roland 


ROLAND C. TESCH 
C. Tesch, Chilton, Wis., president of the 
organization. 

“We expect to break all previous at- 
tendance records at our 1947 meeting,” 
Mr. Tesch declared. “With the feed busi- 
ness again operating under a virtually 
free economy, we will have many prob- 
lems to discuss that we have not felt dur- 
ing the period of government control.” An 
outstanding program of education, dis- 
cussion, and entertainment is being plan- 
ned, he said. 

The Central conventions usually draw 
the largest attendance of any meetings of 
the feed trade. Over 1,000 persons were 
registered at the 1946 convention. 

@ JOHN DUFFY, Rice Lake, Wis., has be- 
come a partner in the A. A. Bergeron Feed 
Co., which was recently incorporated. 


@ ROY CLOAR, Pauls Valley, Okla., and 
his son B. L. Cloar of Hobart have pur- 
chased the E. O. Billingslea Grain Co. at 
Frederick. 

@ WALDO BROS., Kelliher, Minn., are 
modernizing the building they purchased 
recently and will open a feed store and 
mill. 

NEW GRAIN CO. 

Forrester Grain Co., Toledo, Ohio, has 
been incorporated as successor to G. R. 
Forrester & Co., according to an announce- 
ment by George R. Forrester, president of 
the new corporation. Robert J. Forrester, 
World War II veteran, is vice president 
and George J. Forrester secretary-treasurer. 
George R. Forrester has been in the grain 
business for more than 40 years and 
served two terms as president of the To- 
ledo board of trade. 
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T. H. Ludwig, Head of 
Atkins & Durbrow, Dies 


Theodore H. Ludwig, 73, president of 
Atkins & Durbrow, Inc., New York City, 
died unexpectedly Dec. 2 at his home in 
Westfield, N. J. He had been in good 
health previously and was making prepa- 
rations for a holiday trip when his death 
occured due to an embolism. 

Mr. Ludwig was best known to the feed 
trade as president and owner of Atkins & 
Durbrow, Inc., New York City, but he also 
had a variety of other successful business 
interests. His hobby was peat moss on 
which he was a recognized authority. He 
was owner of the Peat Import Corp., whose 
German holdings he had recently acquired 
from the alien property custodian, and 
planned to revive the importation of peat 
moss from Germany for distribution in this 
country. 

He was also president of Erie Peat, Ltd., 
Canada; chairman of the board of Widrick 
& Miller, Inc., New York advertising agen- 
cy; and active in the New York real estate 
market. 

Mr. Ludwig was born in New York City 
but moved to Westfield about 35 years 
ago where he was a prominent figure in 
the city’s business life. He was president of 
the Bankers Mortgage & Realty Co., for- 
mer president of the Westfield Building & 
Loan association, former director and vice 
president of the Westfield Trust Co., and 
a former member of the Westfield board of 
adjustment. 

A quiet, friendly man, Mr. Ludwig was 
loved by his friends and business asso- 
ciates. He was never one to seek the lime- 
light and although the Atkins & Durbrow 
firm was always well represented at gath- 
erings of the feed trade, Mr. Ludwig at- 
tended his first feed convention in 1945 
when he visited the Central Retail Feed 
association meeting in Milwaukee. 

Survivors include Mrs. Caroline Laugh- 
lin Ludwig, his widow; a daughter, Mrs. 
Margaret Weyerhaeuser, St. Paul, Minn., 
and three grandchildren. Funeral services 
were held from the Ludwig home in West- 
field on Dec. 4. 

——_ 
@ CLYDE TODD, Rushville, Ill., has pur- 
chased Clyde Emerick’s feed mill. 
@ SAPULPA FEED STORE, Sapulpa, Okla., 
has moved to a new location at 301 S. 
Main street. The owners are Henry and 
Cecil McCracken. 
@ PRAIRIE FARM FEED MILL, Prairie 
Farm, Wis., has been incorporated by 
Clifford Bass, Olga Berg, and Knute Berg. 
. FIRE HITS BURRUS MILLS 

Burrus Feed Mills, Dallas, Tex., suffered 
a loss estimated at $105,000 in a fire which 
destroyed a large warehouse and a quan- 
tity of feed ingredients Nov. 29, the firm 
has announced. The loss was entirely cov- 
ered by insurance and the fire was pre- 
vented from spreading to nearby grain 
elevators and a feed manufacturing plant. 
Burrus Feed Mills is a division of the Tex- 
O-Kan Flour Mills Co. and recently con- 
structed the world’s largest feed mill at 
Fort Worth. 
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RIED DISTILLERS 
GRAINS WITH SOLUBLES 


YOu'D THINK EVERY 
DAY WAS A HOLIDAY 


“ ‘Fattening for the holidays’ went out years ago. 
Now they push us all the way. With Nadrisol 
Solubles in our mashes from start to finish, it’s 
easy—less coaxing at the feed trough, fewer puny 
poults. Yes, Nadrisol Solubles is to our mashes 
what turkey is to a fine dinner.” 


Nadrisol Solubles is a dependable ingredient for 
turkeys and all poultry . . . livestock, too. It aids 
in producing improved appetites and good health, 
and faster, more economical growth naturally 
follow. Analyses of Distillers Solubles disclose 
that the protein and carbohydrates of the original 
grains are retained and that the vitamins and 
nutrients of the yeast added, and the lactic acid 
developed during fermentation, give the ingre- 
dient far greater feeding value. Test feedings have 
shown results which are being duplicated by 
feeders the country over. 


Produlac Dried, which also contributes effec- 
tiveness to mixed feeds, is another ingredient you 
should consider. The features which made it a 
valued part of war-time rations make it equally 
valuable in the competitive markets of a peace 
time era. Why don’t you try Nadrisol Solubles 
or Produlac Dried soon? 


f 


NATIONAL DISTILLERS PRODUCTS CORPORATION © 


GRAIN PRODUCTS DIVISION + 120 BROADWAY + NEW YORK 


DRIED DISTILLERS SOLUBLES 
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There is LONGER LIFE 
In BETTER BUILT BAGS 


Wer tHAaN standards of 
quality are steadily winning 
more friends throughout the 
feed industry where all are 
engaged in a strenuous effort 
to supply the country with 
food producing rations with 
maximum efficiency. 


Werthan "Better Built Bags" 
are regularly found to give 
greater mileage per ton of 
feed packaged and carried 
to destination than many so 
called economy bags in which 
price rather than quality is 
the prime consideration. 


This is important to every user 
of bags who is sincerely try- 
ing to conserve all of the 
nation's resources. 


It will pay you to investigate 
the longer life of Werthan 
“Better Built Bags.'' Write 
today. 


WERTHAN BAG CORP. 


Sth Ave. and Howard St. 
NASHVILLE ° TENN. 


— in the mill 
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include provision of necessary funds for stabilizing operations. 

2. Establish a world food reserve adequate for any emergency 
that might arise through failure of crops in any part of the 
world. 

3. Provide funds for financing the disposal of surplus agri- 
cultural products on special terms to countries where need for 
them is most urgent. 

4. Cooperate with organizations concerned with international 
credits for industrial and agricultural development and with 
irade and commodity policy so that their common ends might 
be more quickly and effectively achieved. 

Instructions to the United States delegates to the FAO con- 
ference in Copenhagen were ambiguous in regard to the estab- 
lishment of a world food board. Henry Wallace, then secretary 
of commerce, strongly urged that the United States delegates 
support the plan, while Will Clayton pointed out some of the 
dangers such a plan would present to producers and consumers 
in this country. It was finally decided to recommend further study 
of the plan by a commission appointed by FAO. 

Many Republican members of congress have expressed sym- 
pathy with the objectives of the board, but they point out that 
the cost of such a plan would be out of proportion with the good 
that could be done by it, and that the United States would have 
to contribute the largest percentage of the board's funds. 

It is also the opinion of many members that the tremendous 
power of the committee over food production in the United 
States might be subject to abuses which would actually imperil 
the health and welfare of our own people. 


MEAT AT FAIR PRICES 


That “Apostle of Gloom”, Chester A. Bowles, failed in his 
predictions as to exhorbitant prices that would surely follow the 


-de-control of prices on cattle. We have a liberal supply of meat 


today, at some increase, of course, but meat on the average is 
lower than many other commodities. Farmers have continued 
to produce and cattle have been coming to the markets in ade- 
quate supply and each day it increases. This will show that 
prices will go down and not up. Men who know predict a normal 
market by spring. 

Farmers, including cattlemen, are in “clover.” Since controls 
are off they have been cashing in on their products. Fair prices 
in the market place were denied them. This does not mean that 
they are getting more than their share but the fact is they are 
producing the food we need by working long hours. A survey 
reveals that in 1939, 1943 and 1944 the farmers averaged 75.4 
hours a week. During those same periods steel workers aver- 
aged 41.6. Perhaps that is one of the reasons that steel is criti- 
cally shori. As on the farms, industrial workers will have to 
produce more and more if this country is to actually convert from 
war to peace. The farmers have showed the way. Increased 
production means lower costs and a plentiful supply—in any 
line. 


HOUSING 


The resignation of Wilson Wyatt has cleared the atmosphere 
on this probiem. President Truman refused to support his “dream 
house” program and last week Wyatt started back for his law 
office in Louisville. He lasted less than one year and his only 
accomplishment was the spending of good tax dollars on a 
questionable project. He has plenty of ego and when he de- 
scended on Washington he thought he had a presidential man- 
date to take over all government housing, regardless of his 
authority to do so. His great mistake occurred when Chester 
Bowles took him under his wing and told him how the job should 
be done. Chester, being a control man, submitted his plan and 
Wilson went for it, hook, line and sinker. But the program and 
plan never worked out and when the American Legion de- 
nounced the Wyatt scheme and demanded that it be junked it 
was obvious that his days in government were limited. We have 
made little progress in building homes, all because the govern- 
ment bureaucrats believed that government could control this 
phase of our economy and construct the homes we need. There 
is only one possible chance to do this and that is to give the 
privaie industry the “go sign”. 
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DEHYDRATED 


ALFALFA MEAL 


Distributors For 


Minnesota, North Dakota 
South Dakota and 
Northern Wisconsin 


ALSO DISTRIBUTORS OF 


STALEY’S 
NOPCO oi." 
ARMOUR'S 
PACIFIC MOLASSES Co's. 


Cane Blackstrap Molasses 


C WwW 
MANAMAR B-ALFA-G O O 
OMALASS S R 
WRITE TO T T 
S H 
MANEY BROTHERS 
MILL & ELEVATOR CO. 
MINNEAPOLIS, MINN. M M 
O O 
R R 
T T 
BAG CLEANERS 
STOP DUST 
NUISANCE M Y 
A O 
Save heat, power and money and get CLEANER 
bags with the DAY vacuum process. Three types K U 
of units to meet all conditions. Two units available E 1 


with dust filters so that cleaned air and heat are 
returned to work space. Ask about the new Type 
CC complete compact unit, shown here. 


Write for full information 


3 PLANTS for SERVICE and SAVINGS to YOU 


In MINNESOTA—Home Office and Plant The W. J. Small Sales Co. 


818 THIRD AVE. N. E., MINNEAPOLIS 13 
in MISSOURI—1820 Harrison St., Kansas City 8 Fairfax District 


in CANADA—Ft. William, Ont., P. O. Box 70 KANSAS CITY, KANSAS 
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this tightening up of a thousand and one 
seemingly mild details, this cutting the 
corner here and speeding up the move- 
ment there and must continue to do more 
with what we have because we are not 
going to have much more. We are going 
to have all that the railroad repair shops 
can repair and all the new cars we can 
get. 

All of it put together is not going io be 
enough to meet this tremendous demand 
of the greatest merchandise shipments. 

The greatest demand for shipments of all 
kinds in box cars is not going to be met 
but working together will help. By doing 
a little more of it and doing it better, we 
can meet the major and essential trans- 
portation needs of the country. We will 
keep the economy going under the condi- 
tions of demand as they are and our joint 
achievement will be long remembered. 

@ BLUE GRASS MILLING CO., Lewisburg, 
W. Va., has installed a new 1 ton Brower 
Whirlwind feed mixer. 

@ BUD ORR, Saunemin, Ill., has pur- 
chased an elevator at Spires, near Minonk. 

JOHN FRAHM TRANSFERRED 

John O. Frahm, formerly sales represen- 
tative at Oklahoma City, Okla., for Bemis 
Bro. Bag Co., St. Louis, Mo., has been 
transferred to the Kansas City division, 
the firm has announced. Mr. Frahm will 
serve the southern Kansas territory and 
will make his headquarters at Wichita. 


Headliners at New England Meeting 


Among the prominent industry and uni- 
versity experts who took active part in 
the recent meeting of the New England 
Feed Men held at Durham, N. H., were 
the following, shown above left to right: 
FRONT ROW—Dr. E. F. Waller, University 
of Vermont; Austin W. Carpenter, execu- 
tive director, Eastern Federation of Feed 
Merchants; Dr. H. M. Scott, University of 
Connecticut; Dr. A. O. Shaw, University 


of Maine; Dr. Henry VanRoekel, Massachu- 
setts State college. BACK ROW—H. O. 
Stuart, Rhode Island State college; Walter 
N. Jones, Vitality Mills, Inc.; Gardner Til- 
ton, William M. Andersen, Prof. T. B. 
Charles, R. C. Ringross, and A. E. Tepper, 
all of the latter were members of the con- 
ference arrangement committee which was 


headed by Prof. Charles. 


NORTHWEST 


“Heart of Americat Dairyland” 


GRAIN PROCESSORS 


Main Office - Elevator - Geed Plant 


WISCONSIN 


Phone L. D. 103 
Teletypewnriter Colly 19 


RIBUTING CO. 


INCORPORATED 
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Northwest Feed Dealers 
Will Meet Jan. 20-21 


The Northwest Retail Feed association 
will hold its 1947 convention Jan. 20-21 at 
Hotel Nicollet, Minneapolis, Minn., accord- 
ing to an announcement by Joseph E. 
Donovan, Albert Lea, Minn., president of 
the organization. All convention sessions 
will be held in the morning except for the 
banquet scheduled for Monday evening, 
Jan. 20, Mr. Donovan said. 

“We expect our 1947 meeting to be the 
best in the history of the association with 
attendance breaking all previous records,” 
Mr. Donovan declared. F. Peavey Heffel- 
finger, Minneapolis, president of the Grain 
& Feed Dealers National association, will 
welcome feed men to the city. Governor- 
elect Luther Youngdahl has been invited 
to address the convention and probably 
will discuss his program as it applies to 
Minnesota agriculture. 

Other speakers will include: Walter C. 
Berger, Chicago, Ill., president of the Amer- 
ican Feed Manufacturers association; Dr. 
O. B. Jesness, University of Minnesota; 
E. G. Cherbonnier, St. Louis, Mo.; Frank 
Parsons, Minneapolis; and R. G. Wood- 
worth, chairman of the Northwest transpor- 
tation committee. They will compose a 
panel which will discuss “The Outlook for 
1947.” 

Louis Brownson, Minneapolis merchan- 
dising expert, will outline his views on 
industry business prospects in 1947.and 
Leo Baumgartner, Litchfield, Minn., will 
describe progress made in the drive to 
construct a new poultry and livestock 
building at the University of Minnesota. 

The annual banquet will be held Mon- 
day evening, Jan. 20 at the Nicollet, pre- 
ceded by a cocktail party sponsored by 
the North East Feed Mill Co., Minneapolis. 
The Northwest Feed Manufacturers & Dis- 
tributors association will be hosts at a 
luncheon Jan. 20. 


thousands buy only dependable 


0. M SEED CORN and SEED OATS 


Specializing in the finest varieties since 1912. Write 
tor catalog and prices on any quantity from a bushel 
to a car load. 


The O&M SEED Company 


GROWERS 
Green Springs, Ohio 


Veteran Feed Man Opens 
Own Jobbing Business 


E. Oliver Wright, Menomonie, Wis., has 
opened a new feed, grain, and flour job- 
bing business under the name of E. Oliver 
Wright, Inc. Mr. Wright has been active 
in the milling industry in Menomonie for 
40 years. He joined the Menomonie Milling 
Co. in 1906 and served as its president 
until two years ago when the firm was 
dissolved because of inadequate rail 


facilities. 
Robert L. Pierce is now operating the ThE COMPLETE LINE oe 

company as the Menomonie Milling Co., 

Inc., a feed manufacturing plant. Tonnage builders . . . profitable 

@ MERL & F. C. JONES, Beloit, Kan., have specialties . . . priced to win your 

purchased the A. C. Mace feed and pro- market. built to hold it 

@ GEORGE CLIFTON, Iola, Wis., has e 

changed the name of his feed mill to VITALITY MILLS INC., Board of Trade, Chicago 4, Ul. 

Clifton’s Feed & Supply. It was formerly Manufacturers of famous VITALITY 

known as the Torgerson Feed Mill. Poultry, Turkey, Hog, Dairy and 

@ DAVID HIATT, Cayuga, Ind., has pur- Livestock Feeds. 

chased the Lebanon Grain Co. at Leba- 


non from Buren Crane and Jewell Kincaid. 
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and delivery. Then we added a 
“plus” to bring more new busi- 


ore of Everything You Want, 


with 


Doughboy has gained total dealer 
confidence in quality, quantity 


ness to Doughboy dealers 


It’s the Doughboy advertising 
plan which eliminates the in- 
convenience and waste of un- 
systematic advertising. The plan 
hits your customers and*potential 
regularly with timed selling im- 
pact that starts and keeps your 
merchandise moving. Its cost is 
negligible. 

Yes, Doughboy is proving that a 
dealer getting quality, supply and 
service is a satisfied dealer with 
a growing business. 

If you‘re a little short on supply 


or service write and ask for par- 
ticulars of ‘‘The Doughboy Plan.” 


Doughboy Industries, Tuc. 


NEW RICHMOND, WISCONSIN 


Increase your profits! 
Sell BLUE RIBBON SPECIAL 
CONDENSED BUTTERMILK 


. . + for hogs, chickens, ducks and turkeys 


MERCHANTS CREAMERY C0. ¢ PLAIN CONDENSED BUTTERMILK 


536 LIVINGSTON STREET 
CINCINNATI OHIO 


FORTIFIED PIG MILK with VITAMINS D and G 
@ FORTIFIED CHICK MILK with VITAMINS D and G 
Plants throughout the Middle West © 


Write us for Prices! 
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Rigid quality control was stressed at the recent conference of plant chemists of 
Allied Mills, Inc., held at Peoria, Ill. Shown above are Frank Hasbrouck, chief chemist, 
and Dr. J. E. Hunter, director of research, at end of table, and the following plant 


chemists, left to right: Ed Ludwig, East St. Louis, IIl.; 


Walter Rosicky, Omaha, Neb.; 


Philip Aquino, Memphis, Tenn.; Robert P. Shrader, Buffalo, N. Y.; Mr. Hasbrouck and 
Dr. Hunter, Peoria, Ill.; Erwin C. Flack, Peoria, Ill.; Charles R. Hause, Portsmouth, Va.; 


and Owen A. Forsyth, Fort Wayne, Ind. 


Jane Watson New PENB 
Publicity Director 


Jane Algeo Watson has been appointed 
director of publicity by the Poultry & Egg 
National board, Homer I. Huntington, gen- 
eral manager of the board, has announced. 
Mrs. Watson formerly was associated with 
the Scripps-Howard newspapers; Waddell 
Advertising agency, Cleveland, Ohio; Mac- 
Donald-Cook agency, Chicago, Ill.; and 
Bozell & Jacobs agency, Chicago, IIl. 

She will have complete charge of the 
PENB publicity program, including writing 


news releases and editing the PENB Re- 
porter. Mrs. Watson is a graduate of Ohio 
State university. She succeeds Mrs. Helen 
Koehler. 


@ ROBERT S. MORRIS, Evansville, Ind., 


is planning to construct a $53,000 grain © 


elevator. 


@ PRINGLE SEED CO., Sparland, Ill., has 
added a complete livestock and poultry 
feed department. 


@ COOPERSVILLE CO-OP ELEVATOR, 
Coopersville, Mich., is constructing an ad- 
dition to its plant. 


Very 


CARGILL 
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BOSTON 
HANcock 3115 


BUFFALO 
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— buck in hand 


(Continued from page 23) 


more than willing to pay cash in exchange 
for getting lower prices.” 

One of the most profitable sidelines Mr. 
Caravella carries is his line of remedies. 
Prominently displayed on shelves near the 
front of the store are neat arrangements of 
products manufactured by Dr. LeGear’s 
and Lee’s. The remedy shelves also hold 
Gulf livestock sprays, weed killers, and 
DDT insecticides. 

Running down the middle of the display 
room is an attractive island-type display 
of poultry feeders, automobile tires, gar- 
den implements, pumps, and fertilizers. 
This department is another indication of 
Mr. Caravella’s intent to establish a really 
complete farm center. 

Keeping well-posted on the latest de- 


velopments in poultry and livestock nutri- 
tion and health is a requisite with Mr. 
Caravella. His four employes also keep 
up-to-date on all that’s new in the world 
of agricultural research and experimenta- 
lion. 

“You've got to have an interest beyond 


the mere sale,” Mr. Caravella asserted. 
“Knowing the answers to the questions 
farmers ask is very important to your 
relationship with them.” 

The Acme Feed Co. keeps ever in mind 
the oft-repeated motto, “The customer is 
always right” and does its best to please 
at all times. 

Advertising is carried on in the columns 
of the local newspapers and through di- 
rect mailing. Mr. Caravella is thoroughly 
convinced that advertising has played a 
large part in building up the long list of 
customers his firm enjoys today. “Adver- 


White's 


dependable fortifiers 
for quality feeds 


JS & 


vers, CLO-TRATE “400” CLO-TRATE 
Cod Liver Oil With ” 
Riboflavin Supplements Added Vitamins A and D DRY D 


NEWARK 7 


All White's vitamin products are tested Chemically, Phys- 
ically and Biologically to insure utmost dependability. 


White Laboratories, Jue. 


NEW JERSEY, U.S. A. 


For DAIRY 


WHEREVER MILK 
1S HANDLED 


LO-BAX IS NEEDED 
wherever milk is pro- 
duced or processed. A 
fast killer of bacteria 
— Dissolves quickly 
in water — Makes 
clear dairy rinse solu- 
tions—Contains 50% 
available chlorine — 
Dependable — Retains its full ome 
—Is economical and easy to handle. 


Jor POULTRY 


AND OTHER 
FARM USES 


For Colds — Use HTH-15 
as a Dry Chlorine Inhalant. 
HTH-15 is a dry “floating 
powder” that floats in the 
air a long time when 
dusted above birds. Use 
whenever treatment for 
colds is n 

Add HTH-15 to drinking 
fountains to keep water 
safe. Helps eliminate slime 
from fountains. 

Use HTH-15 to make germ-killing solutions 
for general sanitation. 


These CHLORINE TWINS will Help You! 


LO-BAX and HTH-15 are two good items for your line. They provide 
everything in the way of chlorine disinfectants needed by your trade. 
Write for literature and our favorable dealer terms. 


THE MATHIESON 


60 EAST 42nd STREET . 


ALKALI 


WORKS (INC) 


NEW YORK 17, N. Y. 


tising pays back its cost a hundredfold,” 
he said. “No progressive merchant can 
afford to do without it.” 

With one of the most modern farm stores 
in the state of Ohio, Charles Caravella 
still isn't satisfied. “The future — that's 
when we'll really get going”, he said. 


NEPPCO Cancels Meeting 


Because of Strike 


The Northeastern Poultry Producers 
Council's three-day exposition and edu- 
cational program scheduled for Nov. 6-3 
at Philadelphia was cancelled because of: 
a strike which closed the Bellevue-Strat- 
ford hotel. The exposition originally was 
to be held at New York City but the site 
was changed to Philadelphia because si 
a hotel shortage caused by the United 
Nations assembly meeting. 

The organization now plans a series cf 
local meetings throughout the nation “to 
disseminate the education and informa- 
tion of which the poultryman would other- 
wise be deprived by the strike action”, 
according to Leon Todd, managing direc- 
tor. Town, county, and state meetings 
will be held throughout the winter, he said. 


Hilltop Laboratories 
To Hold Two Schools 


Hilltop Laboratories, Minneapolis, Minn., 
has announced plans for two poultry 
servicemen’s training schools to be held 
Jan. 6-10 and Jan. 20-24. Dr. B. F. Kaupp, 
research director, will direct both schools 
and will be assisted by Don Womacks and 
A. K. Stephenson of the Hilltop staff, ac- 
cording to Fred H. Moore, manager of 
Hilltop Laboraiories. 

Poultry health and saniiation measures 
will be stressed at both schools, with stu- 
dents performing post mortems on birds, 
vaccinating, and making blood tests. 
Poultrymen and feed men interesied in 
either of the schools should contact Hill- 
top Laboratories, 718 Washington avenue, 
North, Minneapolis 1, Minn. 


May Milling Co. Names 
Rust Sales Manager 


Raymond Rust has been appointed sales 
manager of the May Milling Co., Kansas 
City, Mo., according to an announcement 
by J. Russell May, president of the firm. 
Mr. Rust’s entire business career has been 
spent in the feed industry, beginning in 
production and then turning to sales. 

He resigned as assistant sales manager 
of the Staley Milling Co., Kansas City, 
Nov. 1, 1946 after 10 years with the or- 
ganization. 

——-—- —_ 
JOINS NATIONAL BY-PRODUCTS 

Ralph Westland has been appointed 
manager of National By-Products, Inc., 
Des Moines, Iowa, to succeed the late 
George Woods, the firm has announced. 
For the past two years Mr. Westland has 
managed the National Feed & Supply Co. 
and the Iowa Falls Rendering Co. in Iowa 
Falls. 
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Sargent Names Foster 
New Sales Manager 


Sargent & Co., Des Moines, Iowa has 
announced the promotion of William H. 
Foster to the position of sales manager. 
For the last two years Mr. Foster has 


WILLIAM H. FOSTER 


served as advertising manager for Sar- 
gent feeds and in addition to his new 
duties he will continue to direct the com- 
pany’s advertising and sales promotion 
activities. 

Mr. Foster first joined Sargent & Co. as 
territorial manager for Illinois and served 
in that capacity until 1944 when he was 
appointed advertising manager. He is 
widely known throughout the feed industry 
in the Midwest and took an active part in 
formulating the advertising and public 
relations campaign sponsored by the Feed 
Institute of Iowa. 


Pillsbury Mills Renames 
Home Office Building 


Pillsbury Mills, Inc., has re-named the 
13-story structure which houses its offices 
in Minneapolis, Minn., the Pillsbury build- 
ing, according to an announcement by 
J. Irl Beatty, vice president and controller 
of the firm. The building, located at Sixth 
street and Second avenue south was for- 
merly known as the Metropolitan building. 
It was purchased recently by Pillsbury as 
permanent company headquarters. 


@ CLARENCE KNUTESON, Mukwonago, 
Wis., has purchased a half interest in the 
Dousman Elevator Co. at Dousman from 
Fred Southcott. 
INJURED IN AUTO CRASH 

Fred Udell, president of the Nationa! 
Alfalfa Dehydrating & Milling Co., Lamar, 
Colo., suffered a broken arm and injuries 
to his shoulder and kneecap in a head-on 
auto collision near New Rochelle, N. Y., 
Nov. 11. Mrs. Udell sustained facial cuts 
and bruises. Bad weather was believed 
responsible for the accident. 
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MILL AND ELEVATOR EQUIPMENT 


Our Service Includes 


Dust Collectors 
Malt Cleaners 
Reels, Bins, Tanks 
Spark Choke Damper 


Fire and Dust-Proof Elevators 
Conveyors and Fittings 
General Sheet Metal Work 
Building Special Machinery 


L. BURMEISTER COMPANY 


4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 


Feed Hoppers 
Elevator Casings | 
Elevator Legging 

Elevator Heads 


/nquities 
Solicited 


Save money and extend your 
production with dependably 
uniform Florida High-Protein 
Cane Molasses which offers 
you these big advantages: 


l Exceptionally high in amides and 

* amino acids and with approximately 
three times as much crude protein as 
average cane molasses. 


2 Rich and well balanced content of 
* Vitamins B,, B, and B, as well as 
Vitamins C, E (fertility factor), H 
(Biotin), P-P (Niacin), and Pantothenic 
Acid. 
3 High content of digestible carbo- 
" hydrates in form of various sugars 
and polysaccharides, including the very 
nutritious pectin and soluble gums. 


4 Many minerals and elements essen- 

" tial to animal health including iron, 
calcium, phosphorus, magnesium, potas- 
sium, sodium, chlorine, sulphur, manga- 
nese, aluminum and copper. 


5 Uniformly high quality, plus other 

" advantages of dealing direct with 
producer as we market only our own 
production. 


5 Ideally located to serve customers 
"in the Southeastern territory. 


UNITED STATES SUGAR CORPORATION 


CLEWISTON, FLORIDA 
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Carry-over of Soybeans 


Smallest in 5 Years 


The nation’s soybean carry-over stocks 
on Oct. 1 were by far the smallest in the 
five years for which records are available, 
the bureau of agricultural economics has 
revealed. About 4,300,000 bushels of soy- 
beans, mainly from the 1945 and earlier 
crops, were in storage on and off farms 
on Oct. 1, the crop reporting board said. 

About 2,127,000 bushels were estimated 
to be on hand on farms with another 
268,000 bushels in warehouses, elevators, 
and interior mills. Processors handled 1,- 
793,000 bushels at their plants with 157,000 
bushels reported to be at terminals. Stocks 
in all locations are only 56 per cent of 
the 7,700,000 bushels of Oct. 1, 1945, and 


Gor EXTRA 
VITALITY: 


WHITCOD 
gives you 3000 A units— 
all from pure Cod Liver Oil 
at No Extra Cost! 


Today poultrymen and turkeymen want 
chicks and poults that have the vitality to 
live, grow strong, and develop rapidly. 
They want chicks and poults that are free 
from any vitamin deficiency. 


Get your chicks and poults off to a good 
start. Use W HITCOD “SPECIAL”—a pure 
Cod Liver Oil, Fortified, in your breeder — 
mashes. WHITCOD “SPECIAL” is a high 
quality oil with a guaranteed content of © 
3,000 Vitamin A and 400 Vitamin D units. 


It will pay you to investigate WHITCOD 
today. Write for our prices and full details. 
* * * 

For general poultry mashes we alsohavea _ 
pure Cod Liver Oil, Fortified, that hasa 
guaranteed content of 400 Vitamin D and 
2,000 Vitamin A units. Prices and samples 

on each or both of these oils will be sup- 
plied on request. Address Department B-| 2 


WHITCOD 


A PURE COD LIVER OIL, FORTIFIED 
Produced under our U. S. and Canadian Patents 


WHITMOYER LABORATORIES, Inc. 


Myerstown, Penna. 


DISTRIBUTORS 
WISCONSIN NEW ENGLAND 


AND 
VOLUME 


You Are Entitled 
To Both 


Our daring new 
sales promoting 
ideas are helping 
NEW ENOLA many dealers make 
Milwaukes, 1, Wise Needham, Mass. ‘these extra rich 
MINNESOTA TEXAS 
George C.Spriestersbach _Hanntx Hatchery Supply Co, feeds a big volume 


Minneapolis, Minn. Lubbock, Texas 
and profit producer. 


HITMOYER prooucts 


W 


pPROTOSEP B-a natural oc! 
for coccidiosis: 


ic and 
VUMIX—@ double duty tonic 
plus organic 


Oscar Straube, Pres. 
KANSAS MO. 


TRAMIN — Trace minerals 
lodine.- 


_TOWA LIMESTONE 
COMPANY 


only 30 per cent of the 14,300,000 bushels 
carried over on Oct. 1, 1944. 

Disappearance from July 1 to Oct. 1 was 
reported at 32,000,000 bushels. During the 
same period about 34,000,000 bushels of 
soybeans were processed for oil. Both 
stocks and crushings probably include 
some new crop beans, however, as move- 
ment of soybeans to market began earlier 
than usual this year. © 

During the year ending Sept. 30 nearly 
159,000,000 bushels of soybeans were pro- 
cessed for oil compared with 153,400,000 
in the preceding year and 142,300,000 bu- 
shels in the year which ended Sept. 30, 
1944. New crop soybeans are not included 
in the above estimates except in cases 
where they may be included in the stocks 
reported at processing plants. 


You 
More SALES 
and PROFITS 


with 
NATIONALLY | 
ADVERTISED |! 


TRA 
PEMARK REGISTERED 


For Fast, Friendly Service 
Call on lowa Limestone Co. 


It's sound and profitable for you to 
sell a product your customers be- 
lieve in . . . like Stonemo. Powerful | 
national advertising helps pre-seil 
your customers, makes your selling 
job easier, more pleasant. Repeat 
orders come oftener, too. | 
In Iowa, Minnesota and surround- 
ing territory you can get quick, 
friendly service from your Lime- | 
stone representative in Iowa or 
Minnesota; or from our convenient- | 
ly located Des Moines office by 
wire, phone or mail. 


Exclusive 
lowa 
and 
Minnesota 
Distributors 


Also 
distributors 
for 
surrounding 
territory 


Bankers Trust Bldg. 
Des Moines, lowa 
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J HE feed industry should utilize now 


what it has learned from research 
for the mutual benefit of farmers and feed 
men, more than 400 representatives of 
the trade were told at the annual Cornell 
university nutrition conference held Nov. 
7-9 at Syracuse and Ithaca, N. Y. Speakers 
advised the feed men that cooperation be- 
tween universities, the industry, and feed- 
ers is essential if maximum productivity 
is to be attained. 
The conference, held in cooperation with 
the American Feed Manufacturers asso- 


F. B. MORRISON 


ciation, opened at the Onondaga hotel, 
Syracuse, where the first two days of 
meetings were held and then moved to 
Ithaca, home of Cornell university, for the 
concluding day’s sessions. 

In an important address, Dr. L. C. Cun- 
ningham of the Cornell agricultural eco- 
nomics staff warned against a possibility 
of deflation in 1947. “Changes in feed sup- 
plies this year compared to last are far 
less significant in the outlook than is the 
prospect of a major change in the war- 
inflated price level of farm products,” he 
said. Dr. Cunningham stated that prices 
of farm products could decline one-third 
from present levels and still be at the 
average farm price support level. 

Prof. F. B. Morrison, animal husbandry 
expert, reviewed progress in research 
made by university and industry special- 
ists during the war. He stressed the new 
nutrition values which have ben found in 
farm products previously restricted in 
usage. “One good example is the discov- 
ery that corn cobs have nearly as many 
total digestible nutrients as good hay,” 
Prof. Morrison said. 

Prof. H. H. Mitchell, University of Illinois, 
recommended the continued careful com- 
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school attracts 
more than 400 


pounding of rations and further nutritional 
experimentation. “We've got to continue 
to test our discoveries carefully,” he said. 
“An excess of one element may influence 
or interfere with the use of other minerals. 
Calcium is a most serious offender because 
of its capacity for interfering with the 
assimilation of other minerals.” 

Dr. L. A. Maynard, director of the Cor- 
nell school of nutrition, recommended that 
actual feeding trials be continued despite 


the advanced testing methods which have 
been put into practice. “These trials gave 
us much of our early knowledge of animal 
nutrition and can still be of inestimable 
good,” he said. 

“Feeding the Dry Cow” was the subject 
of an address by Prof. A. A. Spielman of 
the Cornell animal husbandry depart- 
ment. He stressed the importance of good 
care for milk cows in their dry as well as 
milking periods. “Proper feeding during 
the dry period is essential to prepare the 
pregnant cow for heavy production in the 
next lactation and to assure the birth of a 
strong, healthy calf,” he declared. 

Prof. G. W. Salisbury, discussing cattle 
rations, said that research had revealed 
110 per cent of the theoretical nutrient re- 
quirements are actually necessary for the 
maintenance of dairy sires. When dairy 
bulls are fed usual rations, vitamins A and 
E will usually be present in sufficient 
quantity to prevent any deficiency, Prof. 


ep CORN | 
| BIGGER \ 
\ ort page | 
Jacaue® answer \ 
\ Questiom pout hybrid FREE 
\ and ho Dealers today \ 
\ go “writ 


JACQUES 
SEED CO. 


Prescott, Wisc. 


“BRED IN THE NORTH— 
CULLED BY NORTHERN WEATHER" 


JACQUES PROVEN 


@ Sweet Corn Hybrids 
@ Field Corn Hybrids 
@ Open Pollinated Varieties 


Write us about your needs! 


HYBRID SEED CORA 


” 
PREMIER PEAT MOSS CORP ifth New | 
. 535 Fifth Avenue, New York, N. Y. 
\ 
» 
PROVEN 
YBRIE 
| © 109 © 
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Salisbury stated, referring to feeding in 
the Northeast. 

Dr. L. C. Norris, Cornell poultryman, 
spoke on “Factors Affecting the Utilization 
of Phosphorus” and Dr. C. M. McCay an- 
alyzed the dog food market. Frozen foods 
will take over much of the dog food trade 
in the future, he said. 

Dr. C. E. F. Guterman predicted ex- 
panded agricultural research in the future 
in his address, “Agricultural Colleges and 
the Feed Industry." He told the conference 
that profit to the feeder means profit to 
the feed dealer and that additional re- 
search would benefit both. 

Other speakers on the three-day pro- 
gram were: R. V. Boucher, “National Re- 
search Council’s Plans on Feed Composi- 
tion Tables”; I. R. Bierly, “Cutting Costs 
in Farming”; J. K. Loosli, “Nutrient Allow- 


5425 W. Roosevelt Rd. 


CREAM 
CREAM 


Thousands of calf raisers are annually saving up to 50% 
in feeding costs by using Ryde's Calf Feeds. 


Get your share of this profitable business! Recommend 
Ryde's two famous Calf Feeds to your customers today! 


RYDE & COMPANY |e) 


ances for Farm Animals”; E. I. Robertson, 
“Folic Acid in Poultry Nutrition”; H. H. 
Williams, “Feed and the Nutritive Value 
of Animal Products.” 


Lorraine Gall, “Micro-organisms in 
the Rumen of Cattle and Sheep”; R. V. 
Boucher, “Turkey Nutrition”; S. A. Asdell, 
“Hormones and Sterility in Dairy Cattle”; 
G. F. Heuser, “Vegetable Proteins for 
Poultry”; and M. L. Scott, “Unidentified 
Vitamins in Poultry Nutrition.” 

@ GARNER FEED CoO., Amarillo, Tex., has 
been incorporated by C. R. Garner, jr., and 
Roy Haskins. 

@ CARROLLTON PROCESSING CO., Car- 
rollton, Mo., has been incorporated by 
George McDonald, Herman Reimer, H. F. 
Lock, and associates to dehydrate alfalfa 
and handle beans. 


The symbol of perfection in 


calf feeds for over 25 years 


CALF MEAL 
—for gruel feeding 
CALF FLAKES 
—for dry feeding 


Chicago 50, Ill. 


A complete turkey concentrate, 
packed in a five pound bag. Con- 
taining all of the necessary and 


VITA-MASTER 
A SPECIAL 
TURKEY CONCENTRATE 


essential vitamins in their maxi- 
mum potencies. Write for fur- 
ther information and a circular 
describing this new product. A 
trial will satisfy. 


W. C. PRATT CO. © 53 W. Jackson Blvd. © Chicago 4, Illinois 
Manufacturers of Praco Products 


— new elevator 
“(Continued from page 17) 


instill in our associates the feeling that 
service to the customer is the primary duty 
they have in working here,” Mr. Gring ex- 
plained. Two sub-stations located in the 
trading area serve as additional procure- 
ment offices where grain is purchased 
from the growers. 

“We believe that advertising plays an 
important role in the success of any busi- 
ness,” Mr. McCord asserted. “So we keep 
our name constantly before the buying pub- 
lic in the newspapers, on the moving pic- 
ture screens, and on restaurant menus.” 
This latter advertising medium is unique 
in the feed industry but has proven ex- 
tremely satisfactory, according to Mr. Mc- 
Cord. The movie trailers are run at all per- 
formances in theaters in Farmer City and 
nearby towns. 

“Almost all our customers have medium 
size farms and so our selling is directed 
especially at them,’ Mr. Gring declared. 
“We have some very large accounts and 
some rather small ones, but the greatest 
bulk of our sales is made to feeders with 
middle-sized farms.” Mr. Gring and his 
partner are always glad to receive sug- 
gestions from their customers on how their 
service can be improved. Whenever prac- 
tical suggestions are received, they are 
put into effect as soon as possible. In re- 
turn, the Messrs. Gring and McCord offer 
helpful advice on farming and feeding 
problems whenever it is requested. 

“We welcome suggestions from our cus- 
tomers and try to help them with our ad- 
vice in return,” Mr. McCord said. “It seems 
to be a mutually beneficial system.” 

Close cooperation with farmers has been 
a policy of Mr. Gring’s ever since he en- 
tered the feed business back in 1902. Now, 
with a modern elevator and more feed 
available, he and Mr. McCord are plan- 
ning to expand their services to their cus- 
tomers, the farmers of eastern Illinois. 


@ FOXBILT MILLING CO., Des Moines, 
Iowa, has purchased the milling equip- 
ment from the old Unionville Mill at Union- 
ville, Ill. 


“Looks like Junior forgot to milk Nancy 
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IT TAKES FEED TO PRODUCE FOOD 


Our business is milling grain ingredients 
for formula feeds. We offer a wide variety 
of products giving you a mixed car assort- 


ment not available from any other mill. 


FRUEN MILLING CO. 
MILLERS TO THE FEED TRADE 


Cargill, Inc., Conrad, Mont. 


Individual 
or Combination 


Building an individual plant or a 
combination all in one compact unit offers 
no problem to IBBERSON but is all in a 
day's work. 


You can profit by our 60 years’ ex- 


perience. Write us in confidence. Ask for 
our FREE book. 


T. E. IBBERSON COMPANY 


Engineers and Contractors “Minneapolis, Minn 


no second 
helpings 


WE'RE BACK TO RATIONING OILMEALS ... 


A LITTLE FOR YOU EVERYTIME YOU SEND 
YOUR TRUCK IN. 


PEANUT MEAL, SOYBEAN MEAL, LINSEED MEAL, GLUTEN 
FEED, CORN GERM MEAL, GLUTEN MEAL, BREWERS 
GRAINS, MALT SPROUTS, DISTILLERS DRIED SOLUBLES, 
SKIMMILK AND BUTTERMILK POWDER, MILLFEED. 


GOOD STOCKS RIGHT NOW OF: 


CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
CALCIUM CARBONATE, GRANITE GRIT, SANI-FLOR 
LITTER, DEHYDRATED PEAVINE AND SOYAVINE MEAL, 
DEHYDRATED ALFALFA MEAL, CODLIVEROIL CONCEN- 
TRATE, REGROUND OATFEED, DAIRY FEED, COLLOIDAL 
PHOSPHATE, FOX AND MINK FEEDS, DOG RATIONS, 
KILLER-DILLER RAT & MOUSE EXTERMINATOR, AND 
43 OTHER COMMODITIES. 


FEED SUPPLIES, INC. 


3328 W. Cameron Ave. 
NORTH MILWAUKEE, WIS. 
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THE TRUTH 


@ More and more feed mixers are using 
REX Wheat Germ Oil in breeding 


rations. 


@ More and more breeders are using 
REX Wheat Germ Oil in breeding 
live stock. 

@ More and more Veterinarians are 
recommending REX Wheat Germ Oil 
in correcting breeding disorders. 

@ Year after year, after year the TRUTH 


is being proved by experience. 


+ charge. for such a test. 


Vio Bin Corporati 


Monticello, Illinois 


« 
fit: 
| 
=... 
= I= 
of REX Wheat Germ Oil in a controlled 
| 
ellie 


from Armour 


With the improvement in the meat 
supply since the removal of controls, 
feed buyers everywhere are looking 
forward to a greatly increased supply 
of meat proteins. 


* 


After all, since scientific re- 
searchers have proved the 
extreme value of meat pro- 
teins in feeds—shown how 
meat proteins contain a mar- 
velously beneficial factor not 
found in certain vegetable 
proteins—feed men want to 
make the feeds they sell the 
best in the world. 


* 


Yes, and that’s why they anxiously 
await an ample supply of meat pro- 
teins. They now know that this newly 
found “animal protein factor” does 
help livestock and poultry grow 
faster, produce more, and stay healthy 
and free from disease. 


* 


The feed men at Armour 
know this, too. And know- 
ing it, we hereby pledge 
ourselves to unceasing ef- 
forts to make more and 
more meat proteins availa- 
ble to the feed men selling 
to the farmers and produc- 
ers of the nation. 


ANIMAL FEED DEPARTMENT 
UNION STOCK YARDS 
CHICAGO 9, ILLINOIS 


Armour Digester Tankage 
Armour Meat and Bone Scraps 
Armour Special Steamed Bone Meal 


More Cattle to be Fed 
For Market This Year 


Present indications are that a record 
number of cattle will be fed for market 
during the current feeding season, the 
bureau of agricultural economics has re- 
ported. The number of cattle on feed Jan. 1 
probably will be 10 to 15 per cent higher 
than the estimated 4.2 million cattle being 
fed at the beginning of 1946. 

More cattle are expected to be fed in 
the Corn belt but fewer in the western 
states. Shipments of feeder and stocker 
cattle into eight states of the belt during 
October were 14 per cent above October, 
1945. Total shipments to these states from 
July through October were at a near rec- 


Here’s the 
unlien way to help keep rats 
and mice under control. Sim- 
ply pour a little Killer-Diller 

in shallow containers, Place in 

known rat runways. The sweet odor 
attracts; the poison does the work. 

There’s no mixing . . . no muss 

or fuss. Use it on your premises 

— sell it to your customers. 

Retails at $8.00 per gallon. 

Write for dealer 

x proposition. 


KILLER-DILLER CORP. 


741 NORTH MILWAUKEE STREET 
MILWAUKEE 2, WISCONSIN 


ord volume, totaling 23 per cent greater 
than a year earlier. Shipments to three 
other Corn belt states were record for 
the period. The total number of cattle suit- 
able for feeding is also a record or near- 
record. 

Cattle feeding operations were at a high 
level from 1941 through the early part of 
1946 although by midsummer of the cur- 
rent year the number of cattle in feed lots 
was relatively small because of the small 
quantities of corn available then and lower 
prices for fed cattle relative to prices of 
feeder cattle and feed. Reduced feeding 
has resulted in a sharply cut slaughter cf 
better grade cattle in the last half of 1946. 


@ CAMDEN ELEVATOR CO., Camden, 
Ind., has installed a new seed cleaner. 


TAG 
REALLY 
SELLS!” / 


Mark ot 


WISCONSIN 
HYBRIDS 


“THE CORN THAT KEEPS’’ 


Every year more and more growers are 
recognizing and asking for seed corn 
that carries the “Big Red W” tag. 
They’ve seen these seeds produce more 
bushels per acre. They like to raise 
corn, not cobs—so they like Wisconsin 
Hybrids with their solid ears, deep 
kernels and small cob. 


HEAVILY ADVERTISED 
They've read Wisconsin Hybrid adver- 
tising in Wisconsin Agriculturist and 
Farmer, The Farmer, Dakota Farmer, 
Michigan Farmer, Pennsylvania Farmer, 
Prairie Farmer, Rural New Yorker, 
Wallaces Farmer. 

This is the seed they like, the seed they 
want. It will pay you to have it for them! 


SEND FOR GROWER’S LIST 
SIN AGRICULTUR? 
JUTATIU 


| 
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ANTI-VITAMINS 
Borden Co., 350 Madison Ave., New 
York 17, N. Y. 


* * * 


ANNUAL REPORT OF PULLORUM 
ERADICATION IN MASSACHUSETTS 
Bulletin 128, Massachusetts Agricultural 
Experiment Station, Massachusetts State 
College, Amherst, Mass. 
* * * 
ALFALFA STRAINS FOR MIDDLE 
TENNESSEE 
Circular 94, Agricultural Experiment 
Station, University of Tennessee, Knox- 
ville, Tenn. 
* * * 
FEEDING STUFFS REPORT FOR 1944 
Vol. 29, No. 4, Pennsylvania Department 
of Agriculture, Harrisburg, Pa. 
* * * 
PRACTICAL POULTRY FEEDING 
Circular 606, College of Agriculture, 
University of Illinois, Urbana, IIl. 
* * * 
GRASS AND LEGUME SILAGES 
FOR DAIRY CATTLE 
Circular 605, College of Agriculture, 
University of Illinois, Urbana, IIl. 
* * * 
OAT PRODUCTION INCREASED BY 
DISEASE-RESISTANT VARIETIES 
Sheet No. 61, Agricultural Research 
Administration, United States Department, 
of Agriculture, Washington, D. C. 
* * * 


CRESTED WHEATGRASS HELPS 
REVEGETATE NORTHERN GREAT 
PLAINS 

Sheet No. 62, Agricultural Research 
Administration, United States Department 
of Agriculture, Washington, D. C. 


California Dealers Plan 
Convention April 16-19 


The California Hay, Grain & Feed Deal- 
ers association will hold its 23rd annual 
convention at the Palace hotel, San Fran- 
cisco, April ‘16-19, 1947, according to an 
announcement by Stanley R. James, San 
Jose, president of the organization. R. J. 
(Dick) Smith has been appointed general 
chairman of the convention committee and 
is hard at work planning an outstanding 
program of education and entertainment, 
Mr. James reported. 

—— --@ 
@ COY AGEE, Maroa, Ill., has purchased 
the Kenney Grain Co. elevators in Ken- 
ney, Jenkins, and Midland City. 

2 TWO NEW CATALOGS 

Two new catalogs, dealing with mag- 
netic brakes and magnetic pulleys, have 
been issued by the Stearns Magnetic Mfg. 
Co., Milwaukee, Wis. Catalog 604-D de- 
scribes magnetic brakes for floor, motor, 
and machine mounting, and catalog 303 
is a textbook on magnetic pulley selection 
and usage. Copies of the catalogs may 
be had by writing the company at 627 
S. 28th street, Milwaukee 4, Wis. 
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tA .. improved 
VG with 
 @RIBOFLAVIN:! 


HILLTOP 
Laboratories’ 


.| TONE-0-MOR| 
| for Poultry 


+ 
=z 
\ 


« + mo increase in price! 


Hilltop Laboratories’ New and Im- 
proved 'TONE-O-MOR when used in 
100 Ibs. of mash, according to directions, 
provides 140,000 micrograms of RIBO- 
FLAVIN (Vitamin G). It mixes readily 


FOR TOP QUALITY 

with any mash feed and may be used for 

PURE REEF all poultry. Retains its strength indefinitely 
and can be used at all seasons. 


2 OYSTER SHELL 4 FOR GROWTH and PRODUCTION 


promotes faster 


TONE-O-MOR now 
At growth, helps build bigger and stronger 


birds and stimulates egg production and 
hatchability. It acts as a tonic to increase 
the appetite and improve the action of the 
digestive tract. 


WRITE FOR Ck DEALER 
OUR PROPOSITION 


SPECIFY 


LOX GRIT. ALA. 


VANDEVER-ANSLEY Go. 


LABORATORIES 


| Mids to Poultry Health _ 


718 Washi ington Ave. N., Minneapolis 1 1, Minn. 


FISH MEALS 


VITAMIN A — VITAMIN D OILS 
VITAMIN A AND D OILS 
VACUUM DRIED PEAT MOSS 


SPECIALTY FEED PRODUCTS CO. 


PLYMOUTH, MICH. 


Mills * MANSFIELD, OHIO 
FAIRBURY, ILL. * FORREST, 


S’ & INC. 


Poultry * Dairy & Turkey Feeds 
START RIGHT - STAY RIGHT 
Quy). U4 
alt the way | 
e113 


hy 


Order a Mixed Car of 


Golden Loaf Flour 


(The Flour with the Vim and Pep left in) 


Bran ana Middlings 


TENNANT & HoyT CO. 


(Higher in Protein) 


LAKE CITY, MINN. 


Poultry-Dairy Cows-Pigs 


EXCELSIOR MILLING COMPANY 
Minneapolis 


CAMEL 


WHEAT MIXED FEED 


“All in 


one bag” 


Minnesota 


WHEAT, RYE, CORN and OATS 
FEED WHEAT and FEED BARLEY 


YOUR PROOF OF 


CONSTANT 
QUALITY 


FEEDS ¢ GRAIN PRODUCTS 
CORN MEAL e SCRATCH 


Staley Milling Company 
Kansas City 16, Missouri 


R. E. Miller Re-elected 
Head of Omaha Exchange | 


R. E. Miller, Updike Grain Corp., has 
been elected to another term as president 
of the Omaha Grain exchange, according 
to an announcement by the organization's 
board of directors. Mr. Miller, who was 
president of the exchange in 1941, suc- 
ceeds Charles H. Wright, Iowa-Nebraska 
Grain Co., who was president in 1921, 
1922, 1931, and 1945. 

Other officers elected by the board are: 
A. W. Nielson, Westcentral Co-operative 
Grain Corp., first vice president; E. L. 
Cahill, Burns Grain Co., second vice presi- 
dent; and two incumbents, R. M. Scoular, 
Scoular-Bishop Grain Co., treasurer, and 
F. P. Manchester, secretary. 


Calendar 


of coming events 


American Dehydrators Associa- 
tion, Jefferson Hotel, St. Louis, 


Poultry & Egg National Board, 
All industry meeting, Bismarck 
Hotel, Chicago, Ill. ..Jan. 16-18 


Northwest Retail Feed Associa- 
tion, Hotel Nicollet, Minnea- 
polis, Minn. Jan. 20-21 


Indiana Grain & Feed Dealers 
Association, Columbia Club, 
Indianapolis, Ind. ....Jan. 27-28 


Institute of American Poultry In- 
dustries, Municipal Auditorium, 
Kansas City, Mo. ...... Feb. 2-4 


Midwest Feed Manufacturers As- 
sociation, Kansas City, Mo..... 


Washington State Feed Associa- 
tion, New Washington Hotel, 
Seattle, Wash. ........ Feb. 22 

California Hay, Grain & Feed 
Dealers Association, Palace Ho- 
tel, San Francisco, Calif. 


Central Retail Feed Association, 
Schroeder Hotel, Milwaukee, 


Nebraska Grain & Feed Dealers 
Association, Hotel Paxton, Oma- 

Eastern Federation of Feed Mer- 
chants, Commodore Hotel, New 


Canadian Feed Manufacturers 
Association, Bigwin Inn, Lake- 
of-Bays, Ontario. .June 30-July 3 


International Baby Chick Asso- 
ciation, Cleveland Auditorium, 
Cleveland, Ohio..... July 22-25 
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New Process to Boost FOR EXTRA PROFITS 


Vitamin Oil Output Mix Your Own Feeds! 


A substantial increase in the nation’s 
output of vitamin A and D oils and a wide 
range of major economies in the process- 
ing of vitamin oils is expected to result W a AL 
from a new process for the refining of 
edible and industrial oils which has re- 
cently been announced by the M. W. 

Kellogg Co., process engineers of Jersey Sun-Cured and 
City, N. J. and New York, N. Y. ee in Lee 

The process, known under the trade | mae Dehydrated 

name of Solexol, is a solvent extraction 


ALFALFA 


and fractionation method which, in a Above-and- 
single continuous operation deodorizes, de- Below-Floor 
colorizes, extracts and concentrates the Models 
basic factors of vegetable, animal and e 
marine oils. 3 SIZES: 
The process is non-chemical in principle 700 Ib. 
and since it operates at relatively low 2,000 Ib. 
temperatures, it preserves the full vitamin 3,000 Ib. 
content of the oil. An important aspect Capacities 
from the feed industry point of view is e 


that it makes possible the refining of vita- 

min oils from low potency fish body oils 

such as sardine, herring and menhaden. 
The manufacturer points out that 100 : 

pounds of sardine body oil can be made sae 

to yield: 10 pounds of vitamins A and D - : 

concentrate, 35 pounds of drying oil forti- 

fier, 45 pounds of linseed oil replacement, BROWER «wuir.winn” MIXER 


: _ P Many feed dealers increase their profits 50 c per 
3 pounds of stearine for use in shortenings, bag and upwards by mixing their own brand of 


som | NATIONAL ALFALFA 
DEHYDRATING AND 
MILLING CO. 


LAMAR, COLORADO 


4 pounds of fatty acids used in the manu- | feeds with the BROWER WHIRLWIND MIX- ST. LOUIS, MO. 

f d 3 d ER ... quickly pays for itself! Mixes a perfect 

acture of plastics, and J pounds of resi- | pbjend in 10 to 20 minutes — 16 full batches in CHANDLER, ARIZ. 
dual material useful in the pharmaceutical J normal 8-hour day — at a power cost of less than i 
industry 5c per ton. Heavy welded-steel construction . 


gives years of service. Write... 
The process is also said to have many [BROWER MFG. CO., 369N. 3rd., Quincy, Ill. 


advantages in the refining of soybean, 
cottonseed, and linseed oils. 


Re-elect R. A. Lostro | FEED GRAINS . . . FOR THE FEED TRADE 
President of Sperti 
according to an announcement by Ralph 


A. Lostro, company president. Besides Mr. H H chants 
Lostro, they are: William A. Shea, J. J. Reliable Grain Mer 

Fitzpatrick, John A. Binford, W. D. Siebern, 
John L. Kruetzkamp, H. R. Holmyard, and 


Mary Pickford, vice presidents; William ; Main Offices a is Minneapolis 
H. Albers, chairman of the board; John ? 
C. Dempsey, secretary; Mrs. Bereford C. Telephone Main 3384 


Watson, assistant secretary; and Paul M. 
Brodbeck, treasurer. 

Directors who were re-elected are: Mr. 
Albers, Cletus A. Miller, Mr. Lostro, Mr. 


and Charles Wins, | LACT TIN) COMPANY, Inc. 


@PERRY COUNTY MILLS & ELEVATOR Jobbers Feed Stuffs — Manufacturers Representatives 
@ WILLIAMS-THOMPSON CO., Waxa- 
hachie, Tex., has purchased the Shive 


CO., Cannelton, Ind., has been incorpor- 

ated by C. R. Dutschke, Lenord Ricketts, A 
BRAND 

Grain Co. from John Shive. . 

é 

@ PETE DAMERON, Waco, Tex., has pur- 


Ruth Ricketts, and Elnora Wells. 
chased a half interest in the Lindsey Bros. 


Feed store from Joe R. Lindsey and will Chamber of Commerce 327 So. LaSalle St. 
operate it in partnership with George Buffalo 2, N. Y. Chicago 4, Ill. 
Lindsey. 

THE FEED BAG — December, 1946 elise 


TH 
STANDARD 
OF THE 
INDUSTRY 


BRINGS YOUR ELEVATOR LEGS UP TO 
THEIR HIGHEST POTENTIAL CAPACITY 


PATENTED 


The scientifically built 
“Nu-Hy” grain bucket has won an 
enviable reputation among grain 


elevator operators. It has saved 
of your elevator many vital man hours, cut costs, 
and increased capacities where- 
‘orm 


ever installed. 


Screw Conveyor Corporation 
PRODUCTS 


719 Hoffman St. Hammond, tnd. 


FERTILIZER 


FEED TRADE 
write 
UNION SERVICE 
COMPANY 


117 E. Wilson Madison, Wis. 


B-B-M 2 


Helps Them Grow 
And Produce! 
Adds profitable pork 


and beef pounds by aiding assimilation. 
Its high vitamin-mineral concentration 
offers savings that bring customers back 
for more. Easy to handle, ship and store. 


Write TODAY For Folder and Prices! 


J. K. INGLE CO. 
454 RUSTON AVE. 
EVANSVILLE, INDIANA 


Dealerships Open 
Write Today! 


REPAIR GRAIN BAGS 
With 


TEHR-GREEZE 
FABRIC CEMENT 


WHITE — Repairs all 
' types of cloth, canvas 
and leather goods. A 
tough, versatile adhesive 
with thousands of uses in 


home, repair shop and 
farm. 

ALL-PURPOSE — Ce- 
ments wood to wood, 
glass to glass, metal to 
metal, glass to metal and many other 
combinations. A clear transparent cement. 

Write for Trade Prices 


VAL-A CO. 2997 st: 


e CHICAGO 9, ILL. 


Gopher State 
Feed Co. 


M. J. AND MARSHALL BEAUBAIRE 
Minneapolis, Minnesota 
Reliable Shippers for a Quarter Century 


Members Chicago Board of Trade 


EASTERN 
COMMODITIES 
CORPORATION 


Grain Dealers and 
Brokers 


Bourse Building, Philadelphia 6, Pa. 


R. J. Barnes, Pres. W. P. Jones, Sec’y. 
F.J. Faber, Vice-Pres. C.E. Donegan, Treas, 


MILLIGAN & SON, INC. 


Sioux City, lowa 
Brokerage Department—C. S. Milligan, Mgr. 


Ingredients — ALFALFA MEAL 
and OYSTER SHELL 


Distributor for 


CELACTO 
The Lactic Acid Concentrate 


tal CHARLEY for Service! 


Phone 86549 at Sioux City, lowa 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 


Walter Berger, Pres. Res Moines, Ia. 


MINNESOTA 
GIRL FLOUR 
and finest 


MILL FEEDS 


... order today from 


Division of INTERNATIONAL MILLING CO. 


General Offices: Minneapolis - Mills: St. Paul 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 
In Any Size Quantities 
Wire Us Your Offerings 


C.J. Martenis Grain Co. 


Produce Exchange @ New York City 


CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 
Prices Right — Service Prompt 
TRY US 


92 ONE FELL SWOOP 


The hard-to-mix essential trace min- 
erals — cobalt, iodine, zinc, copper, 
iron and manganese—can easily be 
added to feeds in one operation by 
means of MIRICOL Trace Mineral 
Compound. Provides production 
levels of trace elements which are 
recognized as indispensable for 
poultry and livestock. MIRICOL con- 
tains no salt, calcium or phosphorus. 
Check on this all trace mineral pro- 
duct. It may be just what you need. 


HOLT PRODUCTS CO. 


Aurora, Illinois 
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Service department for our readers. 
Low Rates: 50c per line; minimum, 
four lines including heading. 


FEED MIXER FOR SALE 
One ton capacity—floor level feed has motor 
—latest style machine—used short time. Write 
KD-15, c/o The Feed Bag, Milwaukee 3, Wis. 


HAMMER MILL FOR SALE 
Has 50 HP motor—used only short time. 
Like new. Bargain for cash. Write BA-120, c/o 
The Feed Bag, Milwaukee 3, Wis. 


CORN CUTTER FOR SALE 
Cutter—grader—polisher—aspirator, 3000 Ibs. 
per hr. A-1 condition, guarantee. Write LE-21, 
c/o The Feed Bag, Milwaukee 3, Wis. 


HAMMER MILL FOR SALE 
New Jacobson Universal Hammer mill—com- 
lete—75 HP motor, etc. Quick delivery. Write 
ox MH-126, The Feed Bag, Milwaukee 3, Wis. 


Hatching Year "Round — All Popular Breeds 
* * * U.S. Approved—Pullorum Controlled. Re- 
liable Source For Nutritional Research Labora- 
per Morris Hatchery, 860 West Jackson St., 
orris, 


WANTED 

Feed mill plant superintendent. Modern 
Pennsylvania feed mill, large capacity, good 
living and working conditions. Applicant must 
have practical working knowledge of 
methods and equipment maintenance; also able 
to pitch in personally during times of emer- 
gency. List personal data and experience in 
application to Box NH-221, The Feed Bag, 

ilwaukee 3, Wis. advising how quickly you 
can be available. 


HELP WANTED 
A midwest grain and milling company needs 
head bookkeeper and assistant office manager 
with milling or grain experience. Give full in- 
formation in first letter. Address Box ND-294, 
The Feed Bag, Milwaukee 3, Wis. 
FOR SALE 
One 20 inch Sprout Waldron belt driven burr 
mill, one No. 4 Sprout Waldron cob crusher, 
all shafting and pulleys. Priced at only $350.00. 
Call or write Clintonville Flour & Feed Co., 
Clintonville, Wis. 


WANTED 
Experienced mechanic, millwright for feed 
mill. State experience, qualifications, wages de- 
sired. Write Box OH-119, The Feed Bag, Mil- 
waukee 3, Wis. 


WANTED 

Field Service Men, preferable experienced and 
not over 40 years old. Salary, travel expenses 
paid, car furnished. Good positions open with 
opportunities for future progress with large feed 
manufacturer. Give full details of experience, 
education, departments and references in first 
letter. Write Box DC-121, The Feed Bag, Mil- 
waukee 3, Wis. 


FOR SALE—! new, never used 400 
bushel Hess direct heat grain drier and 
cooler with electrically driven indus- 
trial oil burner. Can also supply motors 
for drier if needed. Immediate ship- 
ment. Write Box DP-946, c/o The Feed 
Bag, Milwaukee 3, Wis. 


UNIVERSAL YEAST 

Yeast enzymes are a great digestive aid in 

hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn. 


WANTED 

Feed Retail Store Operators, preferably ex- 
perienced and not over 40 years old. op- 
ortunity with large feed manufacturer, units 
lecaael Washington, Oregon, California. Give 
full details of experience, education, de 
and references in first letter. Write Box 
The Feed Bag, Milwaukee 3, Wis. 


FOR SALE 
No. 21 Hart Uni-flow separator with scalper, 
G.E. 2 HP, 3 phase motor. Excellent condition. 
Jerry Henry Farms, Arlington, Wisconsin. 
FOR SALE 
Grain elevator. Feed and coal business with 
grinder and mixer, coal conveyor and three 
trucks. In good location in North part of IIli- 
nois. With or without inventory, figured at list 
price. Home Feed Co., Cherry Valley, Ill. 
FOR SALE 
Feed and coal business. Established fifty 
ows. Good location with Erie RR siding. Write 
enjamin Horton Estate, New Hampton, N. Y 
FOR SALE 
Flour and feed mill machinery. New and used 
of =O L. A. Warren, P.O. Box 72, New- 
ansas. 


ndents 
M-106, 


WANTED 
Outside salesman to travel local vicinity in 
northeastern Illinois. Some knowledge of feed 
business. Salary commission and car. Write giv- 
ing full details regarding experience and train- 
ing etc. All communications will be held in 
strictest confidence. Write Box DA-556, The 
Feed Bag, Milwaukee 3, Wis. 
MILL MACHINERY FOR SALE 
1—Bryant hammermill, 2 fan, with 50 HP 
Westinghouse motor. 
1—Burton feed mixer, 1 ton, horizontal. 
1—Ward corn sheller, 3 HP Fairbanks-Morse 
motor. 
1—Blue Streak corn cracker, size 5. 
1—Blue Streak mixer, 1 ton. 
1—Clipper fanning mill, size 2B 
O’Hearn Produce Co., Melrose, Wis. 
FOR SALE 
1—Fairbanks-Morse 14” x 17”, 60 HP diesel 
engine. 
1—Vulcan direct heat dryer, 3’ x 30’. 
PP -rapeenrsnamen feed water heater, 26” x 26” x 
1—Crane gate valve 10”. 
1—Multi-Foote 14-E concrete mixer, % cu. yd. 
ill furnish list of other machinery 
Illinois Minerals Co., Cairo, Ill. 


@ CHARLES MACKIN, Osage, Iowa, has 
constructed a new feed store at Stacyville. 


@ H. LONGAN, McLean, Tex., has opened 
a new feed store at the former location of 
the McLean Feed store. 


@ KRIEBLE FEED MILL, Hudson, Mich., 
has moved to its new location at 124 Lane 
street. 


@ RUSSEL BROWN, Carlos, Ind, has 
purchased the Briscoe Grain & Seed Co. 
at Bunker Hill. 

@ CHARLES DAVIS, Shelbyville, Ky., has 
opened a new feed store under the name 
of Farmers Supply Co. 

PRUYN JOINS PRATT FOOD CO. 
Henry Pruyn has been appointed direc- 

tor of purchases by the Pratt Food Co., 
Hammond, Ind., C. G. Ellis, manager of the 
firm, has announced. Mr. Pruyn was asso- 
ciated with the Quaker Oats Co., Chicago, 
Ill., for 16 years and for the past four years 
served as assistant buyer for that com- 
pany. 


WANTED 


Sales Representative with know- 
ledge of feed business to travel 
established territory for national 
concern selling well advertised 
poultry feed supplement. Salary, 
expenses and commission. Car 
essential. Applicants should give 
age, education, background and 
experience. Address Box NB-278 
The Feed Bag, Milw. 3, Wis. 


Receivers, Shippers and Elevator Operators 


Consignments Solicited 


ELECTRIC STEEL ELEVATOR Division of 
RUSSELL-MILLER MILLING CO. 
MINNEAPOLIS, MINN. 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 


SNOW WHITE 
BRAND j 


TOP 
QUALITY 


WIRE 
WRITE 
OR PHONE 


SNOW WHITE (Hen-Pullet-Chick » 
in self-selling paper — also Hen- 
Pullet-Chick-Meal-Flour in new cloth 
100s. Clean; sterile; no organic odor; 
white; uniform quality. 
EDWARD R. BACON GRAIN COMPANY 
Sales Agents: White Shell Corporation 


177 MILK STREET BOSTON. MASS. 
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STATE BANK BLDG. 
75 STATE STREET 


MERCHANTS FEED CORP. 


Representing Reputable Sellers to Responsible Buyers 


ALBANY, N. Y. 


H OILS 


MARDEN'WILD CORP. 


S01‘ COLUMBIA STREET-SOMERVILLE, MASS 


| 
a “OYSTER 
ty Poultry feed 


Enjoy 


YEAR ROUND 
SATISFACTION 


with 


EAGLE 


FEEDS 


All Poultry and 


Livestock 


Mash or Pellets 


© 
Eagle Roller Mill Co. 
NEW ULM, MINN. 
Quality Manufacturers for 90 
Years 


Pecos Valley Alfalfa Mill 
~. Hagerman, NM. 


Wau 


PECOS SPECIAL 
IT’S BETTER 


Your inquiry would be appreciated 
Pecos Valley 
Alfalfa Mill Co. 


HOME OFFICE 


CHANDLER, ARIZONA 


BITTER Mill Machinery 


The Kelly-Duplex line is built to do 
dependable work, day in and day out— 
and you'll reap the benefits of bigger 
profits through lowered operation costs 
and more satisfied customers. A complete 
line of feed mill and elevator equipment, 
ruggedly constructed of welded steel for 
longer life and greater 
durability. It's guaranteed 
for your protection. 


The Duplex Mill and Mfg. Co. 


Springfield, Ohio 


VITAMIN A&D FEEDING OIL 
1000 A/400 A.O.A.C. D 
2000 A/400 A.O.A.C. D 


VITAMINE 
BRAND QILS 


(Cod Liver Oils with 
added Vitamins A & D) 


2000 A/400 A.O.A.C.D. 
3000 A/400 A.O.A.C.D. 


Reliable, economical, chick - tested 
sources of the so essential vitamins 


A and D. 


147-P Varick St., New York 13, N. Y. 
PEDER DEVOLD Ol COMPANY, ING. 


% 


This is lovely Becky McCall, Miss Ar- 
kansas of 1946, modeling a striking even- 
ing gown made from feed sacks. Becky 
placed second in this year’s Miss America 
competition and in this dress demonstrates 
plenty of “sacks appeal.” (Photo by 
National Cotton Council of America.) 


Pillsbury Mills Wins 


Advertising Honors 


Pillsbury Mills, Inc., Minneapolis, Minn., 
has received the 1946 Socrates award of 
National Ad-Views magazine, the publi- 
cation has announced. The firm was cited 
for “maintaining a _ consistently high 
standard in advertising’ and special men- 
tion was given to R. J. Keither, director of 
advertising, and V. R. West, public rela- 
tions director. 

More than 5,000 advertisers were con- 
sidered for the Socrates award, with Pills- 
bury accumulating the highest point total 
over the 12 months’ judging period. A re- 
cent issue of National Ad-Views an- 
nounced the award on its cover and re- 
produced three Pillsbury advertisements 
on inside pages. 

@ BECKER'S FEED STORE, Almena, Wis., 
has installed a new feed mixer. 
@ GLENHAM EQUITY EXCHANGE, Glen- 
ham, S. D., has purchased the Bagley 
Elevator. 


Cc. K. CARROLL PROMOTED 

C. K. Carroll has been appointed sales 
supervisor for the west central stores of 
the General Mills farm service division, 
according to an announcement by George 
Pritchard, west central general manager. 
Mr. Carroll has been associated with the 
company since 1936 and formerly was 
supervisor of farm service stores in Wis- 
consin and southeastern Minnesota. Dur- 
ing World War II he served with the navy 
in the south Pacific. 
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Improved Feeds Boost 
Egg Laying Records 


Vitamins in manufactured feeds today 
are far more abundant than they were 10 
years ago, according to a report of the 
American Feed Manufacturers association. 
The report was based on results of the 
1945-46 egg laying contests, in which all 
14 winning hens and 13 of the 14 winning 
pens were started and grown on manu- 
factured formula feeds. 

The report stated: 

“The vitamin content of manufactured 
feeds has increased steadily during the 
past 10 years. We know much more about 
vitamins, their values, and the chickens’ 
requirements today than we did five or 
six years ago. At the same time, new 
methods and discoveries have improved 
the vitamin B complex in distillers’ by- 
products. 

“Improved feeds in turn have made it 
possible for today’s skillful breeders to 
develop high-producing birds without the 
handicaps due to inadequate nutrition 
which were so common in the industry 
15-20 years ago. As a result of improved 
feeding and breeding, we can ~expect 
continued setting of egg laying records 
in future contests.” 

The following table, giving average egg 
production of all hens entered in standard 
egg laying contests, shows that, with the 
exception of a slight setback in 1942-43, 
continual progress was made in both pro- 
duction and mortality throughout the war: 


YEAR EGGS POINTS MORTALITY 
(Per Cent) 

1939-40 194.29 199.43 20.32 
1940-41 197.25 204.19 19.45 
1941-42 198.17 205.0 18.29 
1942-43 196.9 203.5 19.7 
1943-44 201.2 207.9 17.7 
1944-45 202.5 207.7 16.4 
1945-46 208.43 215.85 14.54 


@ PINDER GRAIN CO., Effingham, Kan., 
has installed $2,000 worth of custom grind- 
ing machinery. 

@ J. A. MIDDLETON, Clearwater, Neb., 
has purchased the Clearwater elevator 
from Alva and Frank Mapes. 


“Of all my favorite places I'd like to live, this 
is my most favorite!" 
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“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


Distributors of: 
Hubinger (Keokuk) 
Corn Gluten Feed 


CHAMBER OF COMMERCE 
BUFFALO, N. Y. 


Kellogg’s Hominy Feed 
Hercules Dried Whey 
Wheat Germ Oil 
Wheat Germ 
Calf Manna 
Stonemo Granite Grit 


WRITE US FOR FURTHER INFORMATION 


CLO-TRATE PRODUCTS 


Fortified Cod Liver Oil and 
Vitamin A & D Feeding Oils 


BRANCH OFFICE 
MIDDLETOWN, N. Y, 


SUNSET BRAND FEED 
(an exclusively milk product) 
High in flavin. milk albumen, 
and milk minerals. 


Brokers of... 
QUALITY FEED 


U. M. C. Calcium Carbonate — Feed Mixing Limestone 
Limestone Grit — Bentonite — Oil Meals 
Mill Feeds — Packing House By-Products 


UNITED FEED PRODUCTS CO. 


205 W. WACKER DR. 


INGREDIENTS 


CHICAGO, ILL. 


The Gal who’s a Pal” to 
Northwest Feed Dealers— 


LAND 


FEEDS SEEDS ¢ FERTILIZERS 


“Better Feeds & Seeds for Northwest Needs” 


SWIFTIDE Blended Fish Oil 
BIG CHIEF Meat Scraps 
Brewer's Dried Grains 

Linseed Meal © Malt Sprouts 
Mill Feeds 

A CORN OIL MEAL 
I. CORN GLUTEN MEAL 
- CORN GLUTEN FEED 
S SOYBEAN OIL MEAL 


Deutsch & Sickert Co.. 


741 N. Milwaukee St., Milwaukee, Wis. 


Land O'Lakes Indian Girl 
Trade Mark Reg. 


CARUS MANGANESE 


STOPS 
PEROSIS 


Add Carus 
Manganese to 
Mashes you mix 

and sell. Stock Carus fer those 
who mix their own. It’s the anti-perosis 
element absolutely needed in all growing 
and breeding mashes to prevent Perosis, 
short legs, short wings, parrot beak. Write 
for free bulletin and prices. 


B FB-7, 
CARUS CHEMICAL CO., ii. 


GALE IN FEED 
Vs 
Hoppes 
e1ge 


Allied Mills, Inc. 39 
Amburgo Co. 
American Dry Milk Institute 
Arcady Farms Milling Co. 


Armour & Co. 112 
Atkins & Durbrow, Inc. 7 
E. R. Bacon Grain Co. 117 
W. M. Bell Co. 98 
Bemis Bro. Bag Co. 11 
Biloxi Grit Co. 113_ 
F. E. Booth Co. 38 
The Borden Co. 31 
Brower Mfg. Co. 115 
Bunge Elevator 114 
L. Burmeister Co. 107 
Calcium Carbonate Co. 18 
Capital Flour Mills 116 
Cargill, Inc. 105 
Carus Chemical Co. 119 
Central Mills, Inc. 24 
Cereal Grading Co. 116 
Chase Bag Co. 46 
Herbert K. Clofine 120 
Collett-Week-Nibecker, Inc. 54 
Commercial Solvents Corp. .................-----.-.---- 53 
G. E. Conkey Co. 86 
Dawe’s Mfg. Co. 61 
Day Co. 101 
Des Moines Oat Products Co. ................-.....---- 116 
Deutsch & Sickert Co. 119 
Peder Devold Oil Co. 118 
Donovan Feed Co. 105 
Doughboy Mills 104 
E. Drew & Co., Inc. 50 
Dreyer Commission Co. 120 
Duplex Mill & Mfg. Co. 118 
E. I. du Pont de Nemours & Co., Inc......... 76 
Eagle Roller Mills 118 
Eastern Commodities Corp. ...............--.----------- 116 
Eastern States Farmers Exchange ................ 62 
Electric Steel Elevator 117 
Eriez Mfg. Co. 78 
Ray Ewing Co. 57 
Excelsior Milling Co. 114 


Feed Supplies, Inc. 
Franke Grain Co. 12 


Fredman Bag Co. 122 
Fruen Milling Co. 111 
General Mills, Inc. 63 
Golden Eagle Milling Co. .....................-......-.- 71 
Gopher State Feed Co. 116 
Hendy Feed Co. 105 
Hiawatha Grain Co. 117 
Hilltop Laboratories 113 
Holt Products Co. 116 
Honeggers’ & Co. 113 
S. Howes Co., Inc. 12 
Hubbard Milling Co. 6 
H. D. Hudson Mfg. Co. 8 
T. E. Ibberson Co. 111 
J. K. Ingle Co. 116 
Iodine Educational Bureau ............................ 90 


Iowa Feed Co. 87 
Iowa Limestone Co. 


Herman Nagel Co. 96 
National Alfalfa Dehydrating & Milling Co.....115 
National Distillers Products Corp................... 99 
National Food Co. 85 
mations Oil: Protects Co... 64 
M. J. Neahr & Co. 80 
Nellis Feed Co. 105 
New England By-Products Corp................. 82-83 
Newsome Commission Co. ............. 
North Carolina Granite Corp. .................-.--..-.- 52 
North East Feed Mill 120 
Northrup, King & Co. 60 
Northwest Distributing Co. 102 
Seed Co. 103 
Oyster Shell Products Corp. .........-....--.-.---.--- 81 
Paragon Electric Co. 82 
ay Way Feed Mills 108 
ecos Valley Alfalfa Mill Co 118 
iPillsbury Feed Mill 92 
Pittsburgh Plate Glass Co. 96 
Prater Pulverizer Co. 70 
Pratt Food Co. 69 
W. C, Pratt Co. 110 
peat Cor. 109 
Purina Mills 66 
Quaker Oats Co. 74 
Russell-Miller Milling Co. 4 
Ryde & Co. 110 
Dr. Salsbury’s Laboratories 58 
Sargent Co. 28 
Savage, Inc. 42 
Screw Conveyor Corp. 116 
Sea Board Sales Co. 170 
t B. Sedberry, Inc. 75 
hellbuilder Co. = 12 
37 
Silmo Chemical Corp. 88 
W. J. Small Sales Co. ... 101 
Specialty Feed Products Co. 113 
Specified, Inc. 121 
E. R. = & Sons 27-34 
Staley Milling Co. 114 
A. L. Stanchfield & Co. 120 
Standard Brands, Inc. 20 
Stone Mt. Grit Co. 79 
Stratton Grain Co. 84 
Strong-Scott Mfg. Co. 3 
Sunset Feed & Grain Co. 119 


Superior Packing Co. 
Swift & Co. 93 


Tennant & Hoyt Co. 114 
Ultra-Life Laboratories, Inc. 72 
Union Service Co. 116 
Union Special Machine Co. 122 
United Feed Products Co. ..............-02....-.....-.. 119 
U. S. Sugar Corp. 107 
Val-A Co. 116 
Van Camp Laboratories 97 
Vandever-Ansley Co. 113 
Vi-D-Co. 120 
Vio-Bin Corp. 111 
Vitality Mills, Inc. 103 
Waterloo Mills Co. 30 
Wallkill Machine Works, Inc. 0022000. 121 
Werthan Bag Co. 100 
White Laboratories 106 


Whitmoyer Laboratories, Inc. 108 


K. I. Willis Corp. 121 
Wilson & Co., Inc. 121 
Winthrop Chemical Co. 9 


SOYBEAN MEAL ... MILLFEEDS 
LINSEED MEAL 
A. L. Stanchfield, Incorporated 


Wholesale Grain and Feed Merchants 
500 Corn Exchange Bldg. Minneapolis 


DRY VITAMIN 


TWINES INDIANAPOLIS, IND. 


NOW!-Buy SUPERIOR’S-PURE 


Meat and Bone Scraps 
Digester Tankage 
Bone Meal — Blood Meal 


Superior Packing Co. 
St. Paul, Minn. 


SAVE MONEY 
with 


SEA-COLL 


Feed Ingredients 
of all Kinds 


North East Feed Mill Company 


Minneapolis 13 Minnesota 


1 
Wisconsin Agricultural Experiment Station....112 


acques Seed Co. 109 
Max Katz Bag Co. 120 
Kellogg Milling Co. 13 
Killer-Diller Corp. 112 
King Midas Flour Mills 124 
Koelsch Grain Co. 105 
LaBudde Feed & Grain Co. ...................-...... 122 
Land-O-Lakes, Inc. 119 
Lattin, Inc. 115 
Leary Grain Co. 120 
Lindsey-Robinson & Co. 48 
Maney Brothers 101 


Marden-Wild Corp. 
Marblehead Lime Co. 44 


C. J. Martenis 116 
Maryland Feed Co. 26 
Mathieson Alkali Works, Inc. _.......0..... 106 
McMillen Feed Mills 95 
Merchants Creamery Co. 104 
Merchants Feed Corp. 117 
Merck & Co., Inc. 22 
Mid-Continental Labs. 9 
Milligan & Son, Inc. 116 
Mill Mutual Fire Prevention Bureau............... 96 
Milwaukee Feed & Grain Co. ....................... 12 
Milwaukee Greetings 29 
Minneapolis Greetings 32 
L. Morrison ; 121 
Morton Salt Co. 40 
Mullin & Dillon Co. 115 
Murphy Products Co. : 123 
Myers-Sherman Co. 94 


Christmas Seals 


. - Your Protection 
Against Tuberculosis 


* * *& SUPREME BRAND x 


MILK BY-PRODUCTS 


Hrrpert = 
Bulletin Bldg., Wilk By 
Philadelphia 7, Pa. 


FEEDSTUFFS 


Both Cash and Futures 
DREYER COMMISSION CO. 


(At it since ’92) 
414-415 Merch. Exch. Bldg., St. Louis 2, Mo. 
Board of Trade Bldg. Kansas City, Mo. 


GRAIN COMPANY 
1023 CHAMBER OF COMMERCE, MINNEAPOLIS - 
Bridgeport 1231 
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Byproduct Feeds Show 


Drop in Production 


Alfalfa meal is the only byproduct feed 
which held its own during the first 11 
months of the 1945-46 season which ended 
in September, the bureau of agricultural 
economics has reported. Overall produc- 
tion of byproduct feeds fell 10.5 per cent 
as compared with the same period of 
1944-45, the report stated. Output of grain 
byproduct millfeeds dropped 19 per cent. 
Greatest declines were evidenced in 
wheat millfeeds, distillers’ dried grains, 
and gluten feed and meal. 

Alfalfa meal production increased by 
nearly one-third, however. Oilseed cake 
and meal production declined 3 per cent 
compared with 1944-45 and decreases were 
also noted in the production of cottonseed 
cake and meal. There was a slight in- 
crease in the production of soybean and 
linseed cake and meal. 

Distribution of the four principal oilseed 
cakes and meals during the summer quar- 
ter of 1946 was only slightly above 1,000,- 
000 tons compared with 1,300,000 tons in 
the corresponding period of 1945. Distribu- 
tion during the April-June quarter this 
year had been 1,200,000 tons. July and 
August distribution was fairly high, aver- 
aging 350,000 tons, but the September dis- 
tribution was only 307,000 tons. 

Cottonseed cake and meal distribution 
was small in June, July, and August but 
a sharp seasonal increase was noted in 
September. A rather sharp decline in the 
quantity of soybean cake and meal dis- 
tributed was noted last May and June. 
The decline continued during July, August, 
and September with distribution in the 
latter month only 190,000 tons, a com- 
paratively low figure. In the previous 
September, about 453,000 tons of soybean 
cake and meal were distributed. 

Larger quantities of linseed cake and 
meal were distributed during July and 
August than during any of the months 
from February to June. In September, how- 
ever, distribution of these commodities fell 
sharply. 

Peanut cake and meal distribution fell 
sharply during the quarter compared with 
the early months of the year. The total 
distribution during the quarter only 
amounted to about as much as in January 
or February alone. 

@ VINCE MILLER, Tilden, Wis., veteran 
of World War II, has purchased the feed 
mill at Cadott from Malin Clark and James 
Svoma. 

@ FARMERS UNION CO-OP, LaCrosse, 
Kan., is planning to construct a new 100,- 
000 bushel grain elevator, according to 
Thomas Basgall, the manager. 


BERGER NEW PENB DIRECTOR 
Walter C. Berger, Chicago, Ill., president 
of the American Feed Manufacturers asso- 
ciation has replaced Ralph M. Field, for- 
mer president, as that organization's di- 
rector on the Poultry & Egg National 
board, according to an announcement by 


Homer I. Huntington, general manager of 
PENB. 


THE FEED BAG — December, 


1946 


DIGESTER TANKAGE 
MEAT AND BONE SCRAPS 
BONE MEAL 


These words must live in 
American business: 


DEPENDABILITY 
SERVICE— QUALITY 


Never has the perform- 
ance of these essentials 
been tested as now. Never 
has a brand identification 
meant more. 


\\ 
WILSON & CO 
Wine\/ 
Kansas City, Chicago, Oklahoma City 
Omaha AlbertLea Cedar Rapids 


THE FACT 
STILL REMAINS 


that 
SUPERIOR 
“pp... “OK" “CO” 
ELEVATOR CUPS 
are 
MADE STRONGER 
will 
LAST LONGER 
have 
GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator 


cups. 
WRITE TO: 
K. |. Willis C 
Moline, Illinois 


for names of distributors and capacity 
form No. 20 


FEED 


Sell Wayscoop. Amazing, new 
item. Weighs feed as it scoops. 
Saves time, feed and work. Sure- 
fire seller and good profit-maker. 
Feature Wayscoop now while feed 
is scarce. Write Wallkill Machine 
Works, Inc., Walden, N. Y., now! 


Weighs as it Scoops 


CHOLINE CHLORIDE 


(25% in Alfalfa Meal) ’ 


New Low Price 
New Package! 


SEALED IN AIR TIGHT 
CONTAINER 


Containing 4 lbs. of Mix 
(One pound of Choline) 


Specifide, Inc. 


Delaware & South Sts. 
Indianapolis, Ind. 


Shippers of ... 

BALED ALFALFA AND 
UPLAND PRAIRIE HAY 
SUNCURED ALFALFA MEAL 


operating five portable alfalfa 
grinders now booking for future 
shipment. 


LLOYD MORRISON 


UNITED BLDG. SALINA, KANSAS 
Phone 4300 


| 
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Gold is where © 
you find it! 


LIKEWISE, NOWA-DAYS, SCARCE FEED INGREDIENTS 
POP UP AT THE MOST UNEXPECTED PLACES. SO BE 
SURE TO KEEP YOUR INQUIRIES IN FRONT OF US. 


f Alfalfa Chops with 25% Molasses Added 
Molasses Dairy Feeds 
Dehydrated Peavine Meal 
j Hominy Feed 
Wasco Corn Feed 
Malt Sprouts 
q Brewers Grains 


Ground Durum Wheat 
Pulverized Oats 
Reground Oatfeed 


La Budde Feed & Grain Co. 


AT MILWAUKEE 


| Eien Special Class 20500 Heavy Duty Bag 
Closers are a good investment for any 
plant where 100 Ib. and larger filled cotton, 
jute or paper bags are closed. An adjustable 
sewing head mounting accommodates different 
sizes of bags. Unit has power driven, horizontal 
conveyor, inclined conveyor, or both; or con- 
veyor transmission only, for plant production 
line, Three control systems available, including 
single pedal control of conveyor drive and 
a ‘ sewing head. Write for Union Special Bulletin 
ure were p roud No. 200, describing the complete line of Union 
though we hate to brag. Special bag closers, sewing heads, stitch types, 
—your satis fa ction methods of closure, variety of installations 
ies : ae and other useful information. Union Special 
“in the bag” : Machine Company, 448 N. Franklin Street, 

Chicago 10, Illinois, 


Fredman 


OA 4114—330 E CLYBOURN 


Company 


MILWAUKEE, WISCONSIN 


ESTABLISHED 1889 
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oF THERAT! 


OF BUILDING BETTER RATIONS 
WITH FARM GRAINS 


* MURPHY’S CUT COST CONCENTRATE for livestock 
* MURPHY’S VIG-O-RAY CONCENTRATE for poultry 
* MURPHY’S MINERALS for livestock 


* MURPHY’S CALF MEAL ® PIG MEAL® POULTRY MASHES 


MURPHY PRODUCTS CO. 


“AVAILABLE 


NOW 


King Midas 
FLOUR 


The Perfect Combination 


Quality Flour ... plus...Quality Silverware 


Here is a combination that is really clicking—high protein King Midas 
—the flour with “The Golden Touch” and beautiful Marigold pattern 


silverware, obtainable ONLY with trademarks packed in each King 
Midas sack. 


Every day more housewives are discovering for the first time the pleasure 
of baking with King Midas and our mail is bulging with orders for 


Marigold pattern silverware from both new customers and old. 


You can harness this profitable team to your store by displaying King 
Midas flour prominently and featuring it in your advertising. Through 
newspapers, radio and farm paper, we’re telling thousands of women each 
week about King Midas quality and about our remarkable silverware 
offer—be sure they know it’s available at YOUR store. 


Bread-Tested for Better Baking 
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